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These tools are exceptionallylight 
in weight, and designed for close- 
quarter accurate work. 
No.1 Adjustable Clutch 3/16” Ball Bearing 


Electric Screwdriver Electric Drill 
Weight 41, Ibs. Weight 334 Ibs. 








Price 548: (all voltages) A Price °O 6°" (all voltages) te 


Detroit 





Cincinnati 


| de POLICY of assuring 


protection for each dis- 
tributor of Stanley Electric 
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Kansas City 


Tools in his own field is 
one of the big contributing 
factors to the satisfaction of Stanley Distributors. 


Other distinctive advantages in concentrating on 
Stanley Electric Tools include: 


00G Name. Since 1850 the name Stan- 
i has stood for quality in tools. 


plete line to sell. Electric drills, 
screw + dibeers, aerial grinders, bench grinders, 
hammers, wood saws, stone saws and “Unishear”’ 
metal cutting tools. 


— ; ‘st 


ALCS OSUPPOTT. Sales engineers to assist dis- 
tributors’ salesmen in the field. 


ig Help. Complete direct mail 
sewice. Abacos the Stanley line over the 
distributor’s name. 


ual Lools. Included in the Stanley 
line are several unusual tools for which there 
is a steady demand — and no competition. 


We shall be glad to tell you more about our policy 
of working with the Industrial Distributor 





THE STANLEY ELECTRIC TOOL [ STANLEY ] 
COMPANY armen 


New Britain, Conn. 
Sales Offices and Service Stations : 
w York Chicago Philadelphia 


Los Angeles Seattle San Francisco Montreal Toronto 


STANLEY ELECTRIC TOOLS 
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Believes— 


1. More selective 
selling is necessary. 


2. Industrial distrib- 
utors should sell in- 
dustry on their eco- 
nomic necessity. 


3. Local group meet- 
ings should be held 
frequently for they 
are helpful in com- 
bating price-cutting, 
territory - jumping 
and other evils. 


4. Suggested resale 
prices should be set 
up and lived up to 
wherever possible. 


5. Manufacturers 
should establish defi- 
nite, national sales 
policies. 
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SELF-ALIGNING 
BALL BEARING 
HANGERS 











Mill Supply 
Men 


cEenec? 


Ff Hangers are 
not sold on price. 
They still would pay a 
nice return on invest- 
/ ment at twice the price. 
When your customer 
talks price, stress these 
points: 
Dependability 
Maintenance Saving 
Lubricant Saving 
Power Saving 
Cleanliness 
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or the Love of Mike 
let yourself Go” 


said the motor to the 
old fashioned hanger.. 


“It’s YOU, up there among the whirling belts, I’m talking to,” said the 
motor glancing at the old-fashioned hanger, “let yourself go and give 
ME achance to do an EASY day’s work just once in a while. Why, 
about 25% of the effort that ’m putting out is being consumed by fric- 
tion in your old-fashioned bearing surfaces. You’re out of the horse and 
buggy era, Old Squeak. Why aeroplanes are flying overhead and cars 
are doing ninety on the highways. But certainly not on the types of 
bearings they used to put in the old-fashioned mill wheels and that you 
happen to have in your inwards at the present time. So try and let your- 
self go for a moment, at least. Maybe the boss will replace you soon.” 


It IS expensive to run a modern plant with modern machines on the 
old mill wheel type of bearing. Expensive because of increased labor 
costs for repairs, expensive because of additional power that is needed 
to overcome friction, expensive because of the constant lubrication that 
inefficient bearing surfaces demand. Particularly so when you know 
that SLSF Self-Aligning Ball Bearing Hangers would pay for them- 


selves in less than two years’ time. 
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“We Are a Factor in... 


Community Prosperity 

























































Above—Mr. W. D. Lessels, Vice President of The Troy selting 
& Supply Company of Troy, New York. This company’s 
services are of a definite economic value to the prosperity 
of its business territory. 


Therefore—a direct asset to every consumer in this territory. 
Our value to our territory depends entirely upon its pros- 
perity and its support. If we recognize and meet our obliga- 
tions to those within our natural boundaries—then—we earn 
our right to existence in preference to any direct competition. 
We recommend Republic’s Belting — Hose — Packing— 
Molded and Lathe Cut Goods.” 




















The above statement is characteristic of those made by prominent dis- 
tributors all over the country. It explains in part how the Industrial Supply Challenger Transmission Belting— 
Distributor, helping to solve the important problem of broad markets hapeentehncane _ povapeer 

to open up—with body sufficient 
to hold belt fasteners—with very 
little stretch and a gripping power 
that reduces power losses caused 


and economical distribution, upholds high quality, maintains fair prices 


and saves needless efforts on the part of both consumerand manufacturer. 


THE — Reonmende for heavy or trouble- 
REPUBLIC RUBBER CoO. ee Write for a sample 


Youngstown 
Ohio 








the Best Mechanical 
Rubber Goods & 
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‘Pulls profit as powerfully 
as the moon pulls the tide 








You intend to take advantage of the change in transmission methods and you 
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want to sell the V-belt drive that is easiest to sell. You want to sell a drive that 
Pyott will create new orders from satisfied users. 
This means that you should sell Pyott Vee-Tex Drives because Vee-Tex sheaves 
Products are built in perfect balance and are especially designed to seat the belts they carry. 
Vee-Tex belts are moulded the exact shape of these perfect grooves. This accuracy 
Pulleys results in an unparalleled wedging grip. 
Flywheels Pyott gives you exclusive territory with the utmost in distributor protection and 
Gear Blanks cooperation. Pyott’s engineering staff is always at your disposal for service and 
——— Tooth recommendations. 
ears ; ; P 
Grey Iron Pyott’s 14 years experience in the manufacture of V-groove sheaves assures you 
Castings of the finished workmanship of Pyott Vee-Tex Drives and of their reliability. 








It will pay you to obtain full details of our offer to dealers. 





PYOTT FOUNDRY & MACHINE CO. 
324 N. Sangamon St. Chicago, Ill. 
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Wes, orders are scarce 
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Mechanics the world 
over use STAR BLADES 


CLEMSON BROS. INC. fF Gaias 


ae es 
BUY IT FROM THE DI7TRIBUTOR » » 
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20 Giants 


DO NOT POSSESS 


the lifting power of one 
20-Ton Yale Ball-Bearing 
Spur-Geared Chain Block 


Yale Ball-Bearing Spur-Geared Chain Blocks 
represent the highest development of the in- 
dustry. Nothing is spared in materials, work- 
manship, inspection and test to give the easiest, 
safest, fastest lifting of loads by hand. Whether 


loads average 500 pounds or twenty tons, 





Yale makes the hoist best suited to the needs. 


THE YALE & TOWNE MFG. CO., STAMFORD, CONN., U. S. A. 
Canadian Branch at St. Catharines, Ontario. 





YALE MARKED 1S YALE MADE 


Hoisting Conveying Systems 
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Checking Points 
for the 
Shovel Buyer 


Invite your customers to conduct their 

own comparison tests. Let them convince 

themselves that Wood’s Shovels excel 
at all eight vital points. 











The “Moly” Smile is Your 2| ane 
Proof of Perfect BALANCE 








3 Grip 
Wen a gang at work with Wood’s 
Shovels. You'll see their smiling testi- 
mony ... to the perfect BALANCE that 
makes hard shoveling jobs easier. Workmen just A Step 
naturally like the easy hang and heft. Bosses 


will tell you that Wood’s BALANCED ~ 
SHOVELS make a difference in tons of material 


moved each day with the least amount of , . 
ae 5 Uniformity 
sweating and straining. 


There’s a perfectly BALANCED Wood’s 
Shovel of just the right type and right 
























price to suit your customers’ needs. You'll Service 
smile, too, when they express their satisfaction Record 
and re-order time and time again. 
THE WOOD SHOVEL AND TOOL COMPANY R Ji bility 

igua, Ohio enabdil 

a 7 of Dealer 

Wood's Shovels 

. n " " Sos . 

“Moly”—“Big Fist” —“Piqua”’ 8 = ht 
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that solves’ 
the problem 























WORTHINGTON 
=e 


MULTIAYZ- DRIVE 


Positive Grip. .,.makes this drive 


ideal for small or large applications 


No finer, more efficient power transmission 
drive has ever been perfected than this product 
of the combined research facilities of the 
Worthington Pump & Machinery Corporation 
and the Goodyear Tire and Rubber Company. 

















PUMPS 


COMPRESSORS 
Stationery and Portable 


CONDENSERS 


and Auxiliaries 
DIESEL ENGINES 
GAS ENGINES 
FEEDWATER HEATERS 
WATER, OIL and 
GASOLi™E METERS 
MULTI-V-DRIVES 
CHROMIUM PLATING 
Literature om request 





The Multi-V-Drive combines a new, long-life 
type of endless rubberized cord belt of V- 
shaped cross-section, impervious to dirt and 
moisture, with a new type of V-grooved pulleys 
manufactured under hitherto unused precision 
methods. The combination, engineered by 
Worthington to individual requirements, pro- 
duces a drive possessing a positive grip, without 
binding, slip or backlash, which actually trans- 
mits about 99% of the applied power, at high 


» » 
v-4 


pulley ratios, at high or low speeds, over short 
centers, without idlers. 


Smaller, higher-speed motors may be used. Less 
floor space is needed. Transmission mainten- 
ance costs become negligible. Shock and vibra- 
tion are minimized. Initial pressure on bearings 
is reduced to the minimum. Drives are revers- 


ible. Constant speeds are transmitted. 


This is the drive you’ve been waiting for. . . 
Multi-V- Drives are engineered to the job by 
trained Worthington men...and are marketed 
through the Worthington organization and mill 
and machinery supply houses. Write the near- 
est Worthington branch or representative’s 


office for detailed information. 


» 


WORTHINGTON PUMP AND MACHINERY CORPORATION 
Works: Harrison, N.J. Cincinnati, Obio _— Buffalo, N.Y. Holyoke, Mass. 
Executive Offices: 2 Park Avenue, New York, N.Y. 
GENERAL OFFICES: HARRISON, N.J. 
District Sales Offices and Representatives: 


ATLANTA CHICAGO DALLAS EL PASO LOS ANGELES PHILADELPHIA ST. PAUL SEATTLE 
BOSTON CINCINNATI DENVER HOUSTON NEW ORLEANS PITTSBURGH SALT LAKE CITY TULSA 
BUFFALO CLEVELAND DETROIT KANSAS CITY NEW YORK ST. LOUIS SAN FRANCISCO WASHINGTON 


‘Branch Offices or Representatives im Principal Cities of all Foreign Countries 


Nar harness 
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Speed up” is the watchword of modern 
industry. For in this day of close eg, 08 your profit 
may depend on the turn of a pulley. Don’t let your pul- 
leys limit your plant’s efficiency. Standardize on 
AMERICAN Pressed Steel Shafting Pulleys — modern, 
scientifically correct for the particular duties they perform 
in the carefully studied transmission systems a today. 


Designed with great strength, yet light in —— they “give 
wings to power” by reducing the dead load on shafting. 
Thin A-braced arms cut the air instead of fanning it. 
AMERICAN Pulleys possess a higher coefficient of fric- 
tion at high speeds due to the exclusive grooved air escape 
that dissipates the air cushion under belt. More depend- 
able, they withstand greater stresses and reduce costly 
interruptions in production schedules. 


Ask any dealer about these better pulleys or write for 
further information. 2 

AMERICAN Sprucolite THE AMERICAN PULLEY COMPANY 

Motor Pulleys and Ma- 4200 Wissahickon Avenue - - Philadelphia, Pa. 


chine Pulleys are made Pressed Steel: Shafting Pulleys, Hangers, Hand Trucks, Miscellaneous 
froma specially devel op ed Stampings. Sprucolite Motor Pulleys, Machine Pulleys. 


and extremely durable 


synthetic material. They 
possess the highest coef- AM E IC 


ficient of friction, and are feeeeeo | STEEL 


STEEL SPLIT 


considerably lighter in HANGERS PULLEYS 


weight than wood, cast 
iron or paper pulleys. 
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YOU PROFIT WHEN THEY STANDARDIZE ON 
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STARRETT HIGH-SPEED HACKSAW BLADES 


Your customers have found 
that Starrett High-Speed Hack- 
saw Blades are made with the 
same precision and the same 
careful workmanship that they 
are familiar with in every 
Starrett Tool. They are putting 
their hacksaw machines on a 
new high-speed, low-cost basis 
with the blades that cut faster 
and last longer. 
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It pays to carry a full stock 
of Starrett High-Speed Blades. 
It pays to display them. And 
it pays to recommend them, 
just as you recommend 
Starrett Tools. 


How is your supply of Starrett 
Catalog No. 25 “EG” and the 
newly revised Starrett Hack- 
saw Book? 


THE L. S. STARRETT CO. 


= . — World's Greatest Toolmakers 
|” Anniversary "T Manufacturers of Hacksaws Unexcelled 


Starrett Tools 
1880—1930 


Steel Tapes—Standard for Accuracy 


Athol, Mass., U. S. A. 
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Your opportunity for 









Fig. 106-A, screwed, Jenkins Standard 
Bronze Globe Valve, with one-piece 
screw-over bonnet and slip-on stay-on 
disc holder. For 150 lbs. steam work- 
ing pressure, or 250 Ibs. oil, water, 
gas working pressure. Also made in 
angle, cross, horizontal and angle 
check types, both screwed and flanged. 


' 





Note the finely finished screw-over bonnet that 
is made from a single piece of selected Jenkins 
alve Bronze. 


4 
L on _ _ | 


The slip-on stay-on disc holder slips on; but 
when the bonnet is removed, this disc holder 
won't slip off until you want it to. 


JENKINS VALVES ARE ALWAYS MARKED WITH THE “DIAMOND” 


Se reetaaeemeecnetentaeetie 


bigger bronze 





valve pro fits! 














E ” cca users everywhere are talking about 
Fig. 106-A the Jenkins Standard 
Bronze Globe Valve with the one-piece screw- 
over bonnet and the slip-on stay-on disc 
holder. It is the Jenkins that will boost your 
bronze valve business. 
Through scores of publications, Jenkins adver- 
tising is telling the advantages of Fig. 106-A 
to nearly a million valve buyers. 
Many of these buyers are your own customers. 
Jenkins advertising directs them to you. Are 
you getting this business? Write or wire to- 
day for more complete information. 


JENKINS BROS. 


80 White Street 524 Atlantic Avenue 133 No. Seventh Street 
New York, N. Y. Boston, Mass. Philadelphia, Pa. 


646 Wash. Blvd., Chicago, Ill. 1121 No. San Jacinto, Houston, Tex. 


JENKINS BROS., Limited, Montreal, Canada London, England 
Factories: Bridgeport, Conn. Elizabeth, N. J. Montreal, Canada 


enkins 


VALVES 
Since 1864 
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With Which Is Consolidated INDUSTRIAL DISTRIBUTOR AND SALESMAN 


FOUNDED IN 1910 BY ELMER CRAWFORD 
And Combined With Mill Supply Salesman, Founded by Ernest H. Smith 
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How to Sell more 


Portable Electric 








The results of a recent survey 
conducted among distributors, 
users, and manufacturers 


‘Tools 


By H. W. BARCLAY 


Merchandising Counsellor, MILL SUPPLIES 








electric tools broad 
enough to permit 
distributors to specialize 
on it? Is the user field 
sufficiently large to make 
specialized selling prof- 
itable for industrial dis- 
tributors? Let us look 
at the results of a na- 
tional survey conducted 
by Mitt Supp.iges among 
distributors, manufactur- 
ers and users for the an- 
swer to these questions. 
There are enough 
manufacturers’ products 
which can be grouped 
under the general head 
of portable-electric tools 


[ the line of portable 





A successful sales clinic on portable elec- 

tric tools was recently conducted at the 

Syracuse Supply Company. A complete 

line of tools was demonstrated to the 
many users who attended. 


to warrant specialization. Among 
them are saws, bench grinders, aerial 
grinders, internal grinders, drills, 
glue pots, soldering irons, hammers, 
sanders, buffers, pipe cutters and 
threaders, shears, paint-spray ma- 
chines, flexible shaft machines, and 
portable tools for adaptation to ma- 
chine-tool heads. 

In addition, many modern tools 
have been developed by manufactur- 
ers to meet the specialized needs of 
industrial users. For example, port- 
able-electric speed lathes for bench 
service fill a definite need of the user. 
In machine shops, it is frequently 
necessary to finish off a spindle which 
has come from the lathe slightly over 
sized by means of emery cloth. A 
speed lathe offers a quick and con- 
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This electric tool, 
with a chisel attach- 
ment, is being used 
to rough up a core 
box in a pattern 
making shop. 


Tapping operation 
efficiency has been 
increased 60% at 
the Murray Gin 
Company, Dallas, 
by this electric 
tapper. 


venient method for handling this work. Wire-drawing 
mills also find this tool useful for work on specially 
polished wire-drawing dies. Die-makers use it for fin- 
ishing and polishing small parts. One tool of this type 
is furnished with an automatic brake which considerably 
increases its efficiency. Another product in this group 
is a high-speed motor-driven commu- 
tator’ slotter which can be attached 
to any milling machine head. 

Still another large group of prod- 
ucts are indicated by reports from 
manufacturers that there is a distinct 
trend toward the adoption of high- 
frequency systems for use with port- 
able electric tools which are to be 
operated at constant high speeds. 
Frequency changing motor installa- 
tions are recommended for use with 
small grinding wheels, and for instal- 
lations of other tools with which a 
constant speed is essential. One fre- 
quency changing motor is necessary 
to provide proper current for use 
with tools having high frequency 
motors and will operate as many tools 
as is desired. Several different stand- 
ard types are listed. Marketing of 
these products calls for highly spe- 
cialized knowledge on the part of the 
distributors’ salesmen. 
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A new portable power-pipe machine with 
a capacity covering pipe sizes from ™% to 
14 inches is another product which extends 
the range of available portable electric tools. 
With the wide range of electric pipe-cutting 
and threading machines available, from 
portable to heavy duty, the line of portable 
pipe-cutting and threading tools is complete. 

The development of portable-electric tools 
for adaptation to standard machine tools, 
such as boring mills, lathes, milling ma- 
chines, planers or shapers, includes tools 
which even further increase the distributor’s 
opportunity. Included among these tools 
are: tool-post grinders, angle-plate grinders, 
parallel grinders, heavy-duty internal grind- 
ers, “high-speed internal 
grinders, commutator 
grinders, commutator 
slotters, and aerial grind- 
ers of all types. These 
tools fit in well with other 
portable-electric tools and 
can be satisfactorily han- 
dled by salesmen selling 
a complete line. 

Portable-electric blow- 
ers show increased popu- 
larity with many distrib- 
utors. During recent 
visits with distributors in 
New York State, several 
were interviewed who 
had developed consider- 
able business through 
adapting specialized sales methods to marketing these 
products. Portable industrial vacuum cleaners also are 
being merchandised by these distributors, with much suc- 
cess. Average sales of portable-electric blowers by three 
distributors, show a total annual volume during 1930 of 
36 units per distributor. Blowers are used for several 
services in industrial 
plants. Most important 
are: cleaning motors and 
blowing lint from ma- 
chines in paper mills, 
textile mills, and gar- 
ment factories. As vac- 
uum cleaners, they are 


W. F. Stevenson, J. T. 
Wing and Company sales- 
man, believes in selling by 
demonstration. He has 
found that it pays to make 
the buyer see the advan- 
tages of portable electric 
socket wrenches in actual 
use, as a means of getting 
standardized installations 
of the tools which he sells. 
In this case a tool is being 
demonstrated to the shop 
foreman and the produc- 
tion superintendent of a 
Detroit automotive factory. 
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One of the United States Naval 

vessels on which electric tools 

are now used to remove old paint 
and rust from ship plates. 


also useful in woodworking plants, 
machine shops, and power plants 
for general service, and for clean- 
ing laundry machinery. 

A portable power unit has been 
developed which opens: up a wide 
market for increasing the appli- 
cation of portable electric tools 
on outdoor construction and re- 
pair jobs, where these tools have 
not been used up to the present 
time because of the lack of a con- 
venient supply of electric power. 

This unit is a 
coupled gas-engine 
driven generator set 
which will deliver 
1000 watts D. C. of 
110 volts at the end 
of 100 feet of num- 
ber 14 gauge cable. 
From one unit, six 
14-inch drills can be 
operated. This unit 
finds a wide field of 
application in con- 
struction camps, 
mines, lumber 
yards, saw _ mills, 
gas and oil fields, 
railway construction 
jobs, and many 
other places. In 
every sale of one of 
these units, there 
should also be an 
order for several 
tools to be used 
with the outfit. 

New portable 
electric shears of 
different sizes are 
now available, so that hot rolled steel or galvanized iron 
up to number 14 U. S. gauge can be cut on the job 
without taking the sheet metal to a shop for special 
handling. 

Entirely new in design are several attachments to be 
used on portable electric drills to handle cutting opera- 
ations on which drills have never been used before. 
One attachment is a device for using a reciprocating 
hack-saw blade for cutting key holes and angular holes 
in walls and cabinets. 

Portable electric paint-spraying machines are also 
reported as having moved in substantial volume during 
the past year. One distributor in the middle west 
reports total sales of $3,800 during a brief specialized 
sales campaign. Eighty-five percent of the distributors 
reporting on a recent survey of sales of electric paint 
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An electric scaling tool being used for cleaning a 
boiler front. This application exists in every industrial 
plant where heating or power boilers are operated. 

















spraying devices, reported 
that this line responded to 
sales campaigns sufficiently 
to make them profitable. 

Patternmakers, engrav- 
ers, and metal-working 
shops offer a growing mar- 
ket for the sale of portable 
flexible-shaft machines. A 
typical outfit for use by a 
patternmaker includes the 
flexible-shaft machine itself, 
with 107 different types of 
burrs, all of which have a 
definite use in performing 
difficult and intricate oper- 
ations in pattern-making 
shops. Because of the re- 
placement orders available 
from users of these tools, 
there exists an opportunity 
for distributors who handle 
these machines to secure 
considerable repeat business 
by providing the supplies needed by the user. 

We find comparatively few distributors are carrying 
complete lines of electrical tools. On the other hand, 
manufacturers are developing products for use in indus- 
trial plants which make the present day one of unusual 
opportunity for the industrial distributor in marketing 
this kind of merchandise. The opportunity is especially 
great at the present time because every industrial plant, 
during the past year, has been forced to consider methods 
for increasing production and lowering manufacturing 
costs. The new products which have been developed by 
manufacturers to supply this need of users, put the job 
squarely up to industrial distributors and their salesmen 
to turn this opportunity into actual sales and profits 
by marketing these products to users who really have 
a definite need for them. (Continued on page 38) 
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Why “BACK 


100 cases. The man is “in wrong” to begin with, and 
his house, goods, and prices must be supernatural to 
overcome this bad impression. 

So my first suggestion to the industrial supply sales- 
man is to go to the buying department first. Many times 
the buyer will call in the superintendent or the foreman 
anyway, and if you sell the shop man through the buying 
department, he is much more apt to remain sold. 

Back-door selling is entirely too transitory to warrant 
the hazard which it involves, for the next salesman who 
comes along with a bigger cigar and a better lunch soon 
replaces his predecessor. 

Next in importance to entering via the front door is 
sticking to an account until you have sold it. Don’t 
expect the breaks on your first visit. I have in mind an 
industrial supply salesman who called on us twice a week 
for four or five years without getting an order. He was 
a fine fellow. We all liked him. But we were satisfied 
with his competitor and saw no reason for changing. 
Then about three years ago, his competitor’s service 
started slipping and we had a little trouble over dis- 
counts. Naturally we gave a trial order to this persistent 
salesman. He made good. His calls are so regular, we 
could set our clocks by them. He fairly anticipates our 
wants. His service is all that it should be. As a result, 














E. H. Reed’s hobby is yachting. In 
1928 he was Commander and now he is 
Fleet Captain of the Toledo Yacht Club. 


salesmen who call on our company use back-door 

methods. By that I mean, they attempt to pass up 
the purchasing department and go direct to the super- 
intendent, foreman, or some other man out in the plant. 
Frequently they get to the men out in the plant without 
coming to us first, too. 


L SEEMS that at least 40% of the industrial supply 


The usual procedure is to give the foreman a cigar 
and take him to lunch. Immediately following this per- 
formance, the buying department generally receives a 
requisition for, say, one hundred dozen of this sales- 
man’s drills. A day or so later the salesman nonchalantly 
calls on the buying department expecting to pick up the 
requisition. We, of course, have been told nothing about 
his drills nor do we mention the requisition. Finally the 
salesman will break down and remind us of the requisi- 
tion. This back-door method spells defeat in 99 out of 
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E. H. REED SAYS: 
a5 


Back-door selling does not pay. 


Persistency ts half the battle in selling. 


At least 50% of the price cuts are 


instituted at the salesman’s own 


suggestion. 


Too many. salesmen spend too much 
time selling price instead of quality 
and service. 
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Selling 


Doesn't Pay 


A well-known ‘*P. A.”” gives industrial 
supply salesmen a few potnters 


By E. H. REED 


Director of the Purchasing Department 
Electric Auto-Lite Company, Toledo, Ohio 


his business for the last three years has more than made 
up for the five years during which he called without get- 
ting an order. It is obvious that if he had become 
discouraged and dropped out of the picture after the 
first year, we would have forgotten him, but because of 
his persistence we have turned over to him business that 
runs into an enviable figure. 

From time to time, I have been asked if I think the 
distributor is as important a fac- 
tor today as he was 25 years ago, 
and if he will continue to hold 


elsewhere. When the price cutter, whom I mentioned 
above, comes in to see us, we are suspicious of every 
price he quotes. We always feel that it is not his best 
price, and seldom does he leave with an order. Person- 
ally, I admire the man who says, “This is my best price,” 
and sticks to it. 
I heard of a similar incident which happened recently 
to one of the buyers of the Ford Motor Company. Two 
industrial supply salesmen were 
asked to quote on a certain item. 








One man entered his bid by mail, 





his own in the future. My only 
answer is that in a year’s time 
we buy about two and a half mil- 
lion dollars worth of supplies 
from the distributor. There has 
always been talk of eliminating 
the distributor but each year his 
services become so much more 
valuable that he continues to 
maintain his foothold in the 
economic scheme of things. 


“There has always been talk of 
eliminating the distributor, but 
each year his services become so item.” Immediately, the buyer 
much more valuable that he con- 
tinues to maintain his foothold in dent that this man had the 
the economic scheme of things.’ 


and the other called in person. 
The latter worded his bid like 
this: “We feel that we should 
get so much per pound for the 


realized that that was not the 
best price. Moreover, it was evi- 


authority to cut the price. Natur- 
ally the buyer made him an offer. 





When the bartering was over, the 





We hear a great deal of dis- 





cussion nowadays about price 

cutting. Distributors are wont to 

blame many of the evils upon the buyer of the big 
industrial concern. Let me present the other side of the 
picture by citing an illustration. I will merely change 
the name of the commodity so that the incident will not 
be recognized. We were in the market for a thousand 
gross of screws. We asked for quotations from six 
companies. When the man who was high realized that 
he would not get the business, he kept cutting his price 
until it was lower than the lowest bidder. We did not 
give him the business. The man who gave the lowest 
price first and stuck to it got the order. This is not an 
isolated case. It has happened many times in our com- 
pany and I venture to say it happens just as frequently 
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salesman had cut his price $0.25 
per pound. This meant a loss to 
his firm of hundreds of dollars. 
And to make the incident even more absurd, this sales- 


man’s price was lower than the competitive bid before 
he had cut it. 


UMMING UP, I believe that if every industrial 

supply salesman could swap positions with a pur- 
chasing agent for about six months, he would verify 
the following statements: 1. Back-door selling does not 
pay; 2. Persistency is half the battle in selling; 3. At 
least 50% of the price cuts are instituted at the sales- 
man’s own suggestion, and 4. Too many salesmen spend 


too much time selling price instead of quality and 
service. 
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WV bat Standardization of 


NE of the most important 
() developments in the meat 

packing industry, related 
to the activities and interests of 
manufacturers and distributors of 
industrial supplies, tools and equip- 
ment, is the present tendency to- 
ward standardization of purchases 
of production and maintenance 
supply products. By the term 
standardization, we mean estab- 
lishing standards of uniformity in 
the type, sizes and quality of sup- 
ply products. For the industry, 
this standardization results in ap- 
preciable economies in production 
and maintenance, and insures max- 
imum production in every plant, 
at the lowest possible cost. For 
manufacturers and distributors of 
supply products, it lowers selling 
costs, stimulates development of 
new and improved products, and 


in Packing Plants. | 





H. D. Tefft 


aids in the elimination of obsolete 
methods and products. With this 
movement under way in the entire 
meat packing industry, it aids the 
buyer in the plant, and the seller 
of supply products, to concentrate 
on essentials, and to eliminate the 
confusion resulting from argu- 
ments based purely upon the sales 
effect produced. It helps to base 
competition upon the sound eco- 
nomic basis of efficiency in pro- 
duction and distribution and upon 
the intrinsic merit of each product 
purchased. 

A typical example of the effect 
of standardization upon the user, 
is shown in the experience of meat 
packers with standardized pur- 
chases of factory trucks. At one 
time, before standardization ex- 
isted, there was an unnecessary 
amount of waste. At present, with 


Specifications for Standard Wire Brushes 





Type of Brush 


Size of Block Wire 


Trim 


p ays Se Rows Uses 





Butchers’ Block Brush 


Metal Cleaning Brush 


Flat-Back Wire Brush 








beer ateie 734x234 inches......| Flat 


se eeee 754x254 inches......| Flat..... 


Flat Wire Fountain Brush. . .| 714x23, inches...... Flat... .. 


pieeinier 754x2% inches......| Round... 


Shoe-Handle Wire 5\4x1_ inches over] Round... 


Scratch Brush brush part, 10 inches 
| eae 








11% inches. . 


4 inches... . 


3 inches.... 


15% inches. . 


1% inches. . 


6 5x10......| Cleaning table tops, 
both metal and wood 
and equipment 
wherever short, very 
stiff wire is necessary. 
10 5x10......|. For cleaning struc- 
tural steel for paint- 
ing, cleaning castings, 
and removing rust 
and paint from metal 
8 ends and! 5x10......|Brushing out bruises 
4 tufts. . on beef killing floor; 
cleaning cattle hoofs; 
scrubbing galvanized 
chutes and _ tables, 
and brushing out 
hog necks. 
80 to 90 | 5x11......|Cleaning equipment in 
wholesale market; 
cleaning oleo kettle 
and steel and galva- 
nizediron equipment. 
40 4x16... ...|Cleaning dies, files and 
so on. 
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‘- Purchases 
: Means tw D 


By H. D. TEFFT 


Director of Packinghouse Practice and Research 
Institute of American Meat Packers, Chicago 


types and sizes of trucks upon a definite basis of stand- 
ardization, maximum efficiency is obtained from each 
truck, because parts are interchangeable, and the main- 
tenance department can easily replace worn parts. 
There are many opportunities for the development of 
new and improved products, for service in packing 
plants. Packing plants are always willing to consider 
new products which will assist them in cutting main- 
tenance costs or in improving the efficiency of operations 
in their plants. A typical service, which is a great prob- 
lem to maintenance executives at present, is that of the 
selection and use of products for the handling and 
control of compressed air. Compressed air is expensive, 
and when wasted, represents a total loss. Almost every 
packing plant uses considerable compressed air, and it is 
usually piped through the plant at a working pressure 
as high as 90 pounds. For many uses, this pressure is 
not necessary and reducing valves should be used to 
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It permits sales concentration on essentials 
and eliminates confusion resulting from 
arguments based purely upon the sales 


effect produced 


istributors 








The pumping operation in the ham curing 
cellar in which curing ingredients are injected 
into the ham as it passes on a conveyor. . 


Left: The sausage packing room where 
sausages are being placed in cartons for 
shipment. The sausages come in on sausage 
racks, suspended from a monorail, and then 
are taken to the loading dock on hand trucks. 


regulate the pressure for each particular service. Sug- 
gestions which manufacturers and distributors handling 
pressure-reducing valves might make, would undoubt- 
edly receive serious consideration. 

Another subject, which probably receives more dis- 
cussion and consideration in packing plants than any 
other one problem related to supplies, is that of the 
selection of proper globe, gate, angle, check and throttle 
valves for steam, water and air service. Constant wear 
and abuse of valves in service, results in a large amount 
of waste. Standardization on valve problems alone, is 
highly important to almost every packing plant at the 
present time. 

Unusual consideration is also being given safety 
equipment. This includes such items as workmen’s 
clothing, safety stepladders, goggles, gas masks and 
respirators. Goggles are especially important for use by 
workmen in nailing boxes, in (Continued on page 82) 
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: HAT is the most efficient 
method of selling ball bear- 
ings? How can we get home 


to our customers the fact that ball 
bearings will save from 10% to 15% 
on power costs, cut down on lubrica- 
tion costs, and lower the costs of 
maintenance? How best can we point 
out to our customers that their an- 
nual return on a ball-bearing instal- 
lation will run over 50%? 

These are facts which we know to 
be true, but convincing prospects is 
another story. They have to be shown 
that it is a profitable investment for 
them to buy a ball bearing hanger— 
probably as high-a-priced hanger as 
there is on the market. 

Ordinarily, the mere pointing out 
of the advantages of the ball-bearing 
hanger over other types is not suffi- 
cient to get a prospect’s signature on 
the dotted line. So we have turned 
to demonstration, not the old cut-and- 
dried type, but demonstration by the 
customer himself on his own equip- 
ment. 

We put most of our sales effort on 
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Robert L. Latimer, Jr. 




















Demonstration 


We concentrate our efforts on 
selling small installations, thus 
giving the ball bearings a chance 
to demonstrate their superior 
performance. After they have 
proved their merit, additional 
business 1s easy to get 


persuading our prospects to try a small installation of 
ball bearings. We continually keep our eyes and ears 
open for complaints from mechanics and others out in 
the plant on the operation of other types of bearings, 
for every failure of a plain bearing affords us a chance 
to demonstrate a ball bearing. 

When a man with a particular bearing problem is 
found, we talk on the features of ball bearings as they 
apply specifically to that problem. For instance, one of 
our customers was moving and in talking over the advan- 
tages of the new quarters with one of our salesmen, 
remarked that he supposed that grease would drop on 
the manufactured 
boxes as usual. Our 
man pointed out 
how ball bearings 
would eliminate this 
trouble. He con- 
vinced the prospect 
to try them out, and 
as a result, received 
an order for $1,800 
worth of bearings. 

In another in- 
stance, a dye house 
was repairing its 
bearings nearly 
every week, and re- 
newing its entire 
system once a year, 
because of the steam 





For initial installa- 
tions, we seek trou- 
blesome units. This 
gear-cutting machine 
develops a heavy load 
which is oftena 
source of trouble. 
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Helps Us Sell More 
BALL BEARINGS 


By ROBERT L. LATIMER, JR. 


Manager, Robert L. Latimer and Company, Philadelphia 


carrying the oil out of the bearings. We got this com- 
pany to try ball bearings and as a result it has now 
equipped its entire shop. The new installation is proving 
highly successful. 

It is our plan to hammer away on small original instal- 
lations within a plant, for we find that they usually lead 
to complete plant installations. To one customer, we sold 
only two bearings on his original order, but as a result 
of the operation of these two bearings, he bought 2,800 
bearings during the next five months. Another customer 
was having trouble with a single conveyor pulley. We 
got him to try ball bearings, and now he is installing 
them throughout his 
plant. 

When necessary, 
and when the firm 
is financially respon- 
sible, we will sell on 
free trial. We sent 
one customer four- 
teen 34%-inch bear- 
ings for trial. Be- 
cause of the dusty 
condition in which 
they had to operate, 
he kept them for 21 
months before he 
was thoroughly sat- 
isfied. However, 
since that time, he 
has developed intoa 


Our salesmen carry a 
demonstration _bear- 
ing and with this 
they go to the master 
mechanic: who in 
most instances is the 
man in the plant to 
be sold. 
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splendid customer, buying from us every two weeks on 
the average. 

It is not always advisable to sell ball bearings on their 
power-saving feature. In fact, unless a customer actually 
needs extra power, it is a detriment to stress this point 
for he immediately pictures reduced power bills. Any 
material reduction in power costs is not possible for, after 
the installation of ball bearings, his motor merely be- 
comes larger than needed. 

On the other hand, where increased power is required, 
ball bearings do the trick splendidly. We found out that 
one of our customers was planning to purchase four 
25-horse-power motors to take care 
of his increased load. We sold him on 
the idea of ball bearings and saved 
him the purchase of the new motors. 
He is now putting in $2,000 worth 
of ball bearings on one floor. 

In nearly every instance, the master 
mechanic is the man to be sold on 
ball-bearing equipment. We do not 
purposely ignore the purchasing agent, 
and as a matter of fact, consult him 
wherever possible. However, there 
have been some instances where we 
have had to walk past the “No Ad- 
mittance” sign without permission. 
The master mechanic finds a need for 
the bearings and can sell the idea to 
the purchasing agent, for he is backed 
up with the indisputable testimony of 
a machine running constantly, with 
no bearing trouble. 

Large orders from big plants are 
not always possible, even after a suc- 
cessful demonstration. We have a 
number of master mechanics and plant 
superintendents who are sold on the 
idea of ball bearings, but who cannot 
get a sufficiently large appropriation 
to make the (Continued on page 84) 


23 








How to Keep Track of 


Manufacturers’ 








Any employee of 
the company can 
quickly find any 
circular wanted. 
H manu factur- 
ers’ litera- 
ture — circulars and 
other promotional 
data—is often a 
troublesome problem. 
As a result, many 
times valuable data, 
which should be preserved, finds its way into the waste 
basket. 

The Reichle Supply Company, Saginaw, Michigan, has 
developed a method of keeping data supplied by manu- 
facturers, which is proving highly successful. It has 
gone the limit to iusure the preservation of every circu- 
lar describing the lines it handles. 


The dust-proof cabinet illustrated here, was designed 
by the Reichle executives and it has proved one of the 


ANDLING 


is prepared and the literature 
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Incoming circulars never lie around to get dirty or 
crumpled. As soon as a shipment arrives a drawer 


the cabinet. 


Promotional 


Material 


An effective plan which ts 
proving profitable to the 
Reichle Supply Company 


most profitable investments 
the company has ever made. 
It has 10 tiers, each holding 
18 containers, thus providing 
space for 180 sets of circu- 
lars. If special conditions 
require an unusually large 
stock of circulars covering 
one item, two or three boxes 
can be used. 

The cardboard circular 
boxes are all the same length, 
934 inches, and the same 
height, 614 inches, but come 
in two widths, 334 and 4% 
inches. The handles for pull- 
ing the box out of the cabinet 
are small, inexpensive bolts. 
The copy pasted on the front 
shows what is in the box. 

This system has proved 
very effective. It keeps circulars from being crumpled 
or soiled and makes them readily accessible. With this 
new system there is no excuse for leaving material lying 
around on desks or counters. 

Other distributors may find it to their advantage to 
adopt a similar plan for keeping literature furnished by 
manufacturers. The compact cabinet used by Reichle 
was inexpensive to build and it has already paid for 
itself many times over. 


put safely away in 
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Seven Attributes 
of Successful Selling 


By E. M. BUCKIUS 


President and General Manager, Industrial Supply Company, 


OBSERVATION. One of 

e the most important factors in 
selling is the ability to observe. 
Watch the expression on your pros- 
pect’s face and note his personal 
characteristics as reflected by his of- 
fice, desk, and general appearance 
of the establishment. Look for 
manufacturers’ names on the equip- 
ment in the plant. Get out into the 
storeroom if possible and check your 
prospect’s stock on hand. Finally, 
after having made your observations, 
be sure to shape your sales talk to 
fit in with what you have found out. 


PERSONALITY. Impress 

e your personality on your pros- 
pect favorably and emphatically. Be 
constructive and cheerful and you 
will smooth the way to many a sale. 


MEMORY. Remember the 
e names of the men you contact 
and your previous interviews with 
them, so that they will not have to 
consult their records to see what it’s 
all about. In other words, put forth 
every effort to make your prospect 
feel that his interests are of individ- 
ual importance to you. 


THOROUGHNESS. Cover 

e every worthwhile prospect in 
your territory thoroughly. Include 
not only the white-collar buyers but 
also the men who work with their 
hands, actually using the products, 
for often they specify the kind and 
brand of goods that are bought. Sell 
to small plants as well as large. Don’t 
let success with the big buyers make 
you so disdainful of the little fellow 
that you fail to put forth enough 


effort to sell him. Eggs in ten small baskets are safer than 
the same number in one big one that a single slip may 
spill. A call on a small user provides a breathing spell 
between interviews with the big fellows who have thor- 
oughly learned how to say “no” and stick to it. 
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Incorporated, Los Angeles, California 


























Effectiveness 


OPEN-MINDEDNESS. Open 
e your mind to the constant 
changes that are taking place. Do 
not ignore or disdain the public’s new 
fancies. Study new trends as well 
as present conditions. Do not act on 
opinions or hunches but facts. Know, 
then cash in on the new opportuni- 
ties ahead. 


CONTINUITY. Make your 
e sales talk follow in proper se- 
quence. Price should be the con- 
cluding feature. Do not try to work 
backwards by bringing up the ques- 
tion of price first. If you do you 
are apt to cut your interview short 
and thus lose an order. Sell utility, 
service, and economy, first, letting 
price fit in at the end of an interview 
where it usually belongs. Industrial 
selling is not an auction sale and it 
is well that it isn’t, for seldom is an 
auction buyer satisfied that he bought 
at the lowest price. 


EFFECTIVENESS. Effective 

e selling means procuring busi- 
ness. Issue a “results or nothing” 
ultimatum to yourself and you’re a 
made salesman. Quit complaining 
about business conditions. Don’t howl 
that your sales quota is too high. 
Excuses will never bring in any 
orders. Waiting for business to come 
to you, won’t get you anywhere, 
either. You simply have to go out 
and dig for business nowadays or 
else you will soon find yourself lost 
in the shuffle. The day you get no 
satisfaction out of promises to buy, 
the day you learn to tell yourself to 
“shut up” when you find yourself 


putting forth excuses for lack of results, that day you 
will begin to make giant strides toward real sales pro- 
duction. Get in the habit of thinking in terms of results ; 
make that your objective and you are sure to come 
out on top. 


25 





WHO'S WHO 


E. A. HOLMGREEN 


President, Alamo Iron Works, San Antonio, Texas 








IFTY active years in the mill 
supply business is the record of 


E. A. Holmgreen, president of 
the Alamo Iron Works, San Antonio, 
Texas. When he celebrated his golden 
anniversary in the industry recently 
with some of the 440 people now em- 
ployed by the Alamo Iron Works, he 
could look back to the time when his 
father founded the plant in a small 
shed with a dozen employees, $2,500 
cash capital, and a $2,000 mortgage. 

Unlike a good many successful ex- 
ecutives, E. A. Holmgreen’s career 
was not accidental. He tells that even 
when he was a small child watching 
his dad at work, he always had the 
definite ambition to enter the mill sup- 
ply field later. 

His childhood was spent in various 
places in the south. He was born in 


EF. A. HOLMGREEN is a 


pioneer in the mill supply business, having re- 
cently celebrated his golden anniversary in the 
industry. 


He went to work in the company 


founded by his father in 1880 and has probably 
been the biggest individual factor in developing 
it from an organization of 12 employees with the 
small capital of $2,500 to the present corpora- 


tion which employs 440 people and is capitalized 
at $2,000,000 








Carrollton, Louisiana, now a part of 
New Orleans. When he was five years 
old, his family moved to Milton, Florida, a saw-mill 
town near Pensacola, where his father assumed a part- 
nership in the Blackwater Foundry. In 1877 the family 
returned to New Orleans, where E. A. attended school. 
Soon after, the elder Holmgreen started the Alamo 
Foundry in San Antonio, and in 1880 E. A. Holmgreen 
joined his father in that firm. In the interval he had 
several different jobs. During his vacation in 1878 he 
worked for the Reynolds Iron Works of New Orleans 
as an apprentice, but because of slack business, this job 
did not last long and in the fall of 1878 he secured work 
running a hoisting engine on the levee at the foot of 
Robbins Street. Then he took a long jump north to 
visit his two brothers in Chicago, remaining there until 
January, 1880, when he entered his father’s company. 
By April, 1883, the business had made such progress 
that the oldest brother, Julius H. Holmgreen, was sent 
for and a co-partnership was formed under the name of 
George Holmgreen and Sons. The business sailed along 
under the co-partnership until February, 1899, when it 
was incorporated for $75,000, and the name changed 
to the Alamo Iron Works, a closed corporation. 
Twenty-one years later, in 1920, the capital stock was 
increased to $1,000,000. An unusual fact concerning this 
company is that it has never had any outside capital, 
the increases coming through legitimate growth and 
from money earned in the business. In 1922, a branch 
was started in Houston, known as the Alamo Steel and 
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Supply Company. This was followed in 1925 by the 
installation of the Brownsville branch and in 1927 a 
house in Corpus Christi was added and the capital stock 
increased to $2,000,000. Now the company has in all 
8 or 10 buildings covering 7% acres of ground in San 
Antonio and employs more than 400 people. 

At the present time the business is gradually being 
transferred to the hands of the third generation of 
Holmgreens. One son of E. A. Holmgreen, Melrose W., 
is secretary-treasurer and the main executive of the busi- 
ness. Herbert H. Holmgreen is plant engineer in charge 
of production and E. A. Holmgreen, Jr., in the mer- 
chandising and mill supply end. All three boys were 
started by their father in various places in the plant 
where they worked long enough to gain a substantial 
amount of practical plant experience. 

Mr. Holmgreen tells with much amusement that in 
1883, when the plant was located in the down-town dis- 
trict of San Antonio, the City Council of the town 
declared the business to be a public nuisance. But that 
particular knock was a boost. 


CCORDINGLY, the business was moved to a new 
site, located on the Southern Pacific tracks. The 
building was started in 1884 and the company occupied it 
in 1885. The first “heat” was taken off in April of that 
year. It so happens that the present office of the plant 
was built directly over mother (Continued on page 84) 
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SELL HIM 


ATTERNMAKER’S SUPPLIES offer the distribu- 
tor’s salesman a real opportunity to use the “Sell 
Him Something More” idea. 
But a few of the items which 
patternmakers use regularly 
are illustrated here. Additional 
items for which they have fre- 
quent need include:  vises, 
rules, clamps, fillet tools, 
brushes, pinch dogs, boring 
bits, lathes, hammers, and 
paint-spraying equipment. 
Only the “Sell Him Some- 
thing More” salesman can get 















CHISELS 
Our chisels are noted for the pre- 
cision and neatness of their cuts. 
The quality of the steel, the cutting 
edge, and even the comfortable grip 
of the handle will please the work- 
man and help him do a better job. 


GLUE AND SHELLAC 
The operation of joining together 
the parts of patterns calls for a good 
grade of glue. Thus we handle only 
a high quality line. The same holds 
with shellac. A cheap grade will not 
permit the turning out of a good- 
appearing finished product You 
may pay a little more for our shellac 
but the results will more than offset 
the slight additional expense. 











28 MILL SUPPLIES 











SOMETHING MORE 


~ Patternmaker's 


a full quota of business from his 
patternmaker prospects. He knows 
the jines as well as their applica- 
tion and never leaves a customer 
until he has secured all the avail- 
able business. 
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Supplies 










LEATHER AND WOOD 

FILLET 
You can always depend on us to 
take care of your every need on 
leather and wood fillet. Our stocks 
are complete. This leather fillet can 
be used on any corner. It is han- 
dled on a compound curve just as 
easily as in a straight line. 

Our wood fillet is very service- 
able, too. It is made of white pine, 
kiln dried and free from knots. Con- 
structed on an obtuse angle, its 
edges press firmly to the pattern 
when applied. It comes in four- 
foot lengths. 


GLUE-POTS 
A variety of glue-pots are neces- 
sary in a well-equipped pattern shop. 
Ours are easily handled, hold heat 
splendidly, and are made unusually 
durable in order to withstand years 
of hard usage. 
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SELL HIM SOMETHING MORE 





ABRASIVES 
Sandpaper and other abrasives play a big part in pattern-mak- 
ing. By providing an adequate supply in all grades needed you 
are insuring yourself against sloppy work and unnecessary labor 
on the part of the men. 





SAWS 
All cutting in connection with pat- 
tern work must be _ exceptionally 
clean and accurate. Here is a spe- 
cial patternmaker’s saw which will 
insure good work. It is perfectly 
constructed, cuts to a hair-line, and 
holds its edge indefinitely. 


WY 


DOWELS 
The dowels we handle are true in 
size, properly cut, and well-seasoned. 
They are especially serviceable, be- 
ing quickly inserted and staying 
tight even after continued service. 
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“*Pete’’ Boylan, Sales Manager 
of The W. M. Pattison Supply Co. 


SALES MANAGER 
GIVES VIEWS ON 
NEW METHODS 


A new sales technique is under 
development in the mill sup- 
ply field. In a recent interview 
with ‘‘Pete’’ Boylan, well 
known sales manager of The 
W. M. Pattison Supply Com- 
pany of Cleveland, the sub- 
ject of selective selling was 
under discussion. 


*‘Our experience with Osborn 
Brushes offers a good example 
of the advantages of selective 
selling,’’ stated ‘‘Pete.”’ 
**Since concentrating on the 
Osborn line we have simpli- 
fied buying and stock keeping, 
speeded up turnover, given 
better service to our customers 
and increased brush profits. 
In fact, the Osborn line is 
today one of our best business 
getters.” 


‘Selective selling,’’ concluded 
‘*Pete,’’ ‘‘is knowing the lines 
that offer the greatest oppor- 
tunity and selling those lines 
to the limit.”’ 





(Advertisement) Copyright 1930 





BRUSH INDUSTRY 
NEARS 50 MILLION 
YEARLY OUTPUT 


According to the last census 
of manufactures, released by 
the U. S. Department of Com- 
merce, the annual valuation 
of brushes produced by strictly 
brush manufacturers is close 


to $50,000,000. 


Of this total valuation, brushes 
sold to industrial users can be 
conservatively estimated at 


310,000,000. 


These figures should prove 
enlightening to industrial dis- 
tributors. Osborn ‘‘brush con- 
scious’ distributors are getting 
their share of the profits on 
a fifty million dollar industry. 





KNOW THE LINE OF 
OSBORN BRUSHES 


Wire Wheel Brushes 

Fibre Wheel Brushes 

Paint and Varnish Brushes 
Wire Scratch Brushes 
Floor Brushes 

Push Brooms —Wire and Fibre 
Upright Bass Brooms 
Counter and Bench Brushes 
Window Brushes 

Rotary Brushes 

Flue and Heater Brushes 
Special Purpose Brushes 


Tw Os0RN MAnuracruRinG COMPANY 
5401 Hamilton Ave. - Cleveland, Ohio 


Sales Branches 
New York, Detroit, Chicago, San Francisco, 
Los Angeles 











Gordon Clark, Sales Manager 
of Samuel Harris & Company 


CHICAGO HOUSE 
TO SPECIALIZE 
ON OSBORN LINE. 


Standardizing on the Osborn 
line has proven so successful 
from the main office of Samuel 
Harrisx Co. of Chicagothat this 
distributor plans to follow the 
samesales policy in all branches. 


Experience has furnished con- 
vincing proof that it pays hand- 
some profits to have salesmen 
specialize on Osborn Brushes, 
because the men feel they are 
building businessfor the future. 
The management believes that 
Osborn co-operation justifies 
the entire organization to push 
the brush business aggressively. 


With every one of their sales- 
men confident he is selling 
highest quality brushes and 
backed up bya complete line to 
meet practically every customer 
requirement, Samuel Harris 
& Company anticipate steadily 
rising profits by concentrating 
their brush business in the 
nationally known Osborn line. 





Buildin 


Selling Osborn Floor, Window, 
and Counter Brushes is largely 
a matter of recognizing certain 
facts and taking full advan- 
tage of them. Every bust- 
ness, large or small, must fight 


§ Bigger 


dirt. Floors, windows, counters 
and shop benches must be 
kept clean. That’s where 
Osborn Floor, Window and 
Counter Brushes come into 
the sales limelight. 








Cag I ask to see 
the kind of brush or 
brushes they use. This 
gives me the opening to 
show the samples of Osborn 
Brushes I have with me.” 
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G. K. Raby, salesman for Erskine- 

Healy Inc., takes sample brushes 
with him as he likes to have the 
buyer SEE and FEEL the quality 
in Osborn Brushes. 


“The Osborn catalog’”’, says Mr. 

Raby, “is a big help in showing 
the buyer the complete line —a cor- 
rect style of brush for every type of 
maintenance job. This often results in 
the buyer calling attention toa particu- 
lar style they use in large quantities.” 


“Compare this Osborn 

Brush with the one you are 
using,” I suggest. “Osborn uses 
only the finest quality of ma- 
terials and each brush has just 
the right materials and design 
for long, satisfactory service.” 





5 “Examine these brushes 
carefully. You can FEEL 
the difference. Honest service 
is built into every Osborn 
Brush. No guesswork here. 
Each brush is made right for 
a definite type of work.” 
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Brush Business 


Every “brush conscious” sales- 
man has his own idea about how 
to develop orders for mainte- 
nance brushes. The illustrations 
and suggestions on these pages 
do not attempt to tell experienced 


salesmen how to sell. If you, 
as a salesman, secure one or 
more constructive ideas that 
you can adapt to your own way 
of selling, the purpose of these 
pages will have been fulfilled. 








& “From floor brushes, 

it’s an easy step to win- 
dow and counter brushes. 
I show my samples best 


suited to his requirements.” 
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6 “Whenever possible, I get the 

superintendent and buyer out in 
the plant to try out the brush. This is 
a big step toward the order because 
it is convincing to get the well bal- 
anced ‘“‘feel” of an Osborn Brush.” 


a ““Now [hold a post-mortem with the 

buyer by calling his attention to the 
excellentcondition of the OsbornBrush 
under actual working conditions.” 


9 “Why not try out some 

Osborn Floor, Window 
and Counter Brushes,’’ 
I suggest. ‘‘A real test is 
the best proof after all.’’ 








10 “Getting the trial order 
usually means the 
beginning of a substantial 
volume of business because 
Osborn Brushes are well 
worth what they cost.” 
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FLOOR, WINDOW and COUNTER BRUSHES 


SBOE» 
FOR INDUSTRIAL MAINTENANCE WORK 





FLOOR BRUSHES FOR COARSE SWEEPING 


BRUSH LENGTH OF 
No. BRUSH PART DESCRIPTION 


641 16” Made of Selected Palmyra Fibre. Recommend for 
642 18” 


a sweeping garage or factory floors, sidewalks or any type 
en oO” of rough surfaces. 














856 14” Made of Selected Gray Fibre. Recommend for sweeping 
857 16” 


858 18” cement floors, garage floors and sidewalks. 











FLOOR BRUSHES FOR MEDIUM SWEEPING 


BRUSH LENGTH OF 
No. BRUSH PART DESCRIPTION 


224 14” Made of Mixed Hair and Fibre. Recommend for sweeping 
226 16” 


one 13” floors in public buildings, offices, stores and homes. 

984 14” Made with Stiff Palmetto Fibre Center; Gray Tampico Fibre 
” 

986 167 in Body and Pure Black Horse-Hair Casing. The stiff fibre 

poe pil in center gives a cutting effect and body to brush while 


990 30” the horse-hair picks up the fine dirt. 
No. 984 to No. 991 991 36” 


Ss FLOOR BRUSHES FOR FINE SWEEPING 


BRUSH LENGTH OF DESCRIPTION 
No. BRUSH PART 











214 14” Made of Pure Black Horse Hair. Recommend for use on 
No. 214 to No. 219 216 16” any type of smooth floors such as tile, marble, terrazzo, 


5 bel or smooth wood floors. 


530 12” Made with Specially Mixed Hair Body and High Grade 
531 14” 


pos 16” Black Horse Hair Casing. Recommend for any type of 


533 18” sweeping on smooth or comparatively smooth floors. 
534 24” 





WINDOW BRUSHES 


NO. 90—WHITE TAMPICO .. . NO. 93-—-BLACK HORSE HAIR 


Two of several types of Osborn Window Brushes No. 90 and No. 93 are especially 
popular for cleaning windows in factories, stores, warehouses, offices, etc. 








COUNTER OR BENCH BRUSHES (DUSTERS) 


No. 377-378 BRUSH LENGTH OF 
No. BRUSH PART 


DESCRIPTION 
377 7") 
378 8”) 


399 10” 


Made of Gray Tampico Fibre. Recommend for shop or 
factory dusting work. 














Made of Gray Tampico Fibre. Recommend for brushing 
filings, borings and chips from machine tools. 


656 8” Made of Pure Black Horse Hair. Recommend for general 


dusting purposes. 
581 8” 
651 8” 














Made of Pure Black Horse Hair. 
Made of Mixed Tampico Fibre. 


Recommend both brushes for picking up fine dust and dirt. 


They make excellent Dust Pan Brushes. 
No. 581 and 651 








GENERAL OFFICES AND MAIN PLANT SALES BRANCHES 
5401 HAMILTON AVENUE THE OSBORN MANUFACTURING COMPANY — NEWYORK Cyicago LOS ANGELES 
| CLEVELAND, OHIO, U.S.A. DETROIT SAN FRANCISCO 
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The Merchandising Committee 
Adopts a Budget 


Report of the October 13 Meeting of the Joint 
Merchandising Committee of the Mill Supply Business 





DOPTION ofa bud- 
get, decision to 
send out state- 


due on _ subscriptions; 
and agreement to pro- 
mote a research pro- 
gram, speakers’ bureau, 
and advertising plan 
were the highlights of 
the meeting of the Joint 
Merchandising Commit- 
tee of the Mill Supply 
Business held in Cincin- 
nati, October 13. 

After the minutes of 
the previous meeting 
had been read, C. A. Channon, chairman of 
the finance committee, made a report. He 
pointed out that 164 subscriptions had been 
received, payable quarterly over a period of 
three years. The total amount of money 
pledged was $51,502.48. 

Suggestions as to what could be done by 
advertising with budgets of $15,000 and $25,- 
000 were presented by Major Reed G. Landis 
of the Reed G. Landis Company, Chicago, 
and A. E. Paxton, MILLt Supplies. Gor- 
don Rieley, of The Powers-House Company, 
Cleveland, advised against an advertising 
campaign until more money is available. 

Reed Landis and Merritt Lum, of the A. C. 
Nielsen Company, Chicago, presented re- 
search plans for the committee’s considera- 
tion. 

Mr. Landis’ program considered, in addi- 
tion to research and advertising, the setting 
up of a speakers’ bureau. 

After much discussion, it was agreed that 
the Committee should sponsor the following 
activities; research, speakers’ bureau, and ad- 
vertising. A budget of not to exceed $8,500 
was set aside for research; $2,000 for the 
speakers’ bureau ; $15,000 for advertising ; and 





NEW SUBSCRIBERS 
ments for money now 1. The Pierce tiled % 
. Syracuse Supply Co. 

. Peden Company 

. The Henry Walke Co. 

. Baldwin Supply Co. 


$1,000 placed in a re- 
serve fund. 

In regard to securing 
further subscribers to 
the campaign, Alvin M. 
Smith and Hesket H. 
Kuhn, of the Southern 
and National Associa- 
tions respectively, 
pledged the support of 
their organizations. The 
assistance of these 
groups added to the ef- 
forts which the commit- 
tee itself will put forth 
should bring much 
progress by the time the 
committee meets again. Subscribers to the 
campaign, who heretofore have not been men- 
tioned in MILut SUPPLIES, include: The Pierce 
Hardware Company, Syracuse Supply Com- 
pany, Peden Company, The Henry Walke 
Company, and the Baldwin Supply Company. 

R. W. Procter, chairman of the committee, 
offered his resignation, inasmuch as he is leav- 
ing the industry for the time being at least. 
A new chairman will be appointed by the 
Committee at its next meeting. 

The Committee will hold another meeting 
on November 17 and 18, at the Cincinnati 
Club, Cincinnati. The first day will be given 
over to separate meetings of the Research, 
Advertising, and Finance Committees, while 
the final day will be given over to a joint 
meeting of the entire committee. 





HOSE attending the meeting were: R. 

W. Procter, chairman; D. W. McAllen, 
A. E. Paxton, F. J. Hofacker, F. M. Archer, 
H. R. Ireland, L. G. Puchta, R. K. Hanson, 
C. A. Channon, C. W. Beckner, D. C. Jones, 
H. H. Kuhn, George F. Fernley, Alvin M. 
Smith, B. P. Mast, A. M. Morris, Gordon 
Rieley, Merritt Lum, and Reed G. Landis. 
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Why Not Cash in on the Replace- 
ment Market? 


RECENT survey made by “American 
Machinist” in a number of repre 
sentative industrial plants brings to 

light some pertinent information concerning 
obsolescence in industry today. 

In the plants which supplied data for the 
survey, there were 168,000 portable electric 
and portable pneumatic tools in use. Of 
these tools, 70,000 are more than 10 years 
old. Obviously, many of them are practi- 
cally obsolete. 

This condition, of course, exists on many 
other lines, also. For example, out of 15,000 
air compressors in use, 8,500 were purchased 
before 1920. Of 98,000 hoists, including 
chain, electric, and pneumatic, 42,000 have 
been in service over a decade. Undoubtedly, 
you could run practically the whole gamut 
of industrial products and find a similar 
situation. 

To distributors, this condition should spell 
opportunity—opportunity to perform a real 
service for industrial users by replacing worn- 
out, obsolete equipment with that which is 
modern. By so doing, distributors will be 
aiding industry to turn out better, more 
uniform products quicker and at less cost. 
And at the same time, of course, they will 
be increasing their own profits materially. 

The replacement market is becoming more 
important every day. Make sure that you 
are getting your share of the business from it. 


enw 


Recommended Reading for Distrib- 
utors and Salesmen 


AST month we began the publishing of 
two new series of articles, one of which 
deals with the sale of industrial supplies 

and equipment to specific industries, and the 


other with the sale of particular lines to all 
industry. Many favorable comments have 
already been received on these first two 
articles. They apparently have hit the nail 
on the head. 

This issue contains two more articles in 
these series. The first takes up the sale of 
portable electric tools, pointing out markets, 
giving specific applications for various items, 
and bringing to light a wealth of other perti- 
nent information. This article, written by 
H. W. Barclay, merchandising counsellor of 
Mixt Supptigs, is worthy of the most care- 
ful study by every industrial distributor sell- 
ing this kind of tools. 

The second article is on selling packing 
plants and it also merits careful attention. 
H. D. Tefft, the author, is a man of long 
experience in the packing industry, and his 
message is decidedly worthwhile. 

Spend a little extra time in studying these 
two articles, if necessary. You'll find it much 
to your advantage. 


[eso 
A New Department in Mill Supplies 


EGINNING with the December, 1930, 
issue of Mitt Supp.ies, a new sec- 
tion known as the “Construction 

Equipment Distributor,” will be inaugurated. 

For this section, we have planned an 
aggressive, constructive editorial program de- 
signed to bring to the distributor of construc’ 
tion supplies and equipment information 
pertinent to his business. Not only will 
there be an interchange of ideas among dis- 
tributors concerning problems facing them, 
such as credits and collections, selling, trade- 
ins, rentals and so on, but also a monthly 
report as to business conditions on important 
items, current news of distributors and manu- 
facturers, new products, and information 
about new construction in process or con 
templated. 


The construction equipment section of 
Mixt Suppuies will be the meeting place 
of ideas, policies and plans for the distributor 
of contractors’ supplies and equipment. Up 
to this time, there has been no publishing 
service available which dealt strictly with 
the problems of the construction equipment 
distributor. Mitt Suppuies, through its 
new section, will supply that needed service. 


In developing this new editorial feature, 
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we have been guided to a large extent by 
the wishes of a number of our present 
readers. So many subscribers to Mitt Sup- 
PLIES also sell construction supplies and 
equipment that facts concerning that end of 
the business are of considerable interest to 
them. 


Therefore, after studying the construction 
equipment field for more than a year, during 
which time many leaders have been inter- 
viewed, we are ready to launch a department 
given over entirely to the construction equip- 
ment distributor. It will be our aim to make 
this department just as interesting and help- 
ful to the distributor of contractors’ supplies 
as is Mitt Suppuiss to the distributor of 
industrial supplies. 

Watch next month’s issue for this new, 
important feature. 


The January Issue 


HE January, 1931, issue will mark the 

beginning of Miri Suppuiss’ third 

decade of service to the field of indus 
trial distribution. In commemoration of the 
birth of our magazine, we plan to make 
January our “Twentieth Anniversary” num- 
ber. 

Many unusual editorial features are 
planned for this issue. For example, there 
will be an article written around the subject, 
“The Development of Industrial Distribution 
in the Past Two Decades.” Here will be 
considered changes in the industry, growth 
in the business, number and character of 
items sold, territories covered today as com- 
pared with 20 years ago, and other important 
facts about the industry. 

Another article will have to do with “The 
Evolution of Industrial Buying.” What are 
the changes in the buying structure of indus- 
trial plants which have taken place during 
the past 20 years? Who specifies equipment 
and supplies in industrial plants today? What 
effect has hand-to-mouth buying had on the 
distributor? These are but a few of the 
questions which this article will answer. 

Still another article will give the facts con- 
cerning organized effort in the field, while 
a fourth will give us a picture of the im- 
portant part the salesman plays in the dis 
tribution of industrial supplies and equip- 
ment. 


In addition, there will be many other in- 
teresting features, all of which will go to 
make up what we hope will be our greatest 
single publishing effort. 


Are You Supporting the Merchan- 
dising Campaign? 


HE Joint Merchandising Committee of 

the Mill Supply Business is getting 

ready to launch its program in the 
interests of the industrial distributor. For 
several months now, the members of the 
Committee have been working to whip the 
entire campaign into shape and secure sufh- 
cient backing from the field to put it into 
operation. 

True, the number of subscribers to the 
merchandising campaign, 165 at this writing, 
has been somewhat disappointing, but the 
Committee feels there has been enough head- 
way made to warrant getting started. 

The members of the merchandising com- 
mittee are men of action. They took indus- 
trial distribution at its word when appointed 
to develop a plan to get the facts concern- 
ing the industrial distributor before industry. 
They have gone ahead, given freely of their 
own time and money, and worked out a 
most constructive program. 

While the industry has rallied to the sup- 
port of the plan sufficiently to permit the 
setting up of a modest budget embracing a 
research program, speakers’ bureau, and 
advertising, additional backing is absolutely 
essential if the campaign is to do the job 
cut out for it. 

Many distributors and manufacturers, un 
doubtedly, have been sitting on the sidelines 
purposely, waiting to see whether the Com- 
mittee really meant business, or if this was 
just another gesture. 

Well, this Committee does mean business. 
That has been evident ever since it began 
to function. It has given industrial distribu- 
tion a practical, worthwhile plan and it will 
see that the plan is carried out, provided dis 
tributors and manufacturers do their part by 
supporting it. 

Now is no time for members of industrial 
distribution to wonder whether or not the 
proposed merchandising campaign is going to 
be successful. Now is the time to get be- 
hind the movement and make it successful. 


Ht 


HD 


VUUVUDOVAOADEVANEVOOUA ATAU 





QOUUULANUUDOUOEYADUENLAGUEUA LSTA OA 


NOVEMBER, 1930 37 








38 MILL SUPPLIES 








(Continued from page 17) 

Before considering whether a distributor can afford 
to establish a specialized department for handling port- 
able electric tools, we must consider how broad a market 
exists among industrial users. In the national market 
there are over 191,000 manufacturing plants each of 
which is a prospect for new or repeat sales of portable 
electric tools or accessories. When we add to this the 
volume of business available from oil wells, public utili- 
ties, pipe lines, gas wells, municipal, national and state 
railroads, steam and electric railroads and contractors, 
the picture becomes even more interesting. 

With this potential market before us, we ought to 
consider next what volume of business the average 
distributor is doing at present on portable-electric tools. 
We find that the average 
distributor who main- 
tains a stock of tools 
sells approximately 
$8,360 worth annually. 
While this is the aver- 
age, it is possible for a 
distributor to exceed this 
volume considerably. 
For example, one dis- 
tributor sold $65,000 
worth of portable electric 
tools during the past 
year through the use of 
specialized selling meth- 
ods, and his case should 
not be an exception to 
the rule because he was 


Reaming 13/16-inch holes 
in structural steel with an 
electric drill at the Pater- 
son Bridge Company, Pat- 
erson, New Jersey. 





Many small riveting operations can 

be performed faster and better with 

electric hammers. Here, small riv- 

ets are being driven in the construc- 
tion of a freight elevator. 


not in a major manufacturing 
market. There is undoubtedly a 
tremendous opportunity for dis- 
tributors to specialize in a similar 
fashion in other distributing cen- 
ters and those who are aggressive 
and alert can increase their sales 
and profits materially in a very 
short time by selecting suitable 
lines for specialization, and fol- 
lowing a definite plan for mar- 
keting them. 

There is sufficient profit in 
portable-electric tools to justify 
specialization. Manufacturers of 
these products have made a 
definite and successful effort to 
uphold a satisfactory margin of profit for distributors. 
This margin is sufficient to insure adequate profit for 
the distributor on every sale. 

Additional evidence that specialized selling of portable 
electric tools pays is indicated by reports from four 
houses located in the same city. Average annual sales per 
distributor for two specialized houses were $42,500. 
Average annual sales for non-specializing distributors 
were $2,100 per house. Yet none of these distributors 
carried a complete line of all types of portable electric 
tools and there are undoubtedly many worth-while prod- 
ucts available which are needed by industrial users in 
that territory which these distributors have not sold or 
even considered selling. 

Further discussion of specialization brings in the 
question of who specifies purchases of 
tools. Sixty-six per cent of the tools 
sold by distributors are purchased by 
manufacturing plants. The balance of 
34% sales are to the service industries. 
In order to go after the 66% of the 
business in manufacturing plants, it 
is important to know who is the indi- 
vidual to be contacted. Our survey 
shows very definitely that in purchas- 
ing tools for use in production, the 
production and maintenance depart- 
ment heads are the most important 
executives in determining the specifi- 
fication of tools. It is significant that 
purchasing departments are mentioned 
in increased number as the third factor 
of importance in specification. This 
fact suggests that, while the purchas- 
ing departments are important from 
the standpoint of placing orders, they 
are not equally important with pro- 
duction and maintenance executives in 
determining the actual selection of 
tools used. (Continued on page 76) 
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ALWAYS 
DEPENDABLE 


ENBERTHY INJECTORS, liquid level 
gages, and lubricating devices 
are universally used throughout 
industry because they have al- 
ways been dependable under the 
most severe service conditions. 


The dependability of Penberthy 
, Products is an important reason 
for the steady and profitable 
flow of business to the supply 
houses that handle them. Pen- 
berthy Products are sold exclu- 
sively through the jobbing trade. 


PENBERTHY INJECTOR COMPANY 
RE DETROIT Coieemean iach ieiietion one 
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Have You Heard ‘hat -- 


Up-to-the-minute news from the field 


about INDUSTRIAL DISTRIBUTORS 


and their salesmen 





Mersick Celebrates Ninetieth 
Anniversary 
, NHE C. S. Mersick and Com- 
pany, New Haven, Connecti- 
cut, is now celebrating its 
ninetieth anniversary.’ The firm is said 
to be older than this, but available 
records trace the company back to 
1840, when it was operated by John 
English, father of Lewis H. English, 
present president of the firm. 

It is interesting to note that since 
the establishment of the firm it has 
operated under 10 different names, 
including English and Mix, John 
English, English and Atwater, Eng- 
lish Atwater and Company, English 
Atwater and White, English At- 
water and Son, and John English and 
Company. In 1866 the firm became 
Hotchkiss and Mersick and has car- 
ried the Mersick name as a part of 
its title ever since. 

At the start, the company had only 
three or four employees and did a 
hardware business. Now it sells a 
complete line of all industrial sup- 
plies needed in the southern New 





WARD SUPPLY-CO . PP 


The new home of the Ward Supply Company, South Brownsville, Pennsylvania, 
consists of these five warehouses. 





England district. Two hundred and 
forty people are employed and 200,- 
000 feet of floor space is used by the 
company. 

Most of the present board of di- 
rectors were formerly office boys and 
clerks, as it has always been a policy 
of the company to employ men for 
the better positions from its own 
force. 








Belcher and Loomis Installs Recreation Department 
Belcher and Loomis, Providence, Rhode Island, one of the oldest mill supply 
houses in New England, is now installing a recreation center to occupy its entire 


fourth floor. 


One of the features is an 18-hole miniature golf course which in- 


cludes a miniature lighthouse and gold fish pond. A “pro” formerly with a local 
country club will be available for those who want instruction. Green fees are 
charged and the grounds are open to the public, as well as employees and cus- 


tomers of the firm. 


Hand ball courts occupy one end of the building. A check room and refresh- 
ment stand are provided for guests. 


E. B. Hunn, manager of the mill 
supply department, and C. W. Jones, 
treasurer of the company, have both 
been in the employ of the company 
for over 50 years. Working behind 
the counter with Mr. Hunn in those 
early days was Roland S. Woodruff, 
who later became president of the 
company and Governor of Connecti- 
cut. 

One of the most outstanding fea- 
tures of the organization is the loyalty 
that exists between the firm and em- 
ployees. Records show that 124 out 
of the 240 employees have been with 
the company for a period of 10 years 
or more. 

* @ 6 


Holliday Establishes Branch 
at Hammond 

W. J. Holliday and Company, 
Indianapolis, has recently purchased 
a new plant in Hammond, Indiana, 
formerly occupied by the Illinois Car 
Manufacturing Company, comprising 
approximately 125,000 square feet of 
floor space. 

The Holliday company intends to 
construct a new brick building of 
some 40,000 square feet to be oper- 
ated as a branch office. It is expected 
that the new branch will be in opera- 
tion after January 1, at which time 
a complete assortment of warehouse 
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DIAMOND RUBBER CO. 


INDUSTRIAL NEWS 





Diamond Distributors serve All 
Industries Economically and Profitably 









TITAN STEAM HOSE sold by 
James McGraw, Inc., the Diamond 
Distributor at Richmond, Va.,toa 
Packing House for clean-up work. 


All industries use hose of some 
sort—air hose for pneumatic tools 
in factory, mill and foundry, and 
for air drills in quarries, in paving 
and construction work; water and 
steam hose for clean-up service in 
creameries, dairies, canneries and 
packing houses; gasoline, air and 
water hose for automobile ser- 
vice stations; fire and mill hose 





to protect property everywhere. 
ee @ 


W. receive numerous inquiries 
for all sorts of rubber items, in 
response to our advertising, 
which reaches many thousands 
of industrial users. We need 
more distributors adequately to 
service these inquiries. Write us 
for a share in this business. 


Repeat orders for hose are fre- 
quent, and Diamond Distributors 
receive them as a matter of course. 
The first order from any customer 
usually costs more than the net 
profit on it. It is the repeat orders 
that are helping to pile up profits 
for Diamond Distributors. 











Diamond 


RUBBER BELTING tr HOSE - PACKING 





THE DIAMOND RUBBER COMPANY, INC. 


Akron, Ohio 


Branches as follows: 

AKRON . ATLANTA KANSAS CITY 
BOSTON . PHILADELPHIA . DALLAS 
LOS ANGELES . SEATTLE 


NEW YORK ‘. N 
CHICAGO Firm Name.... 


- SAN FRANCISCO 


THE DIAMOND RUBBER CO., INC., AKRON, OHIO. 


Gentlemen: We are interested in repeat orders. If you have a good plan for 
getting them, we are willing to listen to it. 


Address... 
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This crowd is from the Iowa Machinery and Supply Company, Des Moines, Iowa. 

Standing, left to right, are: E. K. Stoddard, president; Paul Smith, Lloyd Boileau, 

L. G. Kail, Charles Peltier, Don Fowler, John Stoddard, Margaret Langbehn, 

Gladys Adams, Isabelle Bakros, Veronica Luett, and W. W. Maish. Below are: 

Joe Music, J. H. Peters, Sherman Christensen, Ross King, W. L. Schafer, Charles 
Klingler, Hugh Terrell, L. I. Huffman, and H. L. Baker. 








steel sizes and shapes will be carried. 

This branch will serve the terri- 

tory in the northern part of Indiana. 
x ok * 


A. P. Jurgens Company at 
New Address 

The new location of the A. P. 
jurgens Company, St. Paul, is at 
519-527 North Cleveland Avenue. 
This is a new twoc-story building, 
and the company is putting in spe- 
cial equipment for its leather belt re- 
claiming plant. A further advantage 
is that the belting factory where the 
company’s new belt is made, will now 
have the advantage of sunlight on 
three sides—east, south and west. 

* * * 


Griffitts Selling for Ess- 
mueller 
The Essmueller Mill Furnishing 
Company, Kansas City, has put a 
new man in the Kansas and Okla- 
homa territory—L. J. Griffitts. His 
headquarters are at the McClellan 
Hotel, Wichita, Kansas. 


‘=e 


Effective New Bellamy, 

Robie, and Sargent Book 

Bellamy, Robie and Sargent, In- 
corporated, Cambridge, Massachu- 
setts, has issued a very effectively 
arranged book featuring the manu- 
facturers it represents and their lines. 
It is entitled “Better Service to New 
England’s Industries,” and has about 
24 pages, with each set of facing 
pages featuring one company. 





Belcher and Loomis Training 
Produces Executives 

It is said that Belcher and Loomis, 
Providence, Rhode Island, offers to 
employees a school of experience 
that produces executives, owners, or 
part owners of firms. Seven mill 
supply men, four hardware men and 
two electrical jobbers are reported to 
have received their first business 
training with this firm. 


Pattison Supply Men in 
New York 

Tom Ramsay and Dick Tahsler 
paid a visit to New York recently, 
and Dick found that for a man of his 
height and girth the sidewalks of 
New York are rather crowded. They 
had a fine trip, including inspection of 
Jenkins Brothers plant at Bridgeport, 
Connecticut. 

ee 3 


Hibbard, Spencer, Bartlett 
Features Slogan 

The latest one of the direct mail 
pieces sent out by Hibbard, Spencer, 
Bartlett and Company, Chicago, is a 
well-arranged 4-page folder featur- 
ing some of the lines they stock, and 
descriptions and photographs show- 
ing their facilities for serving users’ 
needs. 

In the center of the double page 
spread showing lines handled, the 
company has used the recently adopted 
industry slogan, “Distributors Serve 
Industry Economically,” with the de- 
sign drawn up by the merchandising 
commnittee. 

‘ * © 


Distributors’ Business 
Reports 
The R. C. Duncan Company, Min- 
neapolis, writes that business is much 
better for September; Barde Steel 











In the front row of this group from The Textile Mill Supply Company, Charlotte, 


North Carolina, are: J. G 


Torrance, salesman; P. L. McMahon, treasurer; F. W. 


Glover, president; R. G. Spratt, vice-president; and J. H. Bobbitt, Jr., secretary. 
In the back row, are Albert Glover, city salesman; “Ty Cobb” Bass, counter 
salesman; J. S. Clemmer, salesman; and Donovan Hattfield, office. 


WEG 
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Teamwork that Means 


Power — with perfect teamwork. 
That’s what wins a crew race. 
And that’s what is winning for 
Gilmer V-Belts a national recog- 
nition as the standard replace- 
ment V-Belt for every make of 


single and multiple drive. 


A set of Gilmer V-Belts installed 
on a multiple drive will deliver 
that smooth, continuous, unvary- 
ing flow of power that means 
the utmost in efficiency. It is 
this perfect performance, this 
Gilmer depend- 
ability, that is 
building up profits 


Note the extremely rugged construction 
of the Gilmer V-Belt. Note the layers of 
extra-strong cord placed at the neutral 
axis, an original Gilmer feature. Also the 
specially pocpeses rubber and the sturdy 
canvas jacket which encloses the 
entire belt. 


Power... and Profits 


mould the exact shape of a sheave so that 
perfect fit is certain. These factors account 
for the great strength and efficiency of the 
Gilmer V-Belt. 


month after month for Mill Sup- 
ply Houses the country over. 


Gilmer’s original neutral axis fea- 
ture —the finest materials that 
money can buy — plus the special 
moulding process are three im- 
portant reasons for Gilmer V- 
Belt superiority. They are sales 
points that will make money for 
you.— Your territory may still 

be open. Write us. 

L. H. Gilmer Co., 

Tacony, Phila., Pa. 


Makers 


of the World’s 


Best-Known V-Belts 
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BRUSHES goILER GRAPHite 
Tcue GREASE 9g OINT COMPoyND 


RAPHITE SIL! PA'GRAPHITE PAINT 
FLAKES WATERPHOOF GREAS* 


"DIXONS 


GRAPHITE 
PRODUCTS 





In its place and using the right compound in the 
right place Graphite has no equal. 


It has been the accepted privilege of the Joseph 
Dixon organization to spread the gospel of the 
proper use of Graphite and Graphite Com- 
pounds to the end that maintenance cost may be 
held at a minimum thru the better operation and 
longer service that each Graphite protected part 
must render. 


Power plants find in Dixon’s Line products of 
unusual merit. The carefully graded Flake 
Graphites—each with its special uses; the exact- 
ly compounded Graphite Greases, each with its 
place in every scheme of better lubrication; the 
Boiler Graphite for cleaning steam boilers; the 
Graphite Pipe Joint Compounds; the Silica- 
Graphite Paint with years of service on so many 
thousands of jobs; and Dixon’s Belt Dressing, a 
non-graphite product which prevents belt slip- 
page and increases power thru its use on leather, 
rubber, and fabric belts. 


Dixon’s Engineers and research men have a 
background of 100 years of continuous service to 
draw from. They are at your service to give you 
the benefit of our wide and varied experience. 








DIXON’S 


Selld Jersey City 2° “ New Jerse 
Belt Dressing y y DOK y 


Also 


Established 1827 








Joseph Dixon Crucible Co. 











Robin Barrick and A. L. Carr, city sales- 

men in the mill supply department of 

Keith, Simmons Company, Incorporated, 

Nashville, Tennessee. Mr. Barrick gets 

a real laugh out of anyone who tries to 
get his picture. 





Company, Seattle, says, “material im- 
provement noted in September and 
October”; the Farquhar Machinery 
Company, Jacksonville, Florida, re- 
ports that September business was 
better than any month since January ; 
the Asheville Supply and Foundry 
Company, Asheville, North Carolina, 
finds a marked improvement in the 
last month ; Carbine-Harang Machin- 
ery and Supply Company, New Or- 
leans, says October is “going good” ; 
and the Desco Corporation, Wilming- 
ton, Delaware, writes that September 
was 10 per cent better than August. 

Woodbury and Wheeler Company, 
Portland, Oregon, finds September 
better than August, and G. W. Gian- 
nini, Incorporated, New York, says 
that both cash and charge business 
is improving daily. 


* * * 


A. G. Snider Commits Suicide 

Early in the morning of Septem- 
ber 27, Albert G. Snider, president of 
the Hide, Leather and Belting Com- 
pany, Indianapolis, shot himself in 








When this picture was taken these offi- 
cials of the Marine Specialty and Mill 
Supply Company, New Orleans, were 
feeling good after receiving a 3-months 
contract from the United States shipping 
board. From left to right are: Frank 
Viola, president; J. M. Myatt, secretary 
and treasurer, and A. J. Viola, secretary. 
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Labels you can SEE 


a 


EW Buffalo Bolt labels, embodying 
N the standard colors in a unique 
and legible design, are valuable time- 
and-error savers for the retailer’s 
shelves ... Clerk and customer alike 
can easily distinguish the desired sizes 
—even from a considerable distance. 
Two sales can be made in the time it 
used to take for one. 


BUFFALO 




















Buffalo Bolts never vary from that tra- 


ditional quality and accuracy which 
have made them leaders for years. 


BOLT co. 





NORTH TONAWANDA. N. Y. 
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Good Reasons 
for Deming Superiority 








e There are two very good reasons for | 
the remarkable performance of the new. 
Deming Mueller centrifugal pump shown 
above. Both those reasons are bearings! 





e Two-bearing construction! This means | 


that on the new Deming unit, grittiness of | 


the liquid can never cause bearing wear. 
And that’s because of the elimination of 
the usual inside pump bearing, which has 
always depended for lubrication on the 


liquid to be pumped. 


e The new two-bearing pump is recom- 
mended for high speeds up to 4,000 R.P.M. 
It is suitable for practically any liquid, 
with or without foreign matter. 


e Let us tell 
improved line. 


you more about this 


Write 


THE DEMING COMPANY 


Established 1880 SALEM, OHIO 


DEMING . 
_.. MUELLER 








the head, in his downtown office. In 
the evening of the day before he had 
had a conference with his attorney 
for nearly three hours. When he did 
not return home his wife instigated 
a search for him, and his body was 
found about 2:00 A. M. by Harry A. 
Bell, assistant manager of the leather 
company. 

















OSBORN BRUSHES 


€ portghtt Mase Bowe Hany Mane Sete 
The (HAS. 4. STRELINGER (0. 
wus HEN foes s Wav ate sprites 
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This is the way two distributors adver- 
tise manufacturers’ products to users. 
The White Tool and Supply Company’s 
advertisement, shown below, features 
The Osborn Manufacturing Company 
and was run on the inside front cover of 
the October issue of Mid-West Pur- 
chaser. The Charles A. Strelinger Com- 
pany advertisement appeared in the 
October issue of Detroit Purchaser. 


THE WHITE TOOL & 
SUPPLY COMPANY 
TWIT WORSE CUVHAND, Gen 








Mr. Snider had been in ill health 
for several years, but had given his 
friends no indication that he intended 
suicide. 

He was born in Indianapolis, Feb- 
ruary 23, 1878, the son of George 
\V. and Alice Secrest Snider. He re- 
ceived his education at Butler Uni- 
versity, and entered his business 
career with the Hide, Leather and 
Belting Company, of which his fa- 
ther was the founder, soon after his 
father’s death in 1898. With the in- 
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A simple “cost-per-hole” test showed a 
manufacturer of heavy machines the true 
costs of two makes of drills . . . showed 
him how to clip nearly $1000 a year 
from drill expense. 


All he did was to keep a careful record 
of the number of holes produced by two 
different makes of drills. To secure 
average performance records, he tested 
several drills of each make. Comparing 
results on the basis of cost per hole 
drilled was a simple matter. 


Cle-Forge High Speed Drills delivered 
11,520 holes per drill compared with 5,184 
for the other. On the plant’s yearly pro- 
duction of 270,000 holes this difference 
meant a saving of $972. 


To assist you in making the “cost-per- 
hole” test in your own plant, we have 
prepared a comprehensive form outlin- 
ing the entire test. Spaces are indicated 
for your performance and output data, 
press and labor costs, depreciation .. . 
every item that must be charged to the 
cost of drilling. You can work out your 





costs in detail or simply on the basis of 
comparative performance. This free test 
form can be used with equal facility in 
large plants or small. 


The “cost-per-hole” test saved a lamp 
manufacturer $300 per year—a valve 
manufacturer, $476 per year—a hard- 
ware manufacturer, $1167 per year. 


It costs you nothing to make the test 
in your plant. No equipment to buy— 
no delays in production. And the forms 
are free. May we send them? 


Copyright, 1930, by The Cleveland Twist Drill Co. - 





COSCO eS SLES ESEOES SOE EOESEOE 
THE CLEVELAND TWIST DRILL CO. 
1249 E. 49TH ST. CLEVELAND 


We're interested in reducing our drill costs. 
Without cost or obligation, you may send 
us ‘“Cost-per-Hole” Test Forms. 


Name 





ae ee eee 


Address 
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“products 


‘‘It is better to do a thousand good deeds 
even though they go unrecognized than to 
draw attention to ourselves by virtue of one 
error’’ —Voltaire 


Our standards of production, accuracy and inspection 
are carried on to avoid the one error, and every 
INDIVIDUAL Holo-Krome Set Screw, Cap Screw or 
Pipe Plug must reflect the soundness of our Standards. 


HOLO-KROME Screw Corporation 


Hartford Connecticut 
SALES OFFICES: 
3360 Pasedena Avenue, 816 Mulford Street, 
Detroit, Mich. Evanston, IIl. 


407 Broome Street, New York City 


HOLO - KROME 
Pies Holes . . . 
are drawn, being 
clean to the full 
ll depth of the socket 










. and are uni: 
form in size. 





May we send you a 
sample to inspect? 











Every single Holo-Krome Screw 
inspected by Hand 











corporation of the firm in 1910, Mr. 
Snider became president and treas- 
urer. 

Mr. Snider was treasurer of the 
Parts Corporation of Indianapolis, 
and at one time was prominent in the 
Leather Belting Exchange of Amer- 
ica. For a number of years he was 
active in the affairs of the Chamber 
oi Commerce and the Indianapolis 
Board of Trade. He was a member 
of the Rotary Club, the Woodstock 
Country Club, the Indianapolis Ath- 
letic Club, the Columbia Club and the 
Butler Chapter of Delta Tau Delta. 








Window display of Nicholson files by 
Duncan and Goodell, Worcester, Mass. 





He was a director of Butler Uni- 
versity and of the Young Men’s 
Christian Association in Indianapolis, 
being especially interested in the ath- 
letic activities of the Y. M. C. A. 
About a year ago, he had given But- 


! ler University $50,000. 


Surviving Mr. Snider are his wife 
and a son, Charles R. Snider. 











E. Bouchard, president of John 


i. 

Bouchard and Sons Company, Nashville, 

is at the left in the picture. Next him 

are Andrew Schneider, sales es 

R. J. Suddeth, salesman; and J. 
Erwin, salesman. 





G. W. Giannini Adds 
Salesman 
Warren H. Barton is now selling 
for G. W. Giannini, Incorporated, 
New York. He was formerly with 
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See HAND BLADES 


We 
bv oa wlth the Rea x 
STEEL <o., Raf 
, * FIT CHauRG, Mass, Usa 
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OR more Hack Saw sales and quicker turnover and better profits, tie 

in with the big SIMONDS sales plan which is now putting over 
to the user the BEST HACK SAW BLADE EVER MADE. It is the 
“Red Streak’’a SIMONDS HACK SAW which is the result of years of 
study and tests to make a blade of much better quality and distinctive 
rte the sales as well as every other standpoint. Mechanics acclaim the 

RED STREAK” as the BEST THEY HAVE EVER USED. They are 
demanding the HACK SAW WITH THERED EN). Here is your oppor- 
tunity to sell a distinctive hack saw blade quickly and with profit to 
your house. 


Easily recognized. Strongly advertised and supported by customer de- 
mand—the hack saw blade with the RED END. 


Simonds Saw and Steel Company 
“‘The Hack Saw Makers’”’ 
ESTABLISHED 1832—FITCHBURG, MASS. 


Chicago, Ill. New Orleans, La. San Francisco, Cal. Toronto, Ont. 
Boston, Mass. Memphis, Tenn. Los Angeles, Cal. Vancouver, B. C. 
Detroit, Mich. Atlanta, Ga. Seattle, Wash. St. John, N. B. 
New York City Portland, Ore. Montreal, Que. London, England 
Lockport, N. Y. 
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| the Standard Oil Company of New 
York. 

This company, established in 1886 
by G. W. Giannini, and now actively 
continued by his son, Pierre W. Gian- 
| nini, may some day be carried on by 
the third generation for his son has | 


STANDARD 


**POWER PLUS’’ 


Electric Drills, 


| now had five years experience in the Grinding, Polishing and 


business. 


Buffing Machines 





% in. and ; in. Heavy Duty Drills. Also 
made in various sizes up to 1% in, capac- 
ity. General Electric Universal Motors. 


\s RE) 
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LAAN ZAMAN 


Here is something 
worth looking into 
and thinking about 
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| A Nose-Type_ | . 
| Collet Chuck || | R. L, Bidez displays the king mackerel | 
. || | 1990 Alabama Deep Ses Fishing Rodeo. 
i and its Collets y | Mr. Bidez has sanueiiel an invitation to DISC GRINDER 
"| his friends to come down to Alabama so | | &;,E-,,49; Motor and push Dutton, comtind 
iN | he can show them how it’s done. 7% H. P. capacity. 
After you have fitted \ — ——————— 
this Chuck with an adapter | Congdon and Carpenter in 
plate, and mounted it on { Fine New Building | 
the spindle nose of your | The Congdon and Carpenter Com- 
lathe, you can hold ac- jf | pany, Providence, Rhode Island, is | 
curately in the Collets % | moving into a huge new warehouse | nae Li 
anything that will pass ~~ | and office building on Promenade | H. P. en 
through the spindle from { | street, beginning a new era of expan- | —_ 
1% to 134 inches. # | sion for this well-established firm, 
" i | founded 140 years ago. | 
It is a Precision Tool, i | The new structure is of irregular | 
and nothing has been | | shape, its greatest length being 326 | 
spared to make it as good ; | feet, while the location site occupies | ens den 
as it possibly can be. i | ——_ os on | G. E. 40° motors and Push Button Control. 
; | 


The Body is a solid {% | 
piece of heat-treated steel, 
which after hardening has 
been ground perfectly true 
on both its outer and its 
inner surfaces, with two 
bearings for the collet. 


IPPON 


HMM IW 








- We tibe 
UT PATA a A EL 


If our No. 15 Chuck 


interests you, ask for 


rey SPEED BALL BEARING 
ERS AND POLISHERS 
Made in — 5, 7% and 10 H. P. Dayton 
Cog Belt Drive. G. E 40° Ball Bearing 
Motor. Also made in two motors in base 
type. 


Write to-day for Catalog 


THE STANDARD 
ELECTRICAL TOOL CO. 


1950 W. Eighth St., CINCINNATI, OHIO 
J. S. May, general manager, May Supply | Estab. 1912 
Company, Anderson, Indiana. 





No. 46A Catalog 
or Bulletin No. 88 











THE CUSHMAN CHUCK CO. NARTFORD.CONMAYSA. 





La Fighe are 
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The Story 
of a Belt 


Sx years ago The Motor Supply 
Company, Inc., Thermoid distributor in Savannah, Ga., sold a 
Thermoid 10-inch rubber covered belt to the Southern States 
Phosphate and Fertilizer Company of the same city. 































For four years that belt gave yeoman service in an atmosphere thick 
with acid fumes that would quickly have been the ruin of a belt of 
less sturdy construction. 


At the end of the four years the belt was replaced with another 
exactly like it. 


Here's what the User says: « « 


“We have been using your Thermoid Rubber Covered Belts for the 
past six years and are well pleased with the splendid service we are 
getting. The long life of your belts has cut our maintenance costs 
considerably. Naturally, we expect to continue using your products.” 


That this case is no isolated instance, but typical of the service ren- 
dered by Thermoid Belting is proven by— 


What the Distributor has to say: « « 


"We have as customers some of the biggest fertilizer companies in 
our territory, who will use nothing else but Thermoid Belts. 


They, as well as we, are firmly convinced there is no better belting 
on the American market.” 


What do YOUR Customers say? 


You know, better than we, what your customers say about the belts 
you supply them. But we would like to tell you some more about 
Thermoid Belts. May we? Mail us the coupon for the Thermoid 
Catalog of Mechanical Rubber Goods. 


THERMOID RUBBER COMPANY 
Factories and Main Offices: TRENTON, N. J. 





THERMOID RUBBER COMPANY 
Trenton, N. J. 


Send me the Thermoid Catalog of Mechanical 
Rubber Goods. 








a ‘ 


ne qerao Vice 
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Breakage Hole 




















Create 
Year In 
and 
Year Out 
Gales 

















SQUARE FACTS 
WHY YOU SHOULD SEIT 


hed Shield” 


/, HIGH SPEED DRIITS 


yj 





They are furnished in all sizes 


THE /(ed Shield’ IS STAMPED 
IN ACTUAL RED COLOR 
ON EACH DRILL 


THE STANDARD TOOL (10. 


CLEVELAND 


New York: 
94 Reade St. 


Chicago: 
552 W. Washington. Blvd. 
i London and Leicester, England Geneva, Switzerland—Im-Fo-Sa 
Fredk. Pollard & Co., Ltd. Successors to J. Lamberciez & Co. 


Paris, France—Burton Fils. 

























G. A. Schmitt, at the right, manager of 

the mill supply department, Laib Com- 

pany, Louisville, Kentucky, with his 
assistant, O. N. Braun. 





over two and a half acres. The whole 
building is divided into five main sec- 
tions to house the various depart- 
ments of the business. 

At the extreme right front are the 
executive offices. The two-story sec- 
tion, 100 feet wide by 200 feet long, 
directly behind the offices, contains 
the metal and hardware departments. 
The former occupies the whole of 
the first floor and a small part of the 
second, while the latter is wholly on 
the second floor. However, custom- 
ers do not have to go to the second 
floor for hardware or contractors’ 
supplies, for all orders are taken in 
the general office, relayed by a pneu- 





. 
< 


te. 


seen eee a ee 





C. T. Bemis is manager of the mill sup- 
ply department of Charles Millar and 
Son Company, located at Springfield, 





Massachusetts. 
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CIIIE/// 
TONCAN 














LLOW this prescription if you wish to avoid 
future worry about pipe. Make it your prac- 
tice, particularly where service is severe, to specify 
Toncan Iron Pipe —the trouble-free pipe. ; 


It begins to save trouble with its installation, for 
it is easy to thread or flange or bend. But the great- 
est benefit of Toncan Pipe can only be realized as 
the years go by without costly repairs and upkeep. 





This alloy of copper, molybdenum and highly re- 

fined iron has an extraordinary resistance to the 

elements. that relentlessly destroy most ferrous 

pipe materials. Toncan Iron is specifically man- 

ufactured to withstand the ravages of rust and 

corrosion. Use Toncan Iron Pipe for Permanence. 
longer lasting bibe for industrial uses sould 


write for distribution proposition and copy of 
“Pipe for Permanence.” 








OM ey REO.U.S.PAT.OFF. oone. 


<]ONCAN;> 
eo” wag? 


COPPER ®& 
MO-LYB-DEN-UM 


IRON PIPE 
REPUBLIC STEEL CORPORATION 


GENERAL OFFICES =SRe YOUNGSTOWN, OHIO 


Birmingham Boston Buffalo Chicago Cincinnati Cleveland Dallas 
Denver Detroit El Paso Indianapolis Milwaukee Los Angeles New York 
Philadelphia Pittsburgh San Francisco Seattle St. Paul Sy Louis 









As protection to you 
we mark it BLUE. 
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MYERS POWER PU MPS 


Self- oiling power pumps in any capacity for 
any service up to ten thousand gallons per hou-. 
Powered by engine or electric Fe 
motor. For deep or shallow evt.oczen fi 
wells, Myers is world headquar- 
ters for pumps, water systems, 
cylinders and well accessories. 


ff Take ¢ahen Se 
o e 
MYERS 
PUMPS — WATER SYSTEMS — HAY TOOLS — DOOR HANGERS) 





















See our local dis- 
tributor or write us 


ia 
ASHLAND, rg px 


direct for catalog and 
information. 


Ge 
THE . E. MYERS | & BRO. CO. 
ASHLAND, OHIO 


PUMPS WATER SYSTEMS HAY TOOLS 


DOOR HANGERS 
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A 
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Extinguishers 
Safety Cans 


Excelsior and Oily 
Waste Cans 














GEO. W. DIENER MFG. CO. 


416 N. Monticello Ave. 








Chicago, IIlinois 


matic tube system to the hardware 
department, filled there, and then 
sent down to the front of the metal 
department by means of a spiral 
chute. 








These salesmen are all with the Sager- 
Spuck Supply Company, Incorporated, 
Albany, New York. From left to right, 
| are: C. W. Willetts; L. W. Witt; D 


Preusser; and A. Wynkoop. 








The middle and largest section of 
the building is occupied by the hot- 
rolled steel department. The cold- 
finished steel department takes up the 
extreme western section of the build- 
ing. Both these divisions are housed 
in a building one story in height and 
are under one large saw-tooth roof. 
As these departments require a maxi- 
mum of dryness as well as light, the 
windows of the roof sections face to 
the south. In addition, gypsum, cast 
in sections, has been used as a roof- 
ing material because of its resistance 
to moisture. 

The wide front platform which 
extends along the two steel and the 
metal departments is 185 feet in 
length and can easily accommodate 
20 trucks at one time. 








R. V. Watson, general manager, left, 
and E. H. Plumer, secretary of Slay- 
man and Company, Baltimore. This 
company has been in the gear business 
46 years. Two years ago they expanded 
their line to include mill supplies. 


J. L. Stulsaft Represents 
Jenkins 


The Jenkins. Manufacturing Com- 
pany, Bloomfield, New Jersey, an- 
nounces that it is now represented in 
the Metropolitan District and the 
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DODGE MANUFACTURING CORPORATION 
MISHAWAKA, INDIANA 






















ILENT 





ITH “D-V” Drives, silence is a virtue. It is a 

valuable factor in itself—and is evidence of 
accurate manufacture, durability and dependability. 
In fact, the “D-V” Drive embodies every essential 
feature necessary to insure reliable, economical 
power transmission. It is a Dodge product backed 
by fifty years of industrial power engineering. It is 
produced in a plant geared to modern demands and 
by machinery designed especially for the purpose. 
Dodge sheave design and precision manufacture 
insure maximum belt life and low maintenance. 


Stock sizes of ‘‘D-V” Drives can be obtained on 
the immediate delivery basis. Modern production 
methods and unusual production facilities insure 
an adequate supply of stock drives at all times and — 
non-stock drives can be furnished with minimum 
delay. “There is Added Value in the Name Dodge” 
both in quality and availability of product. 


DODGE-TIMKEN BEARINGS 


The only complete line of enclosed anti-friction industrial 
bearing units offering a type to meet practically every re- 
quirement of power transmission or machine application. 
In combination with “D-V” Drives they effect big econ- 
omies in maintenance and insure continuous service. 





THE FOUR DIVISIONS OF DODGE 


POWER TRANSMISSION 
Complete equipment for the 
penne gow of power. eyery 


<< ulley, hanger, pillow 
ck, wie. 
MATERIAL HANDLING 


—- type of sooveres, to 
andle any type of packaged or 
bulk material. ° 


DODGE-TIMKEN BEARINGS 
For power transmission and 
machine application. A type for 
every service. 


SPECIAL MACHINERY 
A manufacturing department for 
those who prefer to devote their 
attention to selling rather than 
making. 















DODGE MANUFACTURING CORPORATION 
Mishawaka, Indiana 
Please send me the A-160 D-V Drive Data Book. 


Name___ 


Position____ 
Firm 
Addres. 
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Mill supply jobbers in all parts 
of the country are making hand- 
some profits selling Sarco Steam 
Traps. Why not you? 


The profit is unusually high, and 
our extensive advertising campaign 
in over 40 trade papers makes sell- 
ing easy. Over 310,000 prospec- 
tive buyers read our strong, con- 
vincing advertisements every 
month, pointing out that Sarco 
Steam Traps 


—Cost about one-third the 
price of bucket or float 
traps, yet do the same 
work. 


—Are self-adjusting for all 
pressures from 0 to 100 


Ibs. 
—Can be screwed into the 
pipe line, eliminating 


cost of digging a pit or 
building a platform. 
—Won't air bind or freeze. 
We'll furnish you with attractive 
printed matter, bearing your name 
in place of ours, and give every 


assistance to enable you to make a 
handsome profit on this line. 


Write for our special proposition 
to jobbers. 


SARCO CO., INC. 
183 Madison Ave., NewYork, N.Y. 









Branches in Principal 
Cities 


Sarco (Canada) Limited, 4 hae ’ Aa 

660 St. Catherine St., W.) i gs gece | ee 
Montreal y 3 

iti 


ya br 


Walker, Crosweller & Co., > ieee 
London, S.E.1 : 


/ HELICAL 
TUBING 


SARCO it 
x4 * 





State of Connecticut by Jack L. Stul- 
saft, 501 Fifth Avenue, New York 
City. 

* ss @ 


R. C. Duncan Adds Oil 
Burner Department 


An oil burner department with W. 
R. McIver as manager, has been 
opened by R. C. Duncan Company, 
Minneapolis. Four men assist Mr. 
Mclver. 





W. H. Raymer, manager of the mill 

supplies department at Raymer Hard- 

ware Company, St. Paul, and A. C. 

Heath, outside salesman with the same 
company. 





Syracuse Supply Handles 
S. K. F. Products 
The Syracuse Supply Company, 


Syracuse, New York, has recently 
taken on the full line of S. K. F. 








transmission products. 
* * * 

Service Supply Plans New 
Catalog 


The Service Supply Corporation, 
Philadelphia, recently signed con- 
tracts for publication of its new mill 








G. W. Curtis, president and treasurer 
of the Curtis Supply Company, Incor- 
porated, Buffalo, has been in the mill 
supply business 27 years. 
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Electric “ 
Tools 


A LINE THAT 


PAYS ITS WAY 
for the 


DISTRIBUTOR 


Not a cheap line — There’s 
quality in every feature—but a 
line that sells fast and brings 
worthwhile profits. 


¥, inch WONDER DRILL 






ONE OF THE 
“CLARK” 
LEADERS 


Clark Electric Tools 
stand the gaff year in 
and year out 


Dependable, well built, handy 
to handle and easy to repair. 
Light, powerful motors of 
Clark design and manufacture. 
Ball bearings on armature 
shafts and spindles. 


Write to us concerning distributor 
territory still open—Ask also for 
Catalog No. 32. 


JAS.CLARK JR. 
ELECTRIC CO. 


605 BERGMAN ST. 
LOUISVILLE KENTUCKY 





A REAL MAINTENANCE SET 


BONNEY 
HEAVY DUTY SET 


of *C.V. (Chrome Vanadium) Wrenches 

























FVERY FACTORY, machine shop, industrial 

plant, etc., should have this set in their main- 
tenance department. It is especially designed for 
extremely hard service. The use of Chrome Vana- 
dium makes the wrenches light in weight, but with 
unbreakable strength. 


This set contains 10 sockets of sizes from 15/16" 
to 1-5/8" openings, except 1-3/16’and 1-5/16’—a 
ratchet handle, a short extension, a long extension 
and sliding T handle. Each set is packed in a sub- 
stantial black enameled carrying case. 


The leading Jobbers carry these wrenches in stock 





*CV isa Bonney = BONNEY FORGE & TOOL WORKS Chrome 


trademark . 
registered in ALLENTOWN, PA. Vanadium 
the U. S. Patent Makers of Special Service Wrenches of Chrome Vanadium, Carbon registered 


Office Steel Drop Forged Wrenches, Pipe Wrenches, and Drop Forgings . August 11, 1925 





Patents Pending 
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particular 
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It will pay you t© get in 
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Safety” —..... 
“sereice ~“— sae FURNACES 


—_—" Cc 
BLOW TOR AND @ILLERS 


. pittsburgh, Pa- 











be YSGRIP 
bu ees 


TT NEVER SuPS-ALWAY i 


afety, Service wal Satisfaction 


Known the country over for its quality and dura- 


hility—a Swaco car mover never fails. 
A grip that sticks until released. 
en Fast—safe—and easy to handle. 


on 


aenas SAFETY WRENCH & APPLIANCE CO. 
SPRINGFIELD, MASSACHUSETTS 





supply catalog, to be ready for dis- 


| tribution the first of the coming year. 








The book will contain 310 pages. 


* * * 


Personnel Changes in 
Schofield’s Sons 


C. C. Cunningham is now purchas- 
ing agent and J. S. Schofield, Jr., 
sales manager of J. S. Schofield’s 
Sons Company, Macon, Georgia. 








This picture was taken at Carpenter’s 
Industrial Supplies Company, Spring- 
field, Illinois, which operates in the 
central part of the state. On the left 
is the general manager, Charles E. Car- 
penter, with his secretary, Ruth Coyne, 
and W. McNaughton of the W. D. 
Allen Manufacturing Company, Chicago. 


Canton Supply Increases 
Lines and Personnel 
William Juergens is a new sales- 
man with The Canton Supply Com- 


| pany, Canton, Ohio. This company 
| has recently taken on the line of A. 


Leschens and Sons Rope Company, 
St. Louis, and of the Walworth Com- 
pany. 





Erskine-Healy, Incorporated, Rochester, 
New York, has been in business 10 years 
and in that time has successfully carried 
out many large conveyor projects. The 
company is in a position to offer the 
counsel of its engineering department at 
all times. From left to right in the pic- 
ture, are: Carl F. Hammond, salesman; 
G. J. Brown, sales engineer; D. Erskine, 
president. R. F. Healy, vice-president 
and treasurer, and A, L. Scheible, sales 
engineer. 
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njoy a Better Profit 


There are hundreds of mechanics like this 
man who use only Atkins SILVER 
STEEL Hack Saw Blades, the Blade with 
the “Blue End,” and Atkins Frames 
because they know there is greater cutting 
efficiency with less effort. 


For you there is a Greater PROFIT be- 
cause of satisfaction to the user, as you 
can guarantee Atkins SILVER STEEL 
Hack Saw Blades to cut SIX TIMES more 
metal, and TWICE as fast as any alloy 
blade of the same dimensions. 


You can get repeat business selling 
Atkins SILVER STEEL Hack Saw 
Blades as you establish your house as 
head-quarters for the finest tools. 








E. C. ATKINS AND COMPANY 


Home Office and Factory, INDIANAPOLIS, IND. Established 1857 


Canadian Factory: Hamilton, Ont. Machine Knife Factory: Lancaster, N. Y. 
BRANCHES 
Chicago, Hl, New York City Atlanta, Ga. New Orleans, La. Memphis, Tenn. Portland, Ore. 


“The Silver Steel Saw People” 


Seattle, Wash. San Francisco, Calif. Vancouver, B. C Paris, France 
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Forty Years of “QUALITY SUPREME” 
Stands back of 


GALVA CAP 


Industrial Brooms 


In the center of the Broom Corn West, 
the World’s Largest Broom Factory is espe- 
cially favored by every condition for LOW 
COST and HIGH QUALITY productions. 


DISTRIBUTORS SERVE INDUSTRY 
ECONOMICALLY, when they furnish 
GALVA CAP BROOMS. 


Mr. Consumer—If your Dealer does not 
handle GALVA CAP BROOMS, let us 
know and we will tell you why. 


Mr. Dealer—If you are selling a good 
broom, maybe GALVA CAP is better. 





Price and Quality Satisfaction guaranteed 
or returnable at our expense. 


DESHLER BROOM FACTORY 


Dept. G. C. 
DESHLER, NEBRASKA 

















They Stay Sold 


Parker Vises save 
time, and _ time 
means money 
to the thrifty 
manufacturer. 





29X When you sell a Parker Vise you have that satisfied 
Machinists’ feeling that it is going to stay sold. It has every 
Swivel Base feature possible to make it popular with the men at 
Vise. Best for the bench. Sturdily built—unusually so—with a well 
ali types of earned reputation for a lifetime of service. Available 
work. in all sizes. 


SEVEN POINTS OF PREFERENCE 


The guarantee of performance 


PARKER VISES & 


THE CHARLES PARKER CO., Master Vise Makers 
MERIDEN, CONN. 
N. Y¥. Salesroom, 25 Murray St., N. Y¥. C. 


Makers of the Famous Parker Gun 
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SAW & BELTine SUPPLY CO. 





The El Paso Saw and Belting Supply 
Company, El Paso, Texas, caters par- 
ticularly to the requirements of saw 
mills and mines throughout Mexico and 
in the southwestern states. It is said 
that this company has the only saw 
repairing, knife grinding and belt repair- 
ing shop in the southwest. In the pic- 
ture, from left to right, are: Eldridge D. 
Flournoy, manager; E. S. Young, office 
manager; and Frank G. Dowling, fac- 
tory representative of the Abrasive 
Company, Philadelphia. 





Choppin With Carbine- 
Harang Company 


V. L. Choppin, formerly treasurer 
and purchasing agent for the Whit- 
ney Supply Company, Limited, New 
Orleans, is now with the Carbine- 
Harang Machinery and Supply Com- 
pany, of the same city. 








James B. Ellis, advertising manager, 
left, and Frank Hughes, purchasing 
agent of the Charles Bond Company, 
Philadelphia. Mr. Ellis left the news- 
paper business to join the Bond Com- 
pany and Mr. Hughes has rounded out 
his twenty-fifth year with this concern, 
which is also celebrating its silver anni- 
versary in business. 
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---TO MEET THE GROWING DEMAND 
FOR “V” BELT TRANSMISSION 


Sell Jones 
TRUE BLUE 
“Vv BELT SHEAVES 


Another Great Line That 
Wins Customer Satisfaction 


and Makes Real Profits 
for the Distributor 


“TRUE BLUE” 

PONCE v.0e: trea: 
offer a great op- 

portunity to the distributor who 
wishes to take advantage of the 
growing demand for the V-belt type 
of power transmission. JONES 
V-belt sheaves meet every require- 
ment of the industrial user. They 
are as efficient, economical and long- 
lasting as the most expert design, the 
finest of materials and the most ex- 
acting workmanship can make them. 


JONES believes in the distributor 
and supports him. This company 
provides adequate and helpful sales 
information and engineering service = ———_ov«»,! 
to assist the distributor in handling 
inquiries and sales. A special adver- 
tising plan will establish distributors in their territories. 








Write to us today for further information on 
Every sale of a JONES “TRUE BLUE” V-belt sheave this profitable line and the JONES dis- 
means a substantial profit for the distributor. tributor policy and catalog. 





“TRUE BLUE” V-BELT SHEAVES 
W. A. Jones Foundry & Machine Co. 


4401 Roosevelt Road Chicago, Illinois 


Manufacturers of Speed Reducers—Gears—Pulleys—Friction Clutches—Couplings—Hangers—and 
Other Power Transmission Appliances » » » » » » ” . 
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Single 

Ladder 
with a 
Dozen 

Features 


“Gold 

Medal”’ 
SINGLE 
LADDER 





“= aay | | 
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- Reinforcements 


12. 


CHICAGO 
1550 Dayton Street 






Distributed) 
through Mill 
Supply Jobbers. | 
Write for de 
tails. 


3 
1. Safe 
2. Light | 
3. Strong 
1. Aeroplane Spruce side rails 
5. Knee braces to maintain | 
rigidity 
6. Tie rods prevent loosening 


cadmium 
plated 

Hand-split oak rungs 

Long lasting 

Easily handled 

No other single ladder like it 


Listed as Standard by Un- 
derwriters’ Laboratories 


PATENT SCAFFOLDING CO. 
NEW YORK 


BOSTON ATLANTA DALLAS PHILADELPHIA 
ST. LOUIS 


SAN FRANCISCO PITTSBURGH 





3821 Sherman St., L. 1. City 
| 
| 





Here are Messrs. Skiff, Squier and 
Schilling, of Squier, Schilling and Skiff, | 
Newark, New Jersey. | 
Puchta Entertains Merchan- 
dising Committee 
Lawrence G. Puchta, vice-president 
of the Queen City Supply Company, 
Cincinnati, entertained the members 
of the Joint Merchandising Commit- 
tee of the Mill Supply Business at his 
home after the meeting of the com- 


mittee held in Cincinnati, October 13. | 


A buffet lunch was served and a 
spirit of good fellowship prevailed. 
In addition to the members of the 
committee the following men were 
present : Gordon Rieley, The Powers- 





om | W. H. Millard is now purchasing agent 
| for Pittsburgh Supply Company, Pitts- 
burgh. 





Quick As Wink 


VALVE COUPLING 





THIS NEW ITEM 
IS MAKING SALES 
FOR SUPPLY HOUSES 
EVERYWHERE 


Quick-As-Wink Valves and Valve 
Couplings have proved again that 
the way to get business when there 
seems to be none—is to push some- 
thing NEW that saves or makes 


more money for your customers. 


Supply house sales managers, who 
have put Quick-As‘Wink Valves 
and Valve Couplings into their 
salesmen’s hands and made them 
show how they worked, are getting 
some real business. 


Sales run from three or four sets to 
Super-Service Stations up as high 
as 300 sets in some of the big 
industries where they use a lot of 
air tools. 


Quick-As-Wink is the only quick- 
acting coupling with which you can 
control the air right at the coupling 
—no matter where it is on the line 
—right at the compressor or half- 
a-mile-away connecting tool to hose. 


Steel construction thruout (valve 
parts of stainless) insures long ser- 


vice and eliminates losses from 


theft. 
Price book pages, samples and cata- 


log cuts are available to Mill Supply 
Houses who want the business. 


C. B. HUNT & SON 
645 McKinley Ave., Salem, Ohio 


Quick-As-Wink 


Valves and Valve Couplings 











peak 
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14’’ Special Drill 





Acrvat performance records in thousands of 
plants prove U.S. Drills, Grinders and Buffers most 
efficient and economical. They operate at full rated 
capacity UNDER LOAD. They stand up under hard, 
continuous service. They are economical in current 
consumption. They require minimum servicing. They 
are quiet. They are long lived. 


Sold only through distributors. Learn how the 
U. S. Policy of Selective Jobber Distribution protects 
you and helps you profit most from this broadest, 
oldest line of its kind in the world. 


i '’%Z"’ Heavy Duty Drill 





a 0B 1) Ane om 


14" Special Drill 





THE 


United States 
Electrical Tool 


COMPANY 





2498 W. Sixth Street, Cincinnati, Ohio 
Combination Grinder 599 Atlanta, Boston, Chicago, Cleveland, Dallas, Denver, Detroit, 


and Buffer Sd - ° London, Minneapolis, New York, Philadelphia, Pittsburgh, 
St. Louis, San Francisco, Seattle, Syracuse 


Export Sales Representatives—WESTINGHOUSE ELECTRIC INTERNATIONAL CO,—150 Broadway, New York City 
Canadian Division—MAPLE LEAF ELECTRIC TOOLS, Ltd.—Toronto 
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a House Company, Cleveland; Reed G. 
Coe Landis, Reed G. Landis Advertising 
IN, S$ 1 mples Agency, Chicago; Merrit Lum, A. C. 
ee | STEEL , Nielsen Company, Chicago; A. M. 
SI IDE Vises Morris, Mitt Suppties; B. P. Mast, 
i" . Mill and Factory Illustrated; C. W. 
Beckner, West Virginia - Kentucky 
id Hardware and Supply Company ; Al- 
Th ey re Strong er vin M. Smith, Smith-Courtney Com- 
PLEX 1 Slide Vises | Pany: Richmond, Virginia; H. H. 
yee up oo = severest | Kuhn, Hardware and Supply Com- 
strains. The unique STEEL | P@vy, Akron, Ohio, and A. C. Blais- 
SLIDE adds strength where dell and W. E. Butler, Queen City 
strength is needed. A simple Supply Company. 
demonstration of Simplex points 
of superiority is all that is needed 
to make a sale. The Simplex 
Steel Slide Vise defies competi- 
tion. It will sell itself. 


You can create new $e aa Fe : CENTRAL 
business with Simplex “ SUPPLY Co, 
Steel Slide Vises. : carci 


Send for illustrated 
folder and price list. 
























ae] 


+ 
Separate pipe warehouses are quite the 
Simplex Tool Company fashion these days. This one at the Cen- 
Woonsocket, Rhode Island tral Supply Company, Little Rock, 


Arkansas, is strictly modern as to con- 

struction, amount of space and so forth, 

and is arranged conveniently for truck- 
loading in the alley. 


























i i Barde Steel Plans N 
Distributor ee 
The Barde Steel Company, Seattle, 


Execu tives — Washington, is contemplating the 


erection of two new buildings as ad- 
ditions to present warehouses, each to 


be 60 x 165 feet square with bridge 
Are your salesmen getting the benefit of the cranes, 


two important series of articles which began 
in the October issue—on successfully selling— 





12 Important Lines 
and 
12 Important Industries 


For only 4c a month per man, you can equip each of your salesmen 
with vital and practical selling information that will put them on their 
toes and send them out into the field confident of their ability to do a 
bigger and more profitable business. 





Write to the Circulation Manager, MILL SUPPLIES, 520 No. Michi- 
gan Avenue, Chicago, for complete details. 


At Cutter, Wood and Sanderson Com- 
pany, Cambridge, Massachusetts, G. F. 
McLean and William Robinson have 
their desks near the entrance to the 
display room and take good care of 
customers as they come in. 
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HETHER smashing the line ... slicing 
off tackle ... encircling the end ...Team- 
work determines the gain. 


Teamwork —so important in football — is 
equally vital to the successful distribution of 
industrial equipment. 


Evidence of genuine teamwork in this field 
radiates from the enthusiastic manner in which 
our distributors are cooperating in the com- 
prehensive sales promotion program we are 
carrying out in their behalf. 


That’s one reason our distributors are mak- 
ing such consistent gains in the sale of the 
most complete line of Mechanical Rubber 
Goods offered by one manufacturer. They are 
helping us to help them. 


CLEVELAND OHIO 
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* GREATER 
‘ Sales with 


Geren metal working industry uses an enormous 
amount of gas welding and cutting equipment, 
accessories and supplies for production welding 
and cutting, as well as for maintenance and gen- 
eral repairs. F 

This great market is open to industrial distribu- 
tors who wish to handle a good line. —TORCH- 
WELD gas welding and cutting equipment, 
accessories and supplies will increase your sales 
and profits. 

TORCHWELD is a quality line, possessing the 
finest of patented safety features, and has a money 
making, exclusive proposition for you. 





May we hear from you? 











TORCHWELD EQUIPMENT Company 
224 N. Carpenter St., - - - - 


For Sure Profits~Sell 


Chicago 


























NE industrial plant 


Every existing plant 
can be materially im- 
proved. 


is doing it by 3) 
means of a piece of 
equipment which will - 
be exhibited at the Na- — *!s«. 
tional Power Show. asia 


Surely you can afford 
to invest in equipment 
| that will cut the cost 

of your finished prod- 
uct five to ten percent 
| 








Instances of this kind 
occur frequently in the 
plants of alert, progres- || 
sive, wide-awake, mod- 3// 
ern business men. 


or more, 





Of course! Then you 
will join the thou- 
sands of engineers 
and executives who 
will spend as much time 
as possible that first week 
in December at the Na- 
tional Power Show. 


Visitors at this great 
National Engineering 
Exposition always find sure- 
fire methods for cutting 
costs by adopting the better 
ways of making and using 
power. 





a ‘ 
QTH NATIONAL EXPOSITION 


* POWER* 


MECHANICAL 
ENGINEERING 


GRAND CENTRAL PALACE N.Y 


December 1 to 6, Grand Central Palace, New York 


Management International Exposition Company 
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D. R. Egbert Joins Mill 
Supplies Staff 

D. R. Egbert for many years con- 
nected with the International Trade 
Press, Chicago, has recently joined 
the sales staff of Mitt Suppvies. 

Mr. Egbert is well-known to the 
mill supply field, having covered the 
conventions for Power Transmission 
for a long time. At one time he was 
editor of Power Transmission, and 
was instrumental in organizing the 
Power Transmission Association. 

In addition to his experiences in 
the transmission field, Mr. Egbert has 
long been a sales representative of 
Highway Engineer and Contractor in 
which time he has become thoroughly 
familiar with the construction equip- 
ment field. Mr. Egbert’s work on 
Miu Supp ties will be chiefly in de- 


| veloping the new department in MILi 


SupPLiEs directed to the construction 
equipment distributor. 








J. L. Milhench, salesman, and C. B. 

Russell, general manager of the S. C.: 

Lowe Supply Company, New Bedford, 
Massachusetts. 





Falk Seeks Mill Supply 
Connection 

L. D. Falk, for nine and a half 
years with H. Channon Company, 
Chicago, in the purchasing and rail- 
road sales departments, is interested 
in securing a mill supply connection. 
Until recently Mr. Falk has been in 
charge of the small tool department 
of McMaster-Carr Supply Company. 


* kK x 


Beg Your Pardon 
Through an error, the Boston 
Woven Hose and Rubber Company, 
Cambridge, Massachusetts, was re- 
ferred to in the October issue of 
MILL SupPpties as the Boston Woven 
Hose and Battery Company. 
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, THE ALLEN MEG. COMPANY 
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VALUE—what does it mean in a Hollow Screw? A highly 

standardized resultant of strength, toughness, accurate threading, 

scientific heat-treating, hand-inspection, prompt delivery, com- 

plete distribution. These add up into Allen value . . . for 20 
years the sum-total of practical Economy. 


Harrrorn, Conn. WU. $§.A. 


¥ 
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BALL PORTABLE 
BEARING ELECTRIC 


Three Useful Handy 
MachinesinONE! 
BLOWER 
SUCTION CLEANER 
SPRAYER 


10 days FREE TRIAL 
Write for Details 


CLEMENTS MFG. CO. 


624 Fulton St., Chicago, I11. 









Hundreds of thou- 
sands of prospective 
users of CLEM- 
EN Cadillac 
Blowers are bein 
constantly reach 
through —_advertise- 
ments like these. 
Cash in on_ this 
publicity. 

A Rapid 

Seller 

With Liberal 


Discounts. 


Live 
Distributors 
Wanted For 

Territories 
Not Already 
Covered. 


Market 
Hasn’t Been 


Scratched. 
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handle 


Hollow 
center takes 
end of tang 



















TOOL-HANDLES 
SELL, BECAUSE 
» THEY STAY | 
7p» ONE 






Casting keeps 
spiral in place 
Spiral of square 
wire cuts thread Steel 

into tang ferrule 


THE SHUR-GRIP 
FILE HANDLE 


Patented April 24, 1923 
No, 1,453,082 

sells on sheer merit. It’s better 
than ordinary file handles, be- 
cause it screws on and never 
splits. It outlasts the file 
and can be used over 
again. There’s a larger 
profit in it for you 
too. Send the 
coupon for 
Prices and 


sizes. 7, ' 


! 


i, 
Wi 


too hot. 


Please 
send me 
details and 
price list on 


( SHUR-GRIP File Handles 


(1) SHUR-GRIP Solder Iron Handles 
C) Both 
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Upp Patented Dec. 9, 1919. No. 1,324,621 
Hy June 6, 1922. No. 1,418,474 


never comes off and never gets 
and can be used over. 


Solde rers everywhere 
prefer it. That’s why 


LY WYRO MFG. ¢O., Inc 


205 VARICK STREET, NEW YORK, N.Y. 
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It, too, screws on 


it’s more profitable 
to you. Send the 
coupon for full 
information. 


Hi 
) 


eet ae ae ca cam ca aon cas eum ee aan cam unl 


Air vent 
pierces 
handle 


Steel die cuts 
thread into solder 
iron stems | 


Steel ferrule | 


| THE SHUR-GRIP 
Zp, SOLDER IRON HANDLE 








One Reason Why Users 
Buy Direct 


By Walter Holmes 
Eastern Field Editor, 
MILL SUPPLIES 


I AM beginning to realize that big 
cigars with bright red bands have 
a lot in common with the direct buy- 
ing of industrial supplies and equip- 
ment. Years ago, I was employed in 
one of the red front chain cigar 
stores where all kinds of people came 
te buy cigars; bankers, brokers, 
clerks, chauffeurs and what not. 
Once I even sold one to a policeman. 











Dana Johnson has been with the W. J. 

Foss Company, Springfield, Massachu- 

setts, for 20 years. Practically all of his 
work has been outside selling. 


Men from the stock exchange 
would drop in during the lull in trad- 
ing to buy their smokes, and strange 
as it may seem these “big shots” had 
a decided preference for three and 
four cent stogies. These men could 
easily have afforded the most expen- 
sive Havana, but the plain stogies 
suited them to a “T.” Style? That 
didn’t bother them. They had so 
much money they didn’t have to pre- 
tend affluence. 

When the brokers went out the 
coal-truck drivers came in. Did they 
buy three cent stogies? Well, guess 
again if you think so. Perhaps it 
would be a two for a quarter or a 
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ISTRIBUTION is the answer to Douglass W. Stockham finds willing reflection, 
both the cost and the econ- both in the Stockham organization itself and 
_ of a product. Distribu- in its nation-wide group of distributors, of 





tion is a matter of human re- the simple creed of his father—to contribute 
lations. Just as the founder honestly and sincerely to the greater effi- 
established a simple creed for ciency, convenience and therefore prosperity 
both manufacture and distribution—so his of his fellow-man,—a human ambition per- 
sons carry on that same basis of working, on petuated by a human organization. 

more widespread lines. STOCKHAM PIPE & FITTINGS CO., Birmingham, Ala. 
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DUXBAK 


BELTING 
will help to hold 
business in other 
lines, too! 


It does pay to handle an outstand- 
ing brand of belting. Duxbak Belt- 
ing has grown on its record of ser- 
vice in every industry. Buyers know 
the name instantly and associate 
you with the prestige of quality 
that has grown up around the name. 


Reputation and service are the 
backbone of the mill supply busi- 
ness. If you handle Duxbak Belting, 
which the buyer knows as an article 
of definite value and service, he will 
conclude that your other lines, too, 
are on the same basis. One well 
known line helps to get business in 
other lines and to hold it! 


We will be glad to talk over the 
situation with you and to outline a 
sales promotion plan suited to your 
individual requirements. No obliga- 
tion on either side. 











Tanners 
Belt Manufacturers 


42 FERRY STREET . NEW YORK 





CHAS. A. SCHIEREN COMPANY 
OF CANADA 
7'1 St. James Street, Montreal, P. Q. 
64-66 Front Street, W., Toronto, Ont. 











Nabe oi, Mt 





big one. 





| The reason for this choice was the 
same that frequently prompts the in- 
dustrial user to consider buying di- 
rect—the psychology of affluence 
and the perfectly normal human de- 
sire to appear superior to others. 


black? What if his overalls were 
patched? When he fights up the big 
cigar with the bright red band he 
feels more important somehow. 
world is brighter and he is smoking 
a cigar fully as big and expensive 
looking as the mayor’s own. 








| M. O. Banks, purchasing agent of the 
A. P. Jurgens Company, St. Paul, 





| 
| 
| Minnesota. 
} 


Since human nature is much the 
same in all classes of society we find 
the industrial buyer with the desire 
for a big cigar too. Not literally, of 
| course, but he wants the big cigar of 
direct buying for the same reason as 
does the coal man, because he gets a 
kick out of it. 


He is having dinner with friends 
and the subject turns to business. 
“Oh yes.” he remarks with affected 
nonchalance. “We have quite an or- 
ganization now. Just placed a big 
| direct order. Doesn’t pay to bother 
| with the distributor when you have 
| an organization of our size.” He is 


What if the coal man’s face was 


The | 





Keep up with 
the trend 


by selling 


‘CHICAGO LINE’ 
Ball Bearing 


Power Appliances 





Daggett Ball Bearing Hanger Box 


one of the ‘‘Chicago Line’’ 


HE trend in industry 
today is strongly 
toward ball bearing ap- 
pliances. Cash in on it 
by handling the “Chicago 


Line”’ 


DAGGETT 
Loose Pulleys 





Hanger Boxes 

Friction Clutches 
Countershafts 

ALL BALL BEARING 


Quality Products 
Big Sales Good Profits 


Several Distributor terri- 
tories open. 





Write for 
details. , 


CHICAGO PULLEY 
& SHAFTING CO. 


19 N. Des Plaines St. 
CHICAGO 





lin it, lla ln. is Sl 
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HANDLE THE 


GOULDS LINE... 





Goulds Fig. 3028 Motor-driven Centrifugal 
Capacity, 2 to 10 G.P.M. 





the Most Sis 

Complete 
Th 

America 











OU can fulfill your custom- 





ers’ every pumping require- 





“TI 


a» 





J 
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Goulds Fig. 1741 Automatic- 
Oiling Pyramid Pump 
Capacities, 3 to 82 G.P.M. 





ment by handling the Goulds 
line. It is the most complete supply house line built, 
with a pump for every purpose. 


The reliability and economy of these pumps will 
reflect to your credit—and to your profit. Send to-day 
for Catalogue S, which will help you make sales. And 
use our 24-hour service on standard pumps and parts. 

GOULDS PUMPS, INC., Seneca Falls, N.Y. 








Representative Outfits 


The new Automatic-Oiling 
Deep-Well Heads 
4-, 6, 8, 10-, and 20-inch 
strokes. For wells up to 550 ft. 
deep. For pressure or open 
tank service. 
“1776 Minute Man” Cellar 
Drainer 
A leader in the field of low 
priced, high-quality automatic 
drainers. Capacity, 5 to 25 
G.P.M. 
Centrifugal Pumps 
Built in nine sizes; capacities, 10 
to 1300 G.P.M. Belt or motor 
driven. 

Rotary Power Pumps 
Discharge head, 100 feet. Ca- 
pacity, 20 to 65 G.P.M. 

Condensation Outfit 
Return pump and receiver for 
handling condensation of low- 
pressure steam heating systems 
up to 15,000 sq. ft. of radiation. 
Ball-bearing pump. Galvanized 








tank. 














copies of your Catalogue §, which 


contains complete data on your supply house pump line. 


Branches: 
Houston, 1902 2nd * PHILADELPHIA, 111 *TuLsa, 213 
National Bank Bldg. North Third St. E. Archer St. 
*CHICAGO, 12-14 So. *Boston, 194 Con- CLEVELAND, Union 
Clinton St. gress St. Trust Bldg. 
*New York, 16 Murray PitTTsBurGH, 636 ATLANTA, Citizens 
St., 19 Park Place Henry W. Oliver Bldg. & So. Bank Bldg. 
*Branch Warehouses 
—— = = =- => ———— ——— 
——S—_———= => =S=S=- => YS 
Bas Base Ee SBE BSS BS GOULDS PUMPS, INC. 
Se SSF SS = ES = SS 
== = = = = — = = == Seneca Falls, N. Y. 
S222252242 22 = 
=: = = as _——— a= Please send 
i 
Sas B2B 2= 3B 2= OR econctcntene 
Zaz 2 Bz 22 2 
Sa=ZA- 22228. BSE = Firm Name neon 
= = 7 = = = 
LS = 2 S => SS Fo ae 
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Will Amply Reward Distributors 


Here is a line that brings good profits and consistent repeat 
orders to distributors. “BLUE GRASS” will increase your 
wiping cloth sales materially. Let us tell you now about our 
special distributor arrangement. 


HIGHER QUALITY — NO HIGHER PRICE 
100% Safe—100% Sanitary 


No finer wiping cloths made. Pro- 
duced from cotton cloth from which 
all buttons are removed. Boiled and 
chemically treated, and baked in 
ovens until thoroughly dry. 


LOUISVILLE SANITARY 


WIPERS CO., « « INC. 
LOUISVILLE KENTUCKY 


1905 1930 


FLEXIBLE SHAFTS AND EQUIPMENTS 
The World’s Largest Exclusive Builders 


Y% to 2-H.P. us Ty, Pp 
—i4-H.P. 














Vertical 


Type Type 
MS4—4-H.P. RE-M4—34-H.P. 


“tr 









4 





We build many attachments for these machines fitting into hundreds of operations 
and many more types of equipments, capacities from Y% to 2h. p. Send for catalog. 


Manufactured by 


N. A. STRAND AND CO. 


5001-5009 NORTH LINCOLN STREET - 


- CHICAGO 








blowing smoke rings with his big 
cigar and feeling decidedly grand 
and glorious. 

I know of one instance where a 
user informed his distributor that he 
had grown too big to buy in the 
regular way any more. He appreci- 
ated the service and friendship of 
the distributor, but business was 
business. Then he wrote to a manu- 
facturer of one of the products he 
bought most frequently and stated 
that he would thereafter buy direct 
rather than from the distributor. 








F. B. Shearer, one of the partners of 
York Machinery and Supply Company, 


York, Pennsylvania. 





The manufacturer replied that 
Biank and Company were the dis- 
tributors in that territory and that 
this firm would be pleased to supply 
the gentleman’s needs. The customer 
wrote again stating that under no 
consideration would he buy from 
Blank and Company. He would deal 
direct on that product, or not at all. 
It was therefore arranged to his sat- 
isfaction. 

The customer sent his orders to 
the factory, which in turn sent it to 
Blank and Company which shipped 
the goods to the customer. On re- 
ceipt of the goods the customer 
mailed a check to the factory and the 
factory credited the amount of the 
check to the account of Blank and 
Company. Being a bear for punish- 
ment, the customer kept up this farce 
for three years. He had bragged to 
his friends that he was buying direct, 
and he was willing to pay the price 
for the big cigar. 
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Che Lure of S°T VY LE 


... for machine designers and machinery buyers 


Ix xo puase of machine design has the lure of style 
been so evident as in the so-called “modernization” of 
power drives. 

. .. Some machinery builder makes a radical change in 
the design or equipment of his machine drive. Before it 
has stood the test of service, it gains some degree of 
acceptance. Other machinery builders hasten to change 
their designs. Later they all learn that the change was 
not an improvement. 

The competent designer, given full authority and 
responsibility, will avoid such mistakes before they are 
made. He refuses to be stampeded by the lure of style. 
He welcomes suggestions from others in his organization, 
but he will not accept the snap judgment of unqualified 
advisors. He thoroughly tests out new methods before 
he gives them his stamp of approval. 


3 


Despite the fact that the flat belt drive continues to be 
the most widely used form of power transmission (easily 
three out of every four machines are flat-belt driven), 
some machinery builders are willing to cast off years of 
sound engineering practice te blirdly “follow the leader.” 

When correctly designed and equipped, the flat belt drive 
has no equal in simplicity, economy and efficiency . . . 
It is lowest in first cost! It is easiest to install and main- 
tain! It provides an abso- 
lutely dependable flow of 
power! It automatically 
absorbs shocks and strains, 
prolonging the life of both 
driving and driven units! 
Above all, the belt drive is 
highly efficient—more so than 
any gear, chain or V-belt 
drive, as reliable tests have 
repeatedly proved. 

But like other mechanical 
units, the belt drive must 
be properly engineered. Its 
unequalled flexibility—its 





More than 90% of the belted electric 
motors in use today are equipped with 
Rockxwoop Pulleys. Motor manufac- 
turers prefer Rockwoop Pulleys be- 
cause of their unequalled pulling power 
and their precision of manufacture 
which permits high speeds without vi- 
bration. 




















Rockwoop engineers designed this efficient, compact, flat belt drive, complete with 
base for easy installation (photo courtesy Papec Machine Co., Shorteville, N. Y.). 


3s s 
ability to give reasonable service no matter how carelessly 
designed—has blinded some designers from appreciating 
its true value. 

s e 
By applying study to his belt drives—determining cor- 
rect speeds and proper belt specifications and selecting 
the most efficient pulleys—the designer may improve his 
machine’s performance and capacity as much as 25%, 
or even more! Often the results from this simple pre- 
caution are beyond all expectations! 

The Rockwoop engineers, with years of experience in 
designing correct belt drives, offer valuable assistance to 
machine designers. 

Many progressive designers have profited by the 
counsel of these experts. Why not get their advice on 
your problems? There is no obligation. Write today. 

® » 
THE ROCKWOOD MANUFACTURING CO., INDIANAPOLIS, IND. 
THE OHIO VALLEY PULLEY WORKS, MAYSVILLE, KY. 
Divisions of General Fibre Products, Inc. 
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THE “Boss” 


A coupling that remains per- 
manently rust-proof under 
any and all conditions, and 
always retains its bright, 
clean, silvery finish. 


Rust-proof threads that make 
for ease in coupling and un- 
coupling. 


The opportunity to offer 
your trade the last word in 
hose connections at no in- 
crease in price. 


An Outstanding Improvement 


in HOSE COUPLINGS. 


Ask for prices. 


DIXON 


VALVE & COUPLING CO. 


PHILADELPHIA, PA. 








John R. Parry, manager of the mill 


supply department, Dodge-Haley Com- 
pany, Cambridge, Massachusetts. 


O’Connor Represents Rich- 
| ards and Conover 
| J. B. O’Connor is now represent- 
ing Richards and Conover Hardware 
‘Company, Kansas City, Missouri. 
| His territory includes southwest Kan- 
lsas, northwest Oklahoma, northwest 
| Texas, northeast New Mexico, and 
southeast Colorado. Mr. O’Connor 
has, for several years, been a house 
salesman for this company. 


| Statement of the Ownership, Management, 
Circulation, Ete., Required by the Act 
of Congress of August 21, 1912, 
of Mili Supplies, published monthly at Chicago, IIL, 
for October 1, 1930. 
State o° Illinois, County of Covuk, ss. 

Before me, a Notary Public in and for the State and 
county aforesaid, personally appeared Archibald M. Mor 
ris, who, having been duly sworn according to law, 
deposes and says that he is the General Manager of 


Mill Supplies, and that the following is, to the best of 
his knowledge and belief, a true statement of the owner- 
| ship. management (and if a daily paper, the circula 
| tion), ete., of the aforesaid publication for the date 
shown in the above caption, required by the Act of 
| August 24, 1912, embodied in section 411, Postal Laws 
} and Regulations, printed on the reverse of this form, 
} 


to wit: 
1. That the names and addresses of the publisher, 
| editor, managing editor, and business managers are: 
| Publisher, Electrical Trade Publishing Co.. 520 N. 


| Michigan Ave., Chicago, Ill; editor, Albert E. Paxton, 
| 520 N. Michigan Ave., Chicago, Ill.; managing editor, 
Albert E. Paxton, 520 N. Michigan Ave., Chicago, IIL; 
business manager, Archibald M. Morris, 520 N. Michi- 


gan Ave., Chicago, Ill. 

| 2 That the owner is: (If owned by 
its name and address must be 
diately thereunder the names 
holders owning or holding 
total amount of stock. If not owned by a corporation, 
the name and addresses of the individual owners must 
be given If owned by a firm, company. or other un- 
incorporated concern, its name and address, as_ well 
as those of each individual member, must be given.) 
E. Kobak, 10th Ave. and 36th St., New York City; 
H. Ehrlich, 520 N. Michigan Ave., Chicago, II. 

3. That the known bondholders, mortgagees, and 
other security holders owning or holding 1 per cent or 
more of total amount of bonds, mortgages, or other 
securities are: (If there are none, so state.) None. 

4. That the two paragraphs next above, giving the 
names of the owners, stockholders, and security holders, 
if any, contain not only the list of stockholders and 
security holders as they appear upon the books of the 
company but also, in cases where the stockholder or 
security holder appears upon the books of the company 
as trustee or in any other fiduciary relation, the name 
of the person or corporation for whom such trustee is 
acting, is given; also that the said two paragraphs 
contain statements embracing affiant’s full knowledge 
and belief as to the circumstances and conditions under 
which stockholders and _ security holders who do_ no 
appear upon the books of the company as trustees, hold 
stock and securities in a capacity other than that of 
a bona fide owner; and this affiant has no reason to 


a corporation, 
stated and also imme- 
and addresses of stock- 
one per cent or more of 


believe that any other person, association, or corpora- 
tion has any interest direct or indirect in the said 
stock, bonds, or other securities than as so~ stated by 
him. 


5. That the average number of copies of each issue 
of this publication sold or distributed, through the 
mails, or otherwise, to paid subscribers during the six 
months preceding the date shown above is (This in- 
| formation is required from daily publications only.) 

ARCHIBALD M. MORRIS 
Sworn to and subscribed before me this 29th day of 

September, 1930. 

(Seal) 





Elsie E. Stove’ 


- 
(My commission expires Dec. 10, 1933.) 


Its Weakest 
| Link 
Must Be Its 


Strongest 
ities 


\““No Chain is stronger than its 
| weakest link.” 
| 


| OW often has that statement 
been used to illustrate a 
point far and away from the sub- 
ject of chain—yet where is the 
'statement more significant than 
when applied to chain itself? 





HEAVY load—a severe strain 
—one weak link—a crash! 
Then perhaps death or injury, to 
\say nothing of property damage 
‘and loss of production time, for 
'what is there to hold the chain 
| together when one link gives way? 


AYLOR-MADE chain is made 

of a series of links, every one 
‘as strong as the other—and all 
|made from selected raw material, 
welded by skilled workmen with 
years of experience. The most 
‘minute attention is given each 
link that it may be as strong as 
it is possible to make it. 


| ig no chain, no link, will stand 
overload or other abuse in- 
definitely — not even TAYLOR- 
‘MADE. Where chain has been 
| abused—and broken—TAYLOR- 
‘MADE Cold Shuts or Missing 
|Links will be of real assistance to 
\the user. 


§.G. TAY LOR 
CHAIN CO. 


P. O. Box 1297-A 
HAMMOND, INDIANA 
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WILLIAMS’ QUALITY 


IN A COMPLETE 
NEW LINE OF 


SOCKET WRENCHES 


A NAME, which for fifty years has stood for the highest quality in 
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drop-forged tools, is now branded on a new and complete line of 


Detachable Socket Wrenches. 


Williams’ Industrial Line offers complete equipment for every type 
of service. A full assortment of Handles and Parts, combined with 
Williams’ Sockets, provides a wrench system of unusual efficiency. 


Three separate and distinct Industrial Patterns, as follows :- 


STANDARD PATTERN—14’ Square Drive, includes Sockets with 
Double-Hex, Hex and Square openings up to 1” for ordinary needs. 


HEAVY DUTY PATTERN— 3,” Square Drive. Sockets have 
Double-Hex openings 7¢ to 15”. This line is made for harder serv- 


ice than required in the ordinary run of work. 


EXTRA HEAVY DUTY PATTERN, with 1” Hex Drive and 
Sockets with Double-Hex openings 114" to 214", is especially designed 
for the toughest sort of service. Its rugged strength is ample for the 


hardest jobs. 


Special Alloy Steel provides extra strength; Williams’ high standard 
of quality is maintained throughout. All Sockets and Accessories are 
guaranteed against breakage. Sold individually or in sets. Ask for 


complete details. 


J. H. WILLIAMS & CO. 
“The Wrench People” 


New York BUFFALO Chicago 





DETACHABLE 
SOCKET WRENCHES 
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Sell Them 
As A Unit 


The “BADGER” Car Mover and 
the “ADVANCE” Safety Car 
Wrench constitute as fine a pair of 
fast selling and profit making items 
as the industrial distributor could 
desire. 















W Arr “A dvance”’ 


Safety Car Wrench auto- 
matically adjusts itself to 
any size winding tap on 
hopper bottom cars. 
Safe and sure. Sells 
right along with the 
“BADGER” Car 


Mover. 


The “Badger”’ 


A strong, fast working 
Car Mover that enables 
one man to move a 
heavily loaded freight 
car quickly and with 
aminimum of effort. 
Needed by every 
concern that has 
a railroad siding. 


Sell them together 
—A BADGER 
CAR MOVER 
and an 
ADVANCE 
SAFETY CAR 
WRENCH.... 
Profitable always. 


Write for our 
Selling Plan. 





—_—_—_—— . 
BUY iT FROM THE DIZ TRIBUTOR » » 


How to Sell More Portable | 
Electrical Tools 
(Continued from page 38) 


In purchasing strictly for main- 
tenance purposes, maintenance de- 
partment executives, obviously, have 
the greatest influence. Again we find 
the purchasing department recognized 
as having a functional responsibility 
in placing orders but they are third in 
importance as far as influencing the 
choice of tools is concerned. 











Industrial application of the_ electric 
hand-saw has countless uses. Here it is 
at work in the shipping room. 


be remembered that the maintenance 
man is probably the most important 
factor, for it is he who must take 
care of repairs on the tools. If he 
is sold on the ability of your tools to 
stand up under hard usage, he can be 
of considerable assistance in future 
purchases by specifying your line. 
Another significant fact brought 
out by our survey is that the profits 
from selling accessories used with 
portable electric tools are also of 
major importance to distributors. 
Average sales returns from four 


On replacement orders, it should | 





houses chosen at random show that 
they are doing considerable business 
on accessories. A recapitulation of 
the average sales per house shows 
$1,300 worth of grinding wheels, 
$1,615 of buffer wheels and brushes, 
$675 of drills, and $1,625 of saws. 
This report brings out a very 
desirable point about specialization 
in selling electric tools. Distributors 
not only make an original profit on 
new orders received, but they also 
open up an opportunity for securing 











ADVANCE CAR MOVER CO. 


a replacement order on the tool itself 
later. Furthermore, selling this tool 





APPLETON 


WISCONSIN 





originally, opens up a market for 
accessories, on which continual re- 
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Imperial line 





Complete Welding 
Equipment 
In One Kit 


NEAT 
COMPACT 


Imperial Welding Equipment is 
used in all industries having any- 
thing to do with metal. There is 
an Imperial outfit to fit any size 
welding problem from lightest to 
heaviest. All torches and regu- 
lators are chromium finished; tips 
have choke taper bore. Imperial 
Equipment is sold through the 
jobber. Write for sales plan 
including prices and catalog. 


Imperial 
BRASS MFG. CO. 


511 S. Racine Ave. 
CHICAGO, ILL. 
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Stainless Steel 


Voot 
Dropforged® Valves 
Fittings and Flanges 


Only a fewyears ago stainless steel 
was unheard of, but today it is the 
all purpose metal and is rapidly gaining in 
popularity because of its great corrosion 
and rust resisting qualities. 




























No better use could be made of stainless 
steel than for valves and fittings that are 
subjected to the severest service where both 
corrosion and erosion are encountered. 
Since we are prepared to furnish a complete 
line of valves, fittings, and flanges forged 
entirely of stainless steel, we welcome your 
inquiries. 
Write for further details 


HENRY VOGT MACHINE CO. 


(Incorporated ) 
LOUISVILLE, KY. 
New York Chicago Philadelphia Cleveland Dallas 


Manufacturers of: 
Oil Refinery Equipment, Drop Forged 
Steel Valves and Fittings, Water 
Tube and Horizontal Return Tubular 
Boilers, Ice Making and Refrigerating 
Machinery. 
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cams A Fast Moving Product 


ABBIT AB TT A Very Broad Market 


No question about it. The distributor who handles 
nickel and copper hardened Thermo-Lectriec Babbitt metal 
has the bull by the horns—An A-No. 1 product, an exten- 
sive buying field and a satisfactory profit. There are still 
some good territories open. Write to us concerning them. 





Eight Points of Superiority 


Improved Structures 
Higher Compression 
Uniform Hardness 

Extreme Toughness 


5. Greater Safety 

6. Less Wear 

7. Reduced Shrinkage makes for closer 
bond between lines and shell. 

8. Pours with ease; clean, free-running. 


Pert 











Thermo-Lectric Babbitt is made in electric fur- 
naces under automatic control, and will carry 
great loads at high speeds with a minimum of 
wear. Thermo-Lectric Babbitt is the result of a 
superior process of manufacture, not a change 
in tried and proved formulas. 





Buffalo Foundry & Machine Co. 
Buffalo, New York 


Recognized as Standard 








Specialty 
Profits 


Valves, Steam traps and other de- 
vices necessary in the governing 
and controlling of steam, air or 
water, made by Kieley are of de- 
pendable quality. That is why Mill 
Supply Distributors find sales re- 
sistance low and profits high. Shall 





Special “98” we tell you about our liberal dis- 
Pressure Reducing a 
Valve counts? Write us today. 


KIELEY & MUELLER 


Incorporated 


34 W. 13th Street New York City 











peat orders afford regular profits. 
Often, too, the leads resulting from 
sales of accessories, bring forth sales 
opportunities for selling additional 
requirements of these same products, 
which are to be used on other machin- 
ery or equipment in the plant. 


Further consideration of the op- 
portunity for specialization on port- 
able electric tools calls for analysis 
of new uses throughout industry. 
First, let us consider new uses which 
have developed for particular prod- 
ucts. A portable electric saw is now 
furnished to adapt various types of 
abrasive cutting discs in place of the 
saw blade. This is useful for cutting 
slate, blackboard, and switchboard, 
and panels of all types. It is also 
valuable for cutting building stone, 
tile, brick, and other fire-proof com- 
position materials. It will cut alloy 
steel such as bars of manganese steel 
and tool steel, using in this operation 
a high-speed abrasive disc. 





Convenience and a wide range of use 
makes the belt-driven hand sander a 


valuable production tool for 


purposes. 


many 


Portable-electric sanding machines 
have been developed for use in pol- 
ishing drying rolls on paper mill 
machines, to smooth off blisters on 
plaster walls, and to sand floors in 
corners and confined areas where a 
large floor-sanding machine could 
not be used. They also polish rubber 
floor tile, smooth off glue joints in 
cabinet work, polish and smooth 
joints in marble setting, polish and 
finish metal surfaces of all types 
and sand and finish welding ridges 
in products manufactured in metal 
working shops where welding is a 
production operation. 

Portable electric drills find new 
uses every day where they can in- 
crease production and maintenance 
efficiency. One unusual example is 
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SUPERIN- 
TENDENT 


PRODUCTION 
MANAGER 





/ 


Square “Gee” achievement! A malleable fitting refinement— 
dating the advent of the most outstanding improvement 
in structural design in recent years. 


At that one point in every fitting where stress and strain might 
find a weakness, a sturdy bridge of metal reinforces the crotch. 
Examine your next shipment of Square “Gees”. A truss unites 
the two bands encircling the openings—greatly increasing 
strength where it’s needed most. You can quickly convince 


TRUS*FITTING 


Added Strength 


where it is 


needed most 


MILLWRIGHT 


your customers of this latest Square “Gee” achievement. It’s 
just one more advantage when you push the Square “Gee” line. 
Any buyer can SEE the greater value in Square “Gee” Trus- 
fittings. Furnished now in convenient cartons. 


THE GRABLER MANUFACTURING COMPANY 
6565 BROADWAY CLEVELAND, OHIO 


Warehouses: New York, Chicago, Los Angeles and San Francisco 





YOUR FITTING PROBLEM IS SOLVED WHEN YOU SAY SQUARE ‘‘GEES’’ 


SQUARE 
Pipe 





MALLEAG LE, EAST IRON 





“BEE” 
Fittings 


ORAINAGE, BRASS 
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It is understood that no subscription will actually indicate the sales 


q) 
" 
— 
& 
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TAMMOAW> 


OS Oe 


HE mill supply industry has repeatedly stated 

that it would support a campaign designed to 

sell industry on the economic importance of 
the distributor. It believed so strongly that a con- 
certed program was necessary that it appointed a 
Committee to work out a plan and put it into 
effect. 


The Committee, known as the Joint Merchan- 
dising Committee of the Mill Supply Business, has 
functioned. It has developed a workable program 
embracing research, a speakers’ bureau and adver- 
tising. 

Enough money has been raised through sub- 
scriptions from 165 distributors and manufactur- 
ers to make a start but additional backers are 
needed to get the campaign in full swing. 


Don’t hesitate any longer. Send your subscrip- 


tion NOW to: 


Cc. A. CHANNON 


Chairman, Finance Committee, of the Joint Mer- 
chandising Committee of the Mill Supply Business, 
9342 Ewing Avenue, Chicago, Illinois. 


2S OB 88 


THE BASIS OF SUBSCRIPTION 


Quarterly 
Annual Mill Supply Sales Payments 
Less than $ 250,000 -$ 12.50 
% 250,000 to $ 350,000 - M2 
$ 350,000 to $ 450,000 25.00 
$ 450,000 to $ 750,000 37.50 
$ 750,000 to $1,000,000 60.00 
$1,000,000 to $1,500,000 - Ct 
- «+ « « « $1,500,000 to $2,000,000 « 112.50 
i ee, oa Over $2,000,000 « 39625 


volume, net profit, or other vital fact of the subscriber 


WANTED — Backers 


for the Merchandising Campaign 





that found by workers who use elec- 
tric socket wrenches in drilling lead 
holes and running up lag screws in 
the installation of metal railroad 
crossing plates. Another typical ex- 
ample is a large steel fabricating shop 
which increased its production 15% 
by using electric drills for reaming 
operations. On one job an average 
of 2,800 4%-inch holes were reamed 
in 8 hours by each tool used. Electric 
screw drivers increase production in 
furniture factories, bus-body build- 
ing shops, and ship yards. 

In order to show the opportunity 
for selling tools of this type to one 
small branch of the service industries 
let us consider the tools purchased by 
electrical contractors shown by a 
recent survey in New York City. An 
average of .3 pipe-threading and cut- 
ting machines was purchased by elec- 
trical contractors reporting on this 
survey during 1930. The same con- 
tractors reported that they anticipated 
average purchases of one machine 
per contractor during 1931. These 
same buyers use an average of 6.2 
electric drills per contractor and had 
average purchases during 1930 of 3.9 
drills. It is significant that electrical 
contractors find the use of not only 
these, but many other portable elec- 
tric tools to be both practical and 
efficient. Further, they consider re- 
placements on these tools as an essen- 
tial part of their responsibility to 
maintain adequate shop equipment. 
Other types of contractors also have 
a wide use for portable electric tools. 
Circular hole saws used with port- 
able electrical drills have become 
almost standard equipment with 
plumbing and heating contractors for 
performing hole-cutting operations in 
soil pipe. Electric hammers are also 
used for caulking soil pipe rapidly. 

It would be impossible to present 
all of the additional data which 
proves conclusively that marketing of 
electric tocls holds an unusual oppor- 
tunity for distributors who are con- 
sidering planned selling as a means 
of increasing their sales and profits 
in the industrial market. There are 
enough products available to provide 
distributors with a complete line of 
every type of electric tool used in 
industry. There is sufficient demand 
throughout the industry for new 
methods of performing, with power- 
driven tools, operations formerly 
done by hand to insure sales oppor- 
tunities for every distributor. 


The increase in new uses for elec- 
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roducts of Bronze 









Scientifically 
Made... 


Machinists now know that 
the head of a ‘‘soft”” hammer 
should be made to metallurgical 

specifications predetermined for 
their exact suitability. Everybody used 
to think that a copper mallet or hammer 
was simply soft metal fastened to a handle. 
Now they realize the difference, for the new 

Bunting Copper-Bronze Hammer, made of an alloy 
developed in the Bunting Brass & Bronze Company's 
research work demonstrates its superiority instantly in the 
hands of the user. This hammer is sold complete, fitted with 

a selected hickory handle, perfectly balanced. It is stocked in 
one-pound and two-pound sizes. Other sizes quickly furnished 
to order. It costs no more than the ordinary “copper” mallet. 













Bearing metal is one thing that sells 
a or fails to. The tremendous 
a = read use of Bunting Bronze 
as been created by two 
een M .. forces only—the 
behavior of the metal in the oe 
of the machinist and the rea 
accessibility of it in stocks of redy 
ing mill supply wholesalers in 
all markets. 


There are now 93 stock sizes of 
Bunting Cored and Solid Bronze 
Bars. Additional new stock sizes 
have been put into the line be- 
cause of the constantly increasing 
demand for Bunting hence Bars 
not only for the sizes previously 
available from stock but for the 
new sizes recently added. 


THE BUNTING BRASS & BRONZE 
COMPANY .... . TOLEDO, OHIO 


Branches and Wareh at: 
New York, Chicago, Boston, Philadelphia, San FranciscoExport Office: Toledo, Ohio 


BUNTING 


QUALITY’ 


CORED and SOLID BRONZE BARS 
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H. K. PORTER, Inc. 


PORTABLE 
HAND OPERATED 


CUTTING 
TOOLS 


Along the sides of 
this advertisement 
we show the cut- 
ting jaws of several 
Porter Tools and 
below, close up 
views of these 
tools in use—Shear 
Cutter on wire 
rope, Angular Cut- 
ter on tie wire, Nut 
Splitter ready to 
remove nut, End 
and Angular Bolt 
Clippers and the 

hain Cutter. 
Theserepresent 
popular models in 
a line of 60 power- 
ful portable hand 
operated cutting 
tools—all of them 
built on the lever 
andtoggle joint 
principle which 
multiplies applied 
power about 70 
times. The largest 
Bolt Clipper cuts an- 
nealed bolts inthe 
thread up to % inch. 
The Shear Cutter has a 
maximum capacity of 
5-8 inch soft wire rope 


or 1 1-2 x 9-32 inch 
soft bars. 

Porter tools are quick 
—they save time and la- 
bor in production, dis- 
mantling, maintenance 
and repairs. They are 
used in practically 
every industry. 





Write for descriptive lit- 
erature; ask your jobber. 











13 Ashland Street 
EVERETT, MASS, 


(army 


— 











| 
| Eventually 


|to a 


trical tools has, in many cases, devel- 
oped more rapidly than distributors 
have been able to step up facilities 
for selling products to supply these 
uses. During the coming year it will 
pay distributors to carry out a definite 
procedure to capitalize upon the 


opportunity that awaits them in sell- | 


ing portable electric tools. 





What Standardization of Pur- | 


chases in Packing Plants 
Means to Distributors 


(Continued from page 21) 


welding work, in boiler-maintenance, 


and where grinding machines and 
bone saws are used. 
tection against existing fire hazards 
important. New and 
proved fire protection devices are 
being developed to reduce fire risks 
minimum. Fire extinguishers 
and supplies are regularly purchased 
by all packing plants. Sales of new 
and competitive products of this type 
will be considerably influenced by the 
ability of salesmen to show increased 
efficiency and a consequent lowering 
of damages resulting to products in 
process. 


is also 


Purchases of welding equipment 


| by packing plants have increased dur- 
| ing recent years. During my experi- | 


ence in a packing plant, I can remem- 





Adequate pro- | 


im- | 





| 


Here Is The Place 
To Begin Saving On 


Your Power Costs 





Semi-Steel 
Ring Oiling 
Shaft Hanger 


He’ much expensive power is 

wasted in your plant by 
faulty power transmission hang- 
ers? Our engineers have found 
that not one manufacturer in one 
hundred knows how much loss he 
is taking through inefficient hang- 
ers. Bond Hangers are constructed 
on the strength of more than a 
quarter of a century of experience 


|— are built to conserve every 


| 
| 
| 
| 


ber when all broken parts were sent | 


out to a welding shop for repair. 
Even then, we were skeptical as to 
the practical value of welding. How- 
ever, after finding that welded parts 
were entirely satisfactory in actual 
service, a welding outfit was pur- 
chased for the maintenance shop in 
the plant with which I was connected. 
additional outfits were 
purchased. Now welding is used as 
a standard practice in the plant to 
which I refer. Other plants have 


| gone through the same experience. 


At the present time, both the number 


| of outfits in use and the number of 


uses for welding outfits have in- 


creased. For dismantling old vats, or | 
| equipment, a cutting torch can now 


be used to do a job, which formerly 


| required a tremendous amount of 
| hand labor and considerable incon- 
| venience andl actual delay in produc- 


tion. This tendency also creates sales 
opportunities, and alert salesmen will 
take advantage of this situation to 
secure actual orders. 

To show how standardization 
affects a typical (Turn to page 127) 


available ounce of power. 


Here are a few points of superiority: 


Bond Hangers are Double-Braced, 
affording an evenness of strength. 


The Steel Case Hardened Set Screw 
provides accurate adjustment. 


The Bond method of placing the 
nicked stud in the sand hefore 
moulding eliminates the necessity 
for cracking the yoke. 


Investigate how much power is being 
wasted in your plant. Invite a Bond 
representative to show you a way to 
save money in your power transmission 
lines. 


Bond Casters reduce materials 
handling costs because they 


et 

gd FOUNDRY & 

YO” MACHINE COMPANY 
MANHEIM, LANC.., CO., PA. 


Phila. Office: 617 Arch St. N. Y. Office: 256 Broadway 
Chicago Office: 39 S. Clinton St. 
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HOISTS TROLLEYS. CRANE GENES 























—permits easy placement 
and removal of trolley 
on and from the | be 





— insures equal di 
tion of load on a 
trolley whee 


CHAIN HOISTS—TROLLEYS—TRAVELING 

CRANES—JIB CRANES—LOW HEAD 

ROOM TROLLEY HOISTS—TWIN HOOK 
HOISTS—HAND WINCHES, Etc. 


You can secure WRIGHT Equipment from your Jobber 
WRITE FOR NEW CATALOG 


WRIGHT MANUFACTURING COMPANY 
BRIDGEPORT, CONNECTICUT. 
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Planning for 1931? Don’t Overlook “Red Caps”! 


ETHER you have been dis- 
tributing such lines or not, con- 
centration on Capital Red Cap Indus- 
trial Brooms and Brushes offers an 


outstanding opportunity for increased 
profits in 1931. 


America’s leading distributors all sell 
RED CAPS. Most of them handle 
our lines, exclusively. They have 
learned from years of experience, that 
the CAPITAL Line sells easier, faster 
and more profitably, than any other. 





If you want your share of this fine business in 1931, get our 
proposition. Write for details of our business-building sales 
cooperation. Start the new year right, with RED CAPS. 


INDIANAPOLIS BRUSH & BROOM MFG. CoO. 


ESTABLISHED 1890 


126 Brush Street Indianapolis, Indiana 











Buckeye Bronze Bars 


Give Customer Satisfaction— 
and Distributor Profits 





TOS cyte sei, 


We have a real distributor policy, based on a quality 
product, sales co-operation and a satisfactory profit for dis- 
tributors. Exclusive territorial arrangement. Distributors’ 
name on each bar when desired, display board for distribu- 
tors’ use and weight charts for their trade—at no cost. 


3 Grades—154 Sizes to Select from 
**¢Commercial’’ **Lubrico”’ ** Hy-Speed’”’ 


Meet all industrial requirements. Complete range of sizes, 
both cored and solid, in 12” and 18" lengths. 


The Buckeye Brass & Mfg. Co. 


(Home of Quality Bronzes Since 1900) 
6410 Hawthorne Ave. Cleveland, Ohio 














Demonstration Helps Us Sell 
More Ball Bearings 
(Continued from page 23) 


change through the entire plant. 
From such customers we receive a 
stream of small replacement orders. 
Eventually these plants are fully 
equipped with ball bearings. 

Our ball bearing business—and it 
will run from 7,500 to 10,000 com- 
plete ball bearings with housings an- 
nually, exclusive of the many thou- 
sands of bearings without housings 
which we sell each year—has really 
been built up by demonstration. 

We believe that if we can get a 
prospect to try ball-bearing equipment 
in his plant, that he will sell himself 
on the advisability of installing it 
throughout. In other words, actual 
demonstration of results is far more 
effective than all the sales talk you 
can muster. 





Who’s Who 


(Continued from page 26) 


Holmgreen’s chicken yard. As a relic 
and memory, part of the old iron 
stairs which led up into the house is 
still doing duty at one entrance to 
the office. 


The company belongs to the South- 
ern Supply and Machinery Distribu- 
tors’ Association, American Institute 
of Steel Construction, Texas Rein- 
forced Steel Institute, and San An- 
tonio Chamber of Commerce. Mr. 
Holmgreen is president of the freight 
bureau and a director of both the 
Manufacturers’ Association and the 
Chamber of Commerce. 

In 1888 he married Miss Charlotte 
Bitter of San Antonio, who has the 
peculiar distinction of having lived 
all her life within 8 blocks of her 
birthplace. Mr. Holmgreen’s present 
hobbies are simple. He enjoys trav- 
eling just a little more than anything 
else, and takes a boat trip every year. 
He has visited Panama, Hawaii, 
Europe, Alaska, and Canada, and at 
the time of this interview he was 
planning to leave on a Chamber of 
Commerce trip to the Bahamas and 
West Indies. 

This story of the Alamo Iron 
Works history is also the story of 
E. A. Holmgreen, for he has been 
perhaps the most important factor 
in developing the company to its 
present position as a leader in the 
industry. 
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Centralized 
Responsibility 


Entire plants are standard- 
ized with Wood's Transmis- 
sion Equipment. Many 
more plants are being 
modernized every day and 
leading industrial engineers 
continue to emphatically 
specify Wood's products. 

Here Mill Supply 


Distributors have a great: 


a 


advantage in centralizing 
responsibility with one old 
established house that has 
been making and improving 
Transmission Equipment 


for 73 years. 


T. B.Wood’s Sons Co. 


Chambersburg, Pa. 


New England Branch: Southern Branch: 
Cambridge, Mass. Greenville, S. C. 


Shafting, Hangers, Couplings, Rope Drives, Friction Clutches, Flexible 

Couplings, Pulleys, Pillow Blocks, Belt Contactors, Speed Reducers, Con- 

veyors, Ball Bearings. Cast Gears, Cut Gears; Gray Iron, Semi-Steel, 
E Rie Bronze and Aluminum Castings. 


a 5, Grooved Pulleys for “V” Belts and “V” Belt Drives Complete. 





POWER 
TRANS MIZZION 


MACHINERY 
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“What’s Selling 
in My Territory?” 


Based on reports from dis- 
tributors, comparing vol- 
ume of business for the 
month ending October 
15, 1930, with business 
during the corresponding 


period of 1929. 


NEW MIDDLE 
Item 


Decrease Increase | Decrease Increase 


Belting, Composition * 
Belting, Leather 

Belting, Rubber 

Belt Fasteners and Lacers 

Chain Blocks 


Compressors 


Electric Tools— 
Drills, Hammers, etc. 


Grinding Wheels, Wire 
Wheels, etc. 


Iron and Steel Bars 


Ladders, Safety 


Machine Tools and 
Equipment 


Mechanical Rubber 
Goods 

Mechanics’ Handtools 

Nuts, Bolts, and Rivets 

Packing 


Paints, Lacquers, etc. 


Paint Spraying Equip- 


Pipe and Pipe Fittings 
Pumps 

Sandpaper, Emery Cloth 
Saws 

Shop Supplies 
Transmission Equipment 
Trucks, Lift Trucks 
Vises 


Valves 











KEY TO CHART 
| a No Change 
| —= Increase 
= 5% increase 
| eq = Decrease 


<=) -— 5% decrease 


*Better comparison than last month 





ENGLAND | ATLANTIC 


Decrease |ncrease 


combine. SOUTHERN | WESTERN 


Decrease Increase | Decrease Increase | Decrease Increase 
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“Tension Cemented” Belting Gives 


You More Profits | 


ERE are two good reasons why our New 
“Tension Cemented” Leather Belting gives 
distributors more profits. 
(1) It reduces stock investments and in- 
creases stock turnover. 

(2) It reduces clerical and sales expenses. 
When you sell “Tension Cemented” Leather 
Belting you do not have to carry duplicate stocks, 
one waterproof and the other common cemented. 
A much smaller stock of this vastly superior all 
Waterproof Cemented Belting will enable you to 
give even better service to your trade. And you 
will be money in pocket because the smaller stock 


will turn over many more times a year. This will 
also reduce clerical expenses because it simplifies 
all clerical details—you have only one kind of 
Belting to order, invoice and post to stock records. 

Your salesmen will find it easier to sell because 
it is much better. And they won’t have to make 
costly adjustments because customers use common 
cemented belting in wet places. Whether it is wet 
or dry makes no difference to “Tension Cemented” 
Leather Belting — its laps and plies are Water- 
proof Cemented to stay. 

Write us for details of our co-operative selling 
plan that insures better profits for distributors. 





Has Greater 

and More Uni- 

form Adhesive 
Strength 


The laps and plies 
are so securely and 
uniformly cement- 
ed that they seem 
almost to have 
grown together. 





Cement is as 
Flexible as the 
Leather Itself 


This means that 
constant bending 
back and forth 
over the pulleys 
will not break 
down the cement. 
It means a livelier 
Belt and one that 
wears longer. 











Absolutely 
Waterproof 


It can be used with 
perfect safety in 
wet places, because 
all laps and plies 
are strictly water- 
proof. This also 
is real insurance 
against accidental 
wetting. 














Costs No More 


This new and im- 
proved Belting 
costs no more than 
you formerly paid 
for our common 
ce ted Belts. 














OTHER INDUSTRIAL PRODUCTS 





Rubber Transmission, Conveyor 
and Elevator Belting 
Mechanical Rubber Goods 
Lace Leather 
Round Belting 


Belt Cements and Dressings 
Leather Pickers 
Lugs and other Loom Straps 
Woven Textile Lug Straps 
Leather Link “‘V”’ Belting 


“OU” and Flange Packings 
Hand Leathers 
Leather and Rubber Washers 
and Discs 
Textile Aprons 


Leather Cups 


Graton & Knight Company | 


Worcester, Mass. 


let; 7-N ee), | 
KNIGHT 
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Manufacturers News 


A department where manufacturers may announce 
new literature, changes in personnel, news of 
executives or salesmen, changes in quarters, or 
any other facts of interest to the trade. Photo- 
graphs or cuts are especially desirable 








ame 


Bond Foundry Celebrates 
Silver Anniversary 

ORE than a quarter of a 
M century ago Charles Bond 
began the manufacture of 
power transmission machinery in a 
building at the rear of 520 Arch 
Street, Philadelphia. This was rather 
a side line with Mr. Bond who 17 
years before had started a business 
handling textile supplies, but through 
his foresight and management the 
side-line developed into a real busi- 
ness and it was soon necessary to find 
more spacious quarters for the power 

transmission machinery enterprise. 
The town of Manheim, in Lancaster 
County, Pennsylvania, was chosen as 
the factory site and in 1905 the Bond 


Foundry and Machine Company be- 
gan operation. Today the Bond 
foundry is an extensive, efficiently- 
equipped plant. 

George C. Noros, sales manager of 
the company, in discussing the con- 
sistent growth of the business, said, 
“One of the fundamental reasons for 
the success of the Bond Foundry and 
Machine Company is the fact that the 
executives have never lost sight of 
the fact that building quality products 
is not sufficient in itself. We have al- 
ways striven also to impress the buy- 
ers of our products that service and 
cooperation between manufacturer 
and buyer in the intelligent applica- 
tion of our products is invaluable to 
satisfactory relations.” 








The baseball team of E. C. Atkins and Company, winner of the Indianapolis 
Amateur Baseball Championship. 





V— 
Atkins Has Winning Baseball 
Team 

The E. C. Atkins and Company 
baseball team recently won the In- 
dianapolis Amateur Baseball Cham- 
pionship by winning two games of a 
double header from two other strong 
local teams, thus gaining the right 
to go to Cincinnati to compete in the 
National Tournament, where the 
team played five games and entered 
the semi-finals before being elim- 
inated. 

The score for the first game of the 
double header was 5-2, beating the 
Indianapolis Power and Light, who 
were last year’s national champions. 
The second game was won over the 
strong Big Four Railroad Team with 
a score of 5-3. 

The team was made up of Atkins 
employees, most of whom are young 
fellows with an average age of 23, 
playing against teams with an aver- 
age of 30 to 32 years. Under the 
leadership of F. S. Shepherd, and 
M. D. Collins, they won, during the 
season, 15 games out of the sched- 
uled 15, and 5 out of the 6 of the 
city series. 

oe * 
Worthington Pump Acquires 
Gilman Company 

The Worthington Pump and 
Machinery Corporation, New York 
City, has acquired the Gilman Manu- 
facturing Company, East Boston, 
Massachusetts. This means that the 
company is expanding its line of 
pneumatic service to mines, quarries, 
contractors and industry—manufac- 
turing under one head, with one 
responsibility, the Gilman line of rock 
Grilling equipment which logically 
supplements the line of Worthington 
“Feather Valve” air compressors. 
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ON THE FIRING LINE eg 
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Belmont’s Policy bres tires 
is to market its products through the distributor, 0 oe 
and in so doing to give the latter every sales help peur 2 \ ee 
within its power. Consequently BELMONT’S— ~<—— Es $e 
ae : ees 
National Advertising qe 1g 
in consumer trade papers, bringing out the fea- Bes ts 
tures of BELMONT packings and making - 
widely known the fact that they are to be ob- 
tained through the distributor— SHEET 


Field Service 


by means of which factory trained men are 
available to work with distributors and their 
salesmen among customers and prospects, assur- 


ing proper application of BELMONT packings— 


Catalog and Circulars 


our 92-page catalog is distributed freely, and a 
series of circulars, bearing the distributor’s im- 
print, are offered for direct mail service. 





The Belmont Plant RING 


modern in every respect, enables us to manufac- 
ture our complete line from the raw material 
to the finished product under one roof—per- 
mitting a uniformity of quality obtainable only 
by such a method. 


Belmont’s Distributor Policy 


with its co-operative sales plan, combined with BEL- 
MONT quality, make this line a winner for the indus- 
trial supply house. 





SPIRAL 


BELMONT PACKINGS 














* * ¢ e **There is a Belmont Packing for Every Service”’ e > é e 
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B. L. Donahue 





Each installation will be thoroughly 
engineered in the light of the com- 
bined experience of Worthington and 
Gilman engineers. 

Mr. Gilman and others of the Gil- 
man Company personnel are now 
associated with Worthington and will 
continue to devote their attention to 
the manufacture and application of 
the Gilman products. As divisional 
manager of the line of air tools, Mr. 
Gilman will have his headquarters at 
Harrison Works. He will be assisted 
by Charles A. Hirschberg, who was 
general sales manager of the Gilman 
Company. Members of the Gilman 
sales staff who will act as regional 
representatives to cooperate with 
Worthington district sales offices in 
the distribution of the Gilman prod- 
ucts are Messrs. Hutchison, Elmen- 
dorf, and Berke. 


* * * 


New Branch Office for 

Imperial Brass 

The Imperial Brass Manufactur- 

ing Company, Chicago, recently 

opened a branch sales office in the 

Hippodrome building, in Cleveland, 
in charge of L. L. Wright. 

* *x* * 


Lamson and Sessions Makes 
New Appointments 

The Lamson and Sessions Com- 
pany, Cleveland, announces the elec- 
tion of C. H. Longfield as vice-presi- 
dent and H. H. Winterberg, secre- 
tary. H. P. Ladds has been made 
manager of sales. 


B. L. Donahue District Man- 
ager for Cutler-Hammer 

B. L. Donahue has been appointed 
manager of the Buffalo district office 
of Cutler-Hammer, Incorporated, 
Milwaukee, succeeding B. A. Hansen 
who has resigned. 

Mr. Donahue is widely known in 
the electrical field, having been con- 
nected with the Pittsburgh branch 
office of Cutler-Hammer for the past 
eight years. His wide experience 
with motor control and others of this 
company’s products and their appli- 
cation in industry, makes him par- 
ticularly suited to his new position. 

He is a graduate of Penn State 
College, class of 1920, and holds the 
degree of B.S. in electrical engineer- 
ing. He is a member of the Associ- 
ation of Iron and Steel Electrical 
Engineers, and of Sigma Tau Engi- 
neering Fraternity. 

a 


Cross Recommends Cure for 
Depression 

A plea for selling lines which are 
well-advertised and hence have con- 
sumer acceptance, as an antidote for 
business depressions is put forth by 
William E. Cross, vice-president and 
treasurer, Clemson Brothers, Incor- 
porated, Middletown, New York, in 
a recent article. In part Mr. Cross 
says: 

“Your individual business will be 
relieved of its ‘depression’ just as 
soon as you will get busy and adopt 
relief measures that will relieve the 
effects of its existence and insure 
yourself against its inroads when and 
if it re-occurs. 

“Distributors can greatly minimize 
the effect of a ‘business depression’ 
by adopting a policy of stocking and 
selling only prominent and well-ad- 
vertised lines. In times when buying 
slackens, there develops a sense of 
scrutiny and care on the part of the 
purchasing agent, because of his re- 
sponsibility to buy only those brands 
for which he knows the sales resist- 
ance is lessened, due to their being 
well-advertised and consequently 
well-known lines. 


“Acceptability to the consumer is 
developed by the manufacturer, 
through years of costly research and 
experience, which places him in the 
front rank by virtue of his having 
been through telling the world of his 
accomplishments. The benefits ac- 
crue to all—manufacturer, distribu- 





William E. Cross 





tor, and user—if they heed the old 
time slogan, ‘Buy what you know you 
will sell.’ It still remains a mys- 
tery why the distributor will load up 
his shelves with commodities upon 
which he must spend an enormous 
amount of sales effort whereas in 9 
cases out of 10 he will pay no more 
for well known brands that require 
no or very little attention. 

“Sure-movers will prove a short 
cut to rid business of depression in 
buying. Why sit and wait for the 
other fellow to do something that’s 
going to make your business better 
at some future time. Get busy your- 
self and learn from past experiences 
that goods that sell during recessions 
in business are always the goods that 
sell in larger volume when business 
depressions are only remembered as 
experience from which we can de- 
rive immeasurable benefits.” 

os * 


Black and Decker Establishes 
New Sales Division 

Announcement has just been made 
by The Black and Decker Manufac- 
turing Company, Towson, Maryland, 
of the establishment of a division of 
its sales organization, devoted to the 
marketing of “high cycle” produc- 
tion tools, heavy duty grinders, swing 
frame grinders, snaggers and buffers, 
under the product name of “Black 
and Decker-Van Dorn.” 

These products will be distributed 
through industrial distributors and 
catalogs have been issued showing 
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STRENGTH -sseres STRENGTH 









































i distributor, to a great 
extent, reflects the condi- 
tion of the manufacturers he 
represents. A distributor can- 
not be stronger than his sources 
of supply. Weakness begets 
weakness, just as strength in- 
spires strength. 
The powerful position of the 
Boston Woven Hose €? Rubber 
Co. reflects itself in 








—Superb production capacity. 
—Conspicuous qualities and values. 


—Rugged financial strength. 


—Sound, proven, economical 
policies of exclusive sales through 
the distributor. 


These vital factors make Bos- 
ton Woven Hose €? Rubber Co. 
distributors increasingly strong 
and prosperous— 





STRENGTH INSPIRES STRENGTH! 
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Always An Eye Open for 
Greater Hack Saw Profits 


HE Wolves of Lenox, known to your customers and 
prospects as the rugged, clear-cutting, slashing Hack 
Saw blades without equal, are ready and eager to boost 
your profits and to bring you new customers. They are 
~ aati packaged in plaid and backed by a strong sales 
plan. 
Get the details today. 


“She Toots in the Puaid Bor” 


AMERICAN SAW & MFG. CO. 
Springfield, Mass. 
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Service 


Tested 
Friction Clutches 


Well known to the trade for efficient power trans- 
mission, “Edgemont” Friction Clutches find a ready 
sale wherever a clutch 
is needed. 


Write now for supply of 


catalogs and_ circulars 
that will interest your 
customers. 









THE EDGEMONT MACHINE Co. 


DAYTON, OHIO 











the set-up of the products under the 
new trade name. 

As is well-known, the parent com- 
pany, The Black and Decker Manu- 
facturing Company, and one of its 
affiliated companies, the Van Dorn 
Electric Tool Company, have pro- 
duced in the past, distinct lines of 
“high-cycle” portable electric tools. 
In addition to this, the Marschke 
Manufacturing Company, a subsidi- 
ary of Black and Decker, has been 
known as one of the outstanding 
manufacturers of heavy duty grind- 
ers. This new policy is a grouping 
of the sales activities on all of these 
lines under the one division of the 
sales organization. 








M. L. Langel, right, Osborn district 

manager, with Ed Best, general mana- 

ger of L. Best and Company, New 
York City. 





Curtis C. Watts has been appointed 
in charge of this division under the 
title of assistant sales manager. Mr. 
Watts has been a part of the sales 
organization for many years and 
recently was assistant advertising 
manager. His promotion to assistant 
sales manager in charge of The Black 
and Decker-Van Dorn Production 
Tool Division is a timely one as his 
experience has made him well-fitted 
for this division. 

Another change made in the Black 
and Decker organization affects the 
former Domestic (Turn to page 96) 








NOVEMBER, 1930 , MILL SUPPLIES 


QUIT SMASHING2 
OFF THOSE__ 44 


93 























HAT’S a good order—to get 

orders. .. . Save all the fittings on 
that next tear-down job—no matter 
how tight they are. Even the ones that 
are “frozen solid” have to come off 
when a RIGAID Super-Six is put on 
them. No argument—no hesitation. 
When this powerful RIBB(D settles its fight- 
ing jaws around their necks, they come loose. 
This simply means that one good tear-down 
job will produce enough salvaged fittings to 
pay for a Super-Six. It’s a rare pipe tool 
that pays for itself like that. 


But that’s not all. This RIKB&iIb Super-Six 
—” is a bear for tightening—and needs only one 

man on the handle. He puts it on the pipe 
and “pumps” the fitting on, without disturb- 
ing joints already tight in the line. 


Compound leverage gives the Super-Six its extraordinary power. 
Made in Super-Four also; jaw capacities 6” and 434”, respectively. 


Every efficient kit needs one of each. Get a plumber, 
steamfitter or mechanic to try one—and it’s sold 








THE RIDGE TOOL CO., Dept. MS, ELYRIA, OHIO 


Do you know that regular RIG&0B Wrenches, 
sizes 10” and 14”, may be had with special 
rubber grips, in a variety of colors? These 
grips are also sold separately for RIFAID ; 


Wrenches now in use. You'll find it profitable 


to join the nearly 2,000 Jobbers who are doing 
an active business in RIZA0IB Wrenches, Vises, 
Cutters and Threaders. 
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igh an ae tae at: es Be |More Interesting Comments 
Ria gre onthe Catalog & Directory 








(orae 
: ale. By EDWARD J. McOSKER 
. ; Editor, Mill Supplies Catalog & Directory 
URTHER evidence of industrial distributors’ 
PAP ast R~Pp PU LLE LS 


appreciation of the 1930-1931 edition of the 
Mitt Suppiies Catatoc & Directory may be 
found in additional letters received from various 
sections of the country. 

Among those distributors who have written in 
since the last issue of the magazine is H. Reardon, 
manager of the supply department of The A. R. 
Williams Machinery Company, Limited, Toronto, 
Canada. “It is one of the finest books on mill sup- 
plies that we have seen, and the manner in which it 
is compiled and sectioned should meet with the ap- 
proval of every mill supply house on the continent,” 
writes Mr. Reardon. “It is certainly very complete, 
and you might be interested in knowing that since 
we have received it we have found two sources of 
READY TO SHIP supply for material not usually handled by us.” 

“It is the most complete thing of its kind we 
have ever seen,” states L. E. Tracy, treasurer, 
Lewis E. Tracy Company, Boston. 

Coggins and Owens, Baltimore, write: “This 
book is very helpful indeed in locating certain 
sources of supply which are not included in our 
inventories and we have found it a very great as- 
Pastrana sistance to us in odd-lot buying.” 

ae a a “We are very grateful to you for sending us the 
Mitt Suppiies Catatoc & Direcrory. We are 


e e e S ‘ . e | 2 ; : 
Many Piping Installations ure that it will be of material value to us during 


the year and an ever present reminder of your 


The Ohio Valley Pulley Works, Inc. 
DIVISION GENERAL FIBRE PRODUCTS, Inc. 
Maysville, Ky. 












































equire kindness,” writes W. H. Richardson, Jr., of W. H. 

Richardson and Company, Austin, Texas. 
Copper Expansion Joints E. A. Gray, sales manager of the Banister and 
Pollard Company, Newark, New Jersey, comments, 
| \||| HARRIS COPPER EX- in part, as follows: “This book is so greatly im- 
| PANSION JOINTS are proved in its appearance, its arrangement, and its 
used on vacuum and low completeness that we feel our congratulations should 
ag — — 4 ~~ be extended to the publisher for a worth-while ac- 
| =~ ae wee ; ce d complishment. The various departments of our 
to take up the expansion business have come to look upon the MILL Sup- 
oni cimaiiin. PLIES CATALOG & Directory as the most authori- 
tative and complete source of information available 
| Many hyp gore in sell- and it is a great help to the distributors of mill 

||| Ing a Dull of piping mate- supplies. 

| rials include the expansion “We are all called upon frequently to furnish odd 
ahigget —_—. aa —— items or special products not regularly carried in 
sexe! waged "9 - ‘ ~ d a stock, and to be able to locate promptly and accu- 
prepared : ane, a be rately the manufacturers or sources of supply is an 
for prices whenever the oc- essential factor. That is where the MILL SuppLiEs 
casion requires it. CatraLtoc & Drrectory proves its value and we 
, would be !ost without it.” Incidentally, Mr. Gray 
It ao, ~ to -— ae also comments very favorably on Mitt Suppties 
oes magazine. “It may not be amiss to add right here 
Arthur Harris & Co. just a word of commendation on the progress that 
Convex Type 210-218 N. Curtis St. has been made by Mitt SupPLiEes magazine since 
CHICAGO it was first published. Each year finds it more 
4” to 60” Diameter. COPPERSMITHS SINCE 1884 interesting in its comprehensive survey of the en- 
tire mill supply field and of more real assistance 






































in our business.” 
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CONVEYOR BELTING 
cern 










“Lasts Longer’”’ 
on the toughest Job! 


Whitehead Conveyor Belting lasts longer on this 
job, and that means repeat sales based on user 
satisfaction. 












Whitehead Conveyor Belting gives your customer: 
Toughness to resist heavy abrasives—Great 
strength to resist the brutal pull of uneven, massed 
loads over long, steep inclines and between rollers 
—A belt that runs true to trough and conforms to 
it throughout its entire length because of uniform, 
precision-cut belt edges—Vitality and purity of 
rubber compounds to resist “ageing” of the belt 
under weathers, moisture, and temperature changes. 


Is it any wonder that Conveyor Belting consistently 
pulls repeat sales based on user satisfaction? Write 
for Prices and Samples! 


Whitehead Products 


Mill Hose—Oil Hose — (Suction & Belting (Conveyor & Transmission ) 

Discharge)—Tubing—Shect Packing: —Steam Hose — Air Hose — Water 
z , F Hose—Suction Hose—Creamery Hose 

—Washers & Valves—Diaphragms— : 


j | i | fi —Fire Hose (Underwriters) — Sand 


Dredging Sleeves—Moulded Goods. Blast Hose. 


— 














The Whitehead Bros.Rubber Co. 


“MECHANICAL RUBBER GOODS,SINCE [875° 
— Trenton,New Jersey <> 
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MARVEL 


High-Speed 
-Edge 


Blades 







Unbreakable 


Qualities that 
Build Permanent 
Business 


In MARVEL Hack Saws and 
Blades are qualities that build 
permanent business — practical 
improvements, worth while fea- 
tures that insure more service per 
dollar invested, greater profits 
for both buyer and seller. 


MARVEL High-Speed-Edge 
Blades have all of the fast-cut- 
ting, long-lasting characteristics of 
High-Speed Steel Blades and in 
addition are Unbreakable, for they 
are made by electrically welding a 
cutting edge of 18% Tungsten 
High-Speed Steel to a tough 
Chrome-Vanadium back. 


MARVEL Hack Saws comprise 
a most outstanding line from the 
small general workshop saws to 
the Marvel No. 8—a metal cutting 
band saw. In this line is the Mar- 
vel 6a—a fully automatic produc- 
tion saw, the fastest hack saw 
built, a saw made possible by the 
sturdy qualities of MARVEL 
Blades. 


Write for Catalog. 


ARMSTRONG - BLUM MFG. CO. 


**The Hack Saw People’ 
353 N. Francisco Ave., CHICAGO, U.S. A. 





MARVEL HACK SAWS 








“Jack” Devlin 





Electric Company, which became a 
part of the Black and Decker group 
two years ago. Effective October 1, 
1930, its name is changed to Black 
and Decker Electric Company. 

* * 


Manning, Maxwell and Moore 
Appoints Devlin 

“Jack” Devlin has recently been 
appointed manager of the supply de- 
partment of Manning, Maxwell and 
Moore, Incorporated, New York. 
Mr. Devlin came to the company in 
1928 as engineering assistant to the 
president. At that time the company 
was especially interested in the devel- 
opment of equipment for cement 
mills and concrete construction and 
because of previous specialized engi- 
neering experience with the Portland 
Atlas Cement Association Mr. Dev- 
lin was placed in charge of this 
work. 

During the World War he served 
in France as commander of the 543rd 
Combat Engineers and participated 
in three major offensives. He was 
also on General Bullard’s headquar- 
ters staff. Being a “fighting Irish- 
man” he joined the army less than 
cne month after war was declared 
and remained in service until 1920. 

Mr. Devlin is very active in asso- 
ciation work, being a member of the 
Engineers Club; American Society of 
Civil Engineers; The Waterworks 
Association, and the Society of Mili- 
tary Engineers. 


New Diamond Rubber 
Catalog 

A new catalog of belting, packing, 
hose, matting and miscellaneous 
items manufactured by The Diamond 
Rubber Company, Incorporated, 
Akron, Ohio, for industrial use is 
just off the press. 


An interesting feature of the pub- 
lication is that the cover and mailing 
envelope were printed from rubber 
engravings, hand-cut from sheet rub- 
ber manufactured by the Diamond 
company. 

Copies of the catalog pages have 
also been specially produced of cor- 
rect size and shape for inclusion in 
loose leaf catalogs carried by dis- 
tributors’ salesmen. 


* * # 


Additional Turner Sales 
Connection 

Because of the increasing extent of 
the Turner Brass Works business in 
the territory west of the Mississippi 
and east of the Rocky Mountains, 
J. C. Owen, southwest representative 
of the Fawcette-Huston Corporation, 
Chattanooga, will now cover part of 
the territory that J. R. Hollingsworth 
has been handling alone. Mr. Owen 
will handle the Turner line for Okla- 
homa, Arkansas, Texas and Louisi- 


ana. 
* * * 


Simonds Factory Incorporates 
Newest Ideas 

What is said to be industry’s first 
windowless factory building, entirely 
without daylight and embodying radi- 
cally advanced ideas for the scientific 
creation of ideal light and other 
working conditions for employees, is 
to be constructed by the Simonds 
Saw and Steel Company, Fitchburg, 
Massachusetts, at Fitchburg. 

Plans for the novel $1,500,000 
plant have been announced by A. T. 
Simonds, president of the Simonds 
company. Decision of the company 
te build at this time is based upon 
the confidence of officials that busi- 
ness recovery is near and their belief 
that present construction costs are 
favorable for immediate expansion 
against future needs. 

The structure will cover nearly 
two city blocks and will have solid 
walls and roof punctuated by neither 
windows nor skylights. Elaborate 
systems will be installed for lighting, 
ventilation and noise absorption 
through acous- (Turn to page 107) 
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SATISFIED 
CUSTOMERS 


An increasing number of mill 





















supply distributors are add- 
ing satisfied customers 
to their accounts by 
selling “National” 
Twist Drills and 


Tools. 


MANUFACTURERS 
of PARABOLIC 


MILLING CUTTERS 


“= 





TWIST DRILLS REAMERS ’ HOBS 
MILLING CUTTERS 4 SPECIAL TOOLS 


NATIONAL L TWIST DRILL & TOOL COMPANY 
DETROIT, U. S. A. 


New York, N, Y. Philadelphia, Pa. Chicago, Ill. Indianapolis, Ind. 
Cleveland, Ohio Syracuse, N. Y. 







TAP & DIE DIVISION, WINTER BROTHERS CO., WRENTHAM, MASS. 
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New and Improved Industrial Products 











Bi hearin Brothers, New York City, has brought 
out a new line of Standard bronze valves with 
one-piece, screw-over bonnet and slip-on, stay-on disc 
holder. The valves are made in globe, angle, cross 
and check types for all standard services. The globe 
valve is illustrated. 














HE new “Lynx” belting made by The Diamond 

Rubber Company, Incorporated, Akron, Ohio, is 
a brown, straight plied, seamless belt, branded diag- 
onally across the belt, and with edges sealed with 
gray rubber. It is made of hard duck, with unique 
brown rubber friction and there is an extra skim coat 
of rubber between all plies. 











RMSTRONG-BRAY and Company, Chicago, 

have recently brought out a “Steelgrip” universal 
gear and wheel puller. It is equipped with three 
chains each three feet long, which enable the work- 
man to pull gears, and so forth, regardless of the 
distance they may be in from the end of the shaft. 
Longer lengths of chain can be furnished if desired. 
The screw is made of chrome nickel steel with a 
hardened point. The pulling power of this puller is 
approximately four tons. 








HE Schauer Machine Company, Cincinnati, has 

announced the latest addition to its line, a %4-inch 
standard-duty drill known as the “Ideal” type L. It 
measures 1014 inches over all, weighs 5% pounds and 
embodies a specially designed Universal motor. The 
armature shaft and chuck shaft are each mounted on 
two New Departure sealed type ball bearings. 




















A NEW roller bearing belt conveyor carrier, known 
as the “Pacific Type,” has just been developed 
by the Stephens-Adamson Manufacturing Company, 
Aurora, Illinois. The carrier is of the 3-roller, 20- 
degree trough design, made of heavy gauge pressed 
steel, except for the end stand castings. 
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Increase your Profits 


by Sellin 














Shipped DRY in Steel Containers 


Gross Weight—212 Ibs. 


Why not add this high grade, nationally used and widely adver- 
tised CHROME ORE REFRACTORY CEMENT to your line,— 
and make money and friends? Many of your customers are users 
of Refractory Cement,—so why not be prepared to sell them 
this “‘recognized product?’ 

KROMEPATCH, the Multi-Bond Chrome Ore Cement, is the 
result of years of “‘refractory experience,’'"—and, what's more, it 
is backed by America’s Largest Importers of Chrome Ores. 


Send for full particulars, and Dealers’ 


below, and be convinced. 


your Distributor’s Sales Plan,etc. 





Mix, 


E.J.Lavino and Company, Bullitt Bidg.,.Phila.,Pa. 
Gentlemen:We would like to know more about Kromepatch as well as 


Net Weight—200 Ibs. 


The uses of KROMEPATCH are many, which would enable you 
to sell it to various types of plants; for instance—KROMEPATCH 
has been successfully used for years, for laying Chrome, Silica, 
Magnesite, Diaspore, and Fire Clay Brick. It tenaciously bonds 
the brick without fluxing or chemical reaction,—and, having a 
high hot load strength, will not squeeze-out, bubble, or crumble 

. it may be Trowelled, Dipped, Poured, Sprayed, or Brushed. 


Proposition—Just use the Coupon 


Fieon Addwess ~ 





Witle 
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New and Improved Industrial Products 








H. WILLIAMS & CO., Buffalo, N. Y., have 

e announced a new and complete line of detach- 
able socket wrenches for industrial service that pro- 
vides complete equipment for every variety of work. 
Three separate and distinct patterns of sockets with a 


full assortment of handles and parts for each, cover 
practically all industrial needs. Standard pattern 
with %-inch square drive includes sockets with 


double-hex, hex and square openings up to one inch 
for ordinary needs. Heavy duty pattern with 34-inch 
square drive provides sockets with double-hex open- 
ings % inch to 1% inch. This line is designed for 
harder service than usual in the ordinary run of work. 
The third patte , extra heavy duty, has a one-inch 
hex drive and sockets with double-hex openings 14s 
inch to 2% inch. This pattern is designed for the 
hardest and heaviest service. Extra Heavy Duty Set 
No. 75 is illustrated above. 








pppoe Incorporated, Chicago, is now offering 
a new and improved electric belt sander for use 
on wood, 


mechanical features of this new sander is the adjust- 


metal or stone. One of the 


important 
ment of the front roller on an eccentric shaft with 
spring tension which permits changing belts in 10 
seconds. Tension is controlled by a hand wheel on 
the side ofgthe machine. A convenient thumb screw 
adjustment “provides perfect alignment of belt on the 
rollers. The frame is made of aluminum and is die- 
cast. 











HE new “Beaver” 2'%-inch to 4-inch square-end 

pipe cutter made by The Borden Company, War- 
ren, Ohio, incorporates the principle of self-feeding 
knives, is gear driven, and has a driving pinion in 
front as is the case with the companion tool, the 
number 41 “Beaver” die stock. A _ special grade of 
nickel semi-steel is used in the main housing and 
cover plates. The outstanding feature of the tool is 
the simplicity of operation. A single wrench is used 
for centering it on the pipe by means of centering 
V-blocks and the same wrench is used to place the 
knives under compression. 








HE “Workace” electric “Kut’N-Jigger” made by 

J. D. Wallace and Company, Chicago, is a hand 
electric jig saw no larger than a small electric drill, 
reciprocating a small blade at a high speed. This 
blade is % inch wide for use in corners hard to 
reach. It can be operated with either one or two 
hands, and the right hand swivel handle enables the 


operator to cut an entire circle without changing 
his hold. 





HE “Nopak” pres- 

sure sealing valve 
being made by Galland- 
Henning Manufacturing 
Company, Milwaukee, is 
said to embody a new 
principle of valve con- 
struction. The pressure 
of the fluid passing 
through the valve is the 
force that seats and seals 
the valve against leak- 
age. Discs are definitely 
sealed whether the valve 
is closed or in operation position. 





The valves are 
made in straightway, 3-way, and 4-way styles and in 
all standard sizes. 
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The NEW BEAVER 


21," to 4’ Square-End Pipe Cutter 
SIMPLE! RUGGED! DURABLE! NO BUSHINGS! 

















No. 104 Cutter is 
primarily designed for 
power use, but it is 
Y “ also a most efficient 
The tool is automati- , hand tool. 
cally centered on th . ; . 
“ae Hes Shows cutter being 
pipe y means of V- = wa operated with the new 
jaws. No bushings! f 7 Ste Beaver Power Drive 
s ‘ with universal motor. 
With the same wrench * ‘As ‘ddead = 
the operator compr \ ee ence 
P . ow 4 tool to the popular No. 
the knives, causing them 5 41 Beaver Die Stock, 
to feed automatically. 24%,” to 4”. 








It is a “one piece” tool. No loose bushings—nothing to become lost or mislaid. 


Nickel semi-steel is used in the main castings—practically unbreakable—assuring low 
upkeep and high dependability. 

Easy to operate and understand by the most unskilled operator. 

Gear Driven—Front Drive—therefore an excellent companion cutter to the No. 41 
Beaver Easy-Working Die Stock. 


Knife breakage is practically impossible because of the safety guide ahead of the 
cutting edge of the knife. 


Nothing to get out of order. Anyone can understand and use it—and built to with- 
stand its full share of hard usage. 


And—it is reasonably priced. 
Other new Beaver items announced this year include the Nos. 8 and 8R 
“four-poster” for 1 to 2” pipe and No. 33 and 34 “3-way” Die Stocks. Also 


bolt dies for the No. 3 Beaver Jr. If you would like a complete catalog, please 
write for it. 


THE BORDEN CO., 511 Dana Avenue, Warren, Ohio 
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HE “Tom Thumb” pipe machine has just been 

announced by The Oster Manufacturing Company 
and The Williams Tool Corporation, of Cleveland, 
Ohio, and Erie, Pennsylvania. The machine will cut- 
off, thread, ream and chamfer all sizes of pipe from 
Y% inch to 1% inch in size, and its overall dimensions 
are 18% inches high, 16 inches wide, and 23% inches 
deep. Included in these dimensions is the % horse 
power Domestic Electric Universal motor that auto- 
matically adjusts its speed to the pull on the dies. 
The machine is equipped with a cutting-off and ream- 
ing attachment and a reversible snap switch. 








HE Bassick Company, Bridgeport, Connecticut, 

has produced a new line of heavy duty truck 
casters—the “Rhino.” These casters are now obtain- 
able in two models, the stationary and swivel. Special 
features are the rugged top plate and horn, sealed 
lubrication system, and full floating action. 


66 FIM DANDY” number 

250 is a new product 
of the Lasher-W eeber Com- 
pany, Boston. This alcohol 
blow torch is made of 18 


gauge brass. All threads 
are machine cut. Barrels 
are one inch in diameter, 


and caps are made from a 
solid brass bar. The flame 
is 3% inch in diameter at 
nozzle, tapering in 4 inches 
to a needle point. 














HE new line of lubricators made by The Turner 

Brass Works, Sycamore, Illinois, are said to have 
built in them “bull’s eye lubrication with finger tip 
control.” The internally developed pressure makes it 
possible for oil to be ejected with force enough to 
carry for ten or twelve feet. The oil is produced in 
a solid stream, not a spray. 





HE new “Presto” model 150 spray painting out- 

fit, made by the Metal Specialties Manufacturing 
Company, Chicago, is operated by electric motor; is 
equipped with a 2%-gallon pressure feed material 
tank; has a compressor direct connected to electric 
motor, and holds material to spray 800 to 1,000 
square feet. 








NEW type of improved rotary stem motor valve 

‘has just been perfected by Neilan Company, 
Limited, Los Angeles. It is fully ball bearing in 
construction, utilizing stainless steel balls throughout 
the valve body where corrosive fluids are frequently 
present. 
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to the WaAir of ° 
Hectic Wheels 


— cycle of intense production activity is just around the 
corner. Far sighted factory executives are preparing now to 
squeeze every last ounce of efficiency out of their plants when pro- 
duction orders. begin to pour in. 


With the Clipper No. 6 Speed Lacer on the job there will be no idle 
wheels and men waiting for a belt to be relaced. 


In just ninety seconds a big six inch belt can be laced with this re- 
markable machine. Just one turn of a crank and a pressure of 
37,500 Ibs. forces a uniform row of hooks into the belt end—abso- 
lutely flush with the surface—yet without damage to the belt fibres. 


This: wonderful lacer weighs only 56'2 Ibs. and is operated easily 
by a single shopman. 


Listen ahead to tomorrow—and standardize on the Clipper No. 6. 
It will solve your belt lacing problems for all time. 


Whatever your shop sogginenents. there’s a Clipper Lacer to meet them effi- 
cently —lacing the smallest of belts up to the heavier and wider ones. And 


the use of Clipper Pins and Clipper Hooks ensures a perfect, lasting joint. 
For complete demonstration communicate with your nearest dealer or with the 


Clipper Belt [acer 


GRAND RAPIDS fee MICHIGAN 





Price $75.00 


in United States of America 
Furnished with stand 
at an additional cost 


Ne 6 Speed Lacer 
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New and Improved Industrial Products 





“ 


WANN 





HE Bristol Company, manufacturer of “Bristo” 

hollow safety set screws and socket head cap 
screws, has announced the adoption of the Dardelet 
screw thread as optional on these screws. Bristol 
offers this thread on all standard sizes of cap screws 
and set screws, but not on the extra small diameters 
of set screws. 











| 
| 
| 
| two-speed gear unit of the fully enclosed, dust- 
proof split-housing type, has recently been an- 
| nounced by Gears and Forgings, Incorporated. The 
unit is particularly designed for coal stoker service. 
The two speeds are controlled outside of the unit by 
the conventional ball and socket shift lever which 
operates a double jaw heat treated alloy steel clutch 
of the 10-jaw type. The worm gear is of S.A.E. 65 
bronze. All principal bearings are of the anti-friction 
type. 


NEW B-type re- 

ducing gear has 
recently been added to 
the line of standard 
units manufactured by 
Winfield H. Smith, In- 
corporated, Springville, 
New York. This unit is 
equipped with radial 
and thrust ball bearings 
on both the high speed 
and slow speed shafts. 
It is suitable for use with 
'¥g horse power motors. 











IELEY and Mueller, Incorporated, New York, 

is introducing a new Duplex water feeder, num- 
ber 824-A, which, when installed, is confined to a 
rectangular space 18 x 18 inches. It weighs 70 pounds 
and connecting pipes are the only support that is 
required. The complete valve is cast as a part of the. 
bottom plate of the feeder. The valve is so arranged 
as to allow for direct to boiler feeding. Cold water 
enters below the valve seat. The discharge side of 
the valve is sealed with hot water. A strainer, self- 
contained and removable, surrounds the valve orifice 
and prevents grit injuring the seat. The valve point 
and seat are constructed of monel metal. 




















HE Ashdown rotoscope, invented by A. J. Ash- 

down, London; manufactured in England; and 
distributed in this country by Livingston and South- 
ard, Incorporated, 17 Battery Place, New York, is 
an instrument operating on the Stroboscopic princi- 
ple, by means of which the observer’s vision is “geared 
up” to the speed of any rapidly moving object. With 
it, periodic motion, whether rotary, oscillatory, vibra- 
tory or reciprocating, can be observed and studied, 
and the exact speed of the moving object can be de- 
termined without physical contact with the object. 
The rotoscope makes a slow motion camera of the 
observer’s eye, by giving a direct view, without 
photography. 
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¥4 INCH HOSE 


CAME MIGHI] 
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GOODYEAR HAS JUSTIFIABLE PRIDE in the 
great new liner, S. S. PENNSYLVANIA, 
of the Panama Pacific Lines. Stem to 
stern — 34,000 tons of grace and 
power —she with her sister ships, S. S. 
Virginia and S. S. California, marks 
the new era in American shipping. 
Stem to stern—615 eager feet—elec- 
tric-turbined — lean, strong, and swift 
— are found the Goodyear contribu- 
tions to her strength. 

6,000 Feet OF GOODYEAR WINGFOOT 
AiR HOSE helped drive tight the 
2,000,000 rivets in her hull. Many 


DEI 


2 Y 


EOyAN 


re \ 





rs 
thousands of feet of | 
Goodyear Welding 


<S 
cele 

Hose made staunch her yee 

structure. From stem to es 


G.T.M. SPECIFIED 
-**GOODYEAR™:: 
WINGFOOT AIR HOSE 


stern, Goodyear Rubber 
Flooring brightens her 
staterooms, comforts 
her lading, makes good 
her spotless order. Where she was 
built—the Newport News Shipbuilding 


and Dry Dock Co., Newport News, Va. 


— over 40,000 feet of Goodyear Air 
Hose are regularly employed; Good- 
year Transmission Belting whirrs on 


THE GREATEST NAME 





lathe and drill. 

THE G.T. M.— Goob- 
YEAR TECHNICAL MAN — 
aids countless manu- 
facturing businesses. 
He is a specialist in the 
application of Good- 
year Mechanical Rubber 
Goods—Hose, Belting, Molded Rubber 
Goods, and Packing—to the needs of 
industry. He can help you as he has 
helped others. To see the G.T.M., just 
write to Goodyear, Akron, Ohio, or 
Los Angeles, Calif. 





BELTS . 


MOLDED GOQOoos ° 
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All these 


are standard 
products of the 
Lamson line 


































In producing and distributing the 
most complete line of bolt and 
nut products in the world, Lamson 
& Sessions offer consumers and 
distributors advantages they can 
readily appreciate. Included in 
the Lamson line are— 


Cap Screws 
Machine Bolts 
Carriage Bolts 

Lag Bolts 

Plow Bolts 
Elevator Bolts 
Step Bolts 

Stove Bolts 

Heel Bolts 
Fitting-Up Bolts 
Hot Pressed Nuts 
Cold Punched Nuts 
Semi-Finished Nuts 
Castellated Nuts 
Studs 

Spreader Rods 
Grass Rods 

Pipe Plugs 

Wire Rope Clips 


Cotter Pins 


PRBRRE? 


Large stocks in complete assort- 
ments are ready for prompt 
shipment at all times. 

THE 
LAMSON & SESSIONS CO. 


General Offices 
Cleveland, Ohio 


& SESSIONS CO. 


CLEVELAND, OHIO 


Plants at Cleveland and Kent, Ohio; Chicago and Birmingham 
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tical walls, and so on. The contract 
has been awarded the Austin Com- 
pany, Cleveland. 

Plans for the plant are the re- 
sult of exhaustive research accom- 
plished with the aid of every resource 
of modern science. One of the many 
innovations resulting from these 
studies will be orange-colored paint 
for the machines, to lift their visibil- 
ity and help reduce accidents. Walls 
and ceiling will be blue, green and 
white. The lighting system will be 
arranged to supply ultra-violet rays. 





L. W. Beaushensen, representing Black 
and Decker Company, and John W. 
Madden, salesman for the Berkshire 
Mill Supply Company, Pittsfield, Massa- 
chusetts, are about to start out to get 
some electrical tool business. 





The company’s aim is to surround 
its workmen with conditions found 
to be most ideally conducive to safety 
ard good health and to freedom 
from fatigue and nervous strain, with 
consequent better production. Ex- 
periments conducted by the company 
have indicated that an increase in ef- 
ficiency by as much as 33 per cent 
may result from the new methods. 

Illumination of the building, with 
its five acres of floor space, will be 
accomplished by hundreds of 1000- 
watt lamps. The lighting system will 
provide uniform light intensity, not 
possible in daylight factories, de- 
pendent upon the cleanliness of win- 
dows or upon changing conditions of 
the weather. 

In order to combat distracting 
noises in the plant, all heavy ma- 
chines and drop hammers are to rest 
on cork pads isolated from the re- 





mainder of the floor. All air in the 
building will be changed every 10 
minutes, fresh air entering the build- 
ing being purified and tempered to 
the proper temperature. 

Construction work is to start in 
the next few weeks and the plant will 
be ready for operations early in the 
spring. 

* ¢ © 
New Gear Catalog Contains 
Data and Formulas 

The new 96-page catalog of small 
and medium size gears, number 30, 
issued by the Ohio Gear Company, 
Cleveland, is arranged to give as 
complete information as possible re- 
garding the stock gears which the 
company manufactures, and also 
brings together in handy pocket-size 
form the formulas and information 
in the design and adaptation of gear- 
ing and reduction units of various 
types to meet specific requirements. 
Besides the usual tables of pitch, 
weights of round bars, and so forth, 
it includes a number of gear formu- 
las not ordinarily given in catalogs; 
analyses of typical commercial alloy 
steels ; standard heat treatment meth- 
ods, and a simple method for figuring 
weights of triangular octagonal and 
other sectioned bars of various ma- 
terials. Several new speed-reducer 
types are also described and listed. 

e*s 


Improvement at Link-Belt 
Indianapolis Plant 

The Link-Belt Company has just 
ciosed a contract for a powdered 
coal system for its Indianapolis plant, 
entailing an expenditure of $125,000. 

Link-Belt chains for elevating and 
conveying are made at this plant. A 
building to house the system, and 
alterations in the plant, will be in- 
cluded in the improvements. This 
system will modernize the process of 
firing the melting and annealing fur- 
naces and the heating of the boilers. 

Alfred Kauffmann, president of 
the company, stated when inter- 
viewed, “Now, during the slack pro- 
duction period, is the time to perfect 
manufacturing processes and prepare 
for future business. We believe in 
practicing what we preach.” 

* * * 
Shafer Bearing Catalog 
Ready for Distribution 

Catalog number 10 just issued by 
the Shafer Bearing Corporation, Chi- 
cago, illustrates and describes a wide 
range of stock mountings of Shafer 
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POWER is the desired fea- 
ture in car moving — and 
POWER is what ATLAS 
presents. POWER to move 
100-ton loads. POWER to 
do its job on most any kind 
of track. POWER that is 
scientifically utilized to push 
instead of lift. 


Sell POWER—sell ATLAS 


APPLETON 
CAR MOVER 
COMPANY 
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| roller bearings adaptable to machine 
: Intold ! housands | and industrial applications. In the 
| first few pages is a description of the 


‘ Shafer self-aligning principle. The 
of Fractional Horsepower Motors | stock tmits in the various th 


stock units in the various types and 


: , sizes shown in the book are displayed 
annually find their way into the chiefly by detailed diagrams. The 


various departments of the indus’ | leaflet has eleven pages. 
tries you call upon. Why not in- 
crease your sales and profits by 
adding MARATHON “OK” 
MOTORS to your line. 














Bulletins Marathon motors of various kinds, | 
await your together with Marathon Grinders, | 
asking Buffers and Fans go hand in hand 


in interesting industry in cutting 
costs of production. 


Let us quote on your 





requirements 
ago Marathon Electric 
Marathon ’’OK" Grinders Mfg. Co. | H. R. Kuhn, sales manager 


of Kuhns Brothers Com- 


Buffers and Fans Box 440 pany. 


| 
| 
Wausau, Wisconsin | 
| 
| 




















Fittings Manufacturers Unite 
Sales Efforts 


The marketing facilities of Kuhns 
Brothers Company, Dayton, Ohio, 
and those of Malleable Iron Fittings 
Company, Branford, Connecticut, 


have been united without change in 
i IVI j the management or personnel of either 
company. Each company will act as 


principal in the acceptance of orders, 
shipping and invoicing of the prod- 
ucts of both from Dayton and Bran- 
ford. “M.I.F.” malleable iron fittings 


will be stocked in Dayton, and “K” 
cast iron fittings will be stocked in 


MARATHON “OK” MOTORS 














—Note ae i ke et : 

—the lhis new plan is in line with the 
| —Brass 

—Ring 





— Made of refined malleable iron ww 
with brass seat inserted in place 


by powerful pressure so that it 
cannot become detached. Ap- 
proved by Underwriters’ Labora- 
tories. 


MANUFACTURERS OF A FULL LINE OF PIPE FITTINGS 
CHICAGO, ILL. SA AI 


| | 

| 
| | W. D. Pinkham, sales man- 
| 





ee ager of the Maileable Iron 
Fittings Company. 
a 
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ANLEIGATOR 
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Scientific 
A | O i nin o Alligator Steel Belt Lacing holds the 


belt in a vise-like compression grip. 
Prevents ply separation at belt ends. The smooth, flexible joint is reliable 
in service and has great surplus strength. It rocks on oval faces of the 


sectional hinge pin. 
"Quickly and 
Easily Applied 


With Only a Hammer 


Combines the efficiency of an endless belt and the 

convenient take-apart feature. In general use on 

light, medium and heavy belts of all types. Made 
also in “monel metal”. Eleven sizes. Orders for Alligator Steel Belt Lacing 
are orders of profit for the jobber. 


FLEXIBLE STEEL LACING COMPANY 


4633 LEXINGTON STREET, CHICAGO, ILLINOIS 
In England at 135 Finsbury Pavement, London, E.C. 2 


To avoid imitations look for the Alligator on the 
yellow labeled box and stamped on the lacing. 
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“K NOW 


LINEAR 
Packing” 





Series No. 1 





Asbestos Rubber 
Back... 


High Pressure Steam 
Packing 


—This packing (Style 101) is espe- 
cially designed for steam at 125-75 Ibs. | 
To that end, it is bodied with asbestos 
cloth of the highest quality, put 
together indestructibly with rubber 
cements of our own manufacture. An 
exclusive oil-resistant friction prevents 
failures with rods that are oiled auto- 
matically; and the red rubber back 
gives adequate flexibility in use, while 
permitting full expansion. Lubrication 
and graphiting are careful and thor- 
ough — You may recommend this 
packing to your customer with real 
assurance of repeat orders! 


‘BECOME FAMILIAR WITH 
LINEAR PACKINGS—IT PAYS!” 


Samples and Distributor’s Proposition 
sent at request. 


LInz&R 


Linear Packing & Rubber Co..na 


PISTON AND SHEET PACKINGS 


State Road and Levick Street 
Philadelphia 











most modern developments in produc- 
tion. Years ago increased production 
was simply accomplished by increas- 
ing facilities—building larger plants. 
For a while the output of these plants 
was easily absorbed because the coun- 
try was growing faster than industry, 
but in the last few years it has been 
found that greater efficiency can be 
achieved by combining facilities to 
enlarge production. 





Atkins saws and tools which were taken 
on the trip to the South Pole. The inset 
shows Rear Admiral Richard Byrd. 





Atkins Saws Used on Byrd 
Expedition 

E. C. Atkins and Company, Indi- 
anapolis, have just received from the 
Byrd Expedition a remarkable award 
for their cooperation in furnishing 
a large supply of saws, including 
metal cutting circular saws, hacksaw 
frames and blades, files, ice saws, 
and torches for the expedition to the 
South Pole. 

This material was given the expe- 
dition before the start, and performed 
the various jobs it was called upon 
to do by the men on this “World 
Record Trip.” 

The certificate is personally signed 
by Rear Admiral Richard E. Byrd, 
and James I. Bush, chairman. It is 


illustrated by scenes depicting the 


various important happenings, in- 
cluding sketches of the historical 
flight of the tri-motor plane over the 
South Pole, and Little America. 

: * » 


Link-Belt Promotes Maxwell 

Warren Maxwell of the Link-Belt 
Company, Indianapolis, has been ap- 
pointed superintendent of the Dodge 























Rapid Turnover 
of Staple Products 
Means Quick and 
Repeat Profits 


Sell Those Items for Which 
There Is a Created Demand 


Bench Legs are a 
staple seller. They 
are used in every 
class of industry 
and _ bring ood 
profits. These heavy, 
Angle Steel Built 
Bench Legs make 
friends of your cus- 
tomers. Allied with 
ench Legs are 
Bench Drawers, also 
of steel. Every 
Bench should have 
one or more draw- 
ers. The customers 
furnish their own 
plank tops to erect 
the Benches. Or, if 
they prefer an all 
Steel Bench, there 
is our No. 48-30 
pattern complete 
with steel top, legs, 
drawer, and shelf. 


No. 5-36 style Bench 
Leg is 36” long x 5” 
wide at top with 4” 
end overhang beyond 
the leg uprights. uilt 
in 29, 30, 32, 34, and 
36 inch heights. 





No. 
a pan cover guide, a sliding remov- 
able tray, and is equipped for pad- 


1218-PCT Bench Drawer has 


lock. Built in six stock sizes. 


No. 48-30 Work 
Bench, all steel, 
is built in six 
oo in four 
eights, 30, 32, 
34, and 36 in. 
Shipped knocked 
down, all parts 
furnished for 
easy erection. A 


sturdy, rigid, 
and wearable 
Bench. 


See our 24-page display in the 
new ‘Mill Supplies Catalog & 
Directory” just out. 


ALSO 


Send for our full 112-page catalog 
““C-MS”’ with price list No. 501. 


Angle Steel Stool Co. 


THE STEEL EQUIPMENT PEOPLE 
Plainwell, Michigan 














In their new Blue Book 30-H, the C. S. Mersick & Company have combined in one volume a highly 
selective presentation of industrial supplies, both mechanical and electrical. They made 
a survey of the products of about 4,000 manufacturers in choosing the goods for 
this catalogue. 


It is very significant to see how many of the outstandingly 
successful leaders in the supply industry from coast to coast 
issue Donnelley-built catalogues edition after edition. The 
new Mersick Blue Book is the eleventh catalogue that this 
leading house has issued through the Donnelley organization. 
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Re Re Donnelley & Sons Cove 
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gentlemen: 
For ® number of years Re Re Donnelley & gons Co. 
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for us to recomend your Company *° anyone desiring catalog 
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president 
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O) years 


of service 


Tue Blue Book of Industrial Supplies recently 
issued by the C. S. Mersick & Company marks the completion of 90 years of 
successful service to industry by this leading house. There are exceedingly 
few industrial supply distributors in the country who have made so long and 
successful a record. 

R. R. Donnelley & Sons Company are happy to have had the privilege 
of building the catalogues of the C. S. Mersick & Company for nearly a 
quarter of a century. 

Donnelley catalogues are made for distributors who are building for per- 
manent success by selling goods of solid worth—distributors who recognize 
the importance of issuing catalogues that are in keeping with their goods 
and the standing of their houses. Such leaders recognize the importance of 
buying value, whether it be in tools or catalogue service. 

The Donnelley output is so much greater than any other compiler’s that 
we furnish the best catalogues at a price that secures nearly all of the com- 


petitive business. 


IT IS BETTER TO SECURE THE BEST CATALOGUE 
SERVICE THAN TO WISH YOU HAD 
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ONNELLEY’S have produced approximately ten times 

as many catalogues for distributors of industrial sup- 

plies as any other compiler during the past year, to the 
best of our knowledge. 

Every jobber of industrial supplies to whom Donnelley’s 
have submitted a catalogue quotation during the last year 
and a half (with but three exceptions) has placed the con- 
tract with Donnelley’s. And none of the three jobbers ex- 
cepted has issued new cataloguesup to this date. 

If you are planning to issue a catalogue, it will pay you 
to get the facts as to where your advantage lies. We shall 
welcome the opportunity of making a survey of your cata- 
logue requirements for quotation, without expense or ob- 


ligation to you. 


Compilers of Industrial Supply Catalogues Since 1904 
October 1, 1930 
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Works, to replace the late F. J. 
Oakes. 


Mr. Maxwell was born in Rock- 
ville, Indiana, in 1899, and was edu- 
cated at Wabash College, Marion 
Military Academy, and the United 
States Naval Academy at Annapolis. 


He joined the Link-Belt Company 
in 1922, entering its sales depart- 


ment. In January, 1929, he was made | 


assistant superintendent, from which 
position he has just been promoted. 


- 











E. W. Balding of the New 
York Belting and Packing 
Company is in Europe on 
a well-earned vacation. Mr. 
Balding has been active in 
sales work for 35 years. 








Convention of “Associated 
Machine Tool Dealers” 


The annual meeting of the Asso- 
ciated Machine Tool Dealers was held 
at the Hotel Aspinwall, Lenox, Mas- 
sachusetts, October 6 and 7. 


Kenneth H. Condit, editor of the 
“American Machinist,” addressed the 
session on the subject of “Machine 
Tool Obsolescence” illustrated with 
charts showing percentage figures by 
industries. Discussion on the pro- 
posed standard sale proposal form 
was led by J. R. Porter and the chair 
led in a treatment of the possible de- 
velopment of a uniform plan for han- 
dling time sales. 


A survey of the industry with rela- 
tion to the members of the associa- 


tion disclosed the interesting fact that | 


more than half of the grand total sale 


of machine tools in the United States | 
is handled through the companies in- | 


cluded in the association membership. 


The following men were re-elected 
to office for the forthcoming fiscal 
year: president, E. P. Essley, secre- 
tary of the E. L. Essley Machinery 
Company, Chicago ; vice-president, J. 








| for you 


advertising. 


ARMSTRONG 


Tool Holders 
Lathe Dogs 
“C” Clamps 
Ratchet Drills 
High Speed Steel Bits 
Drop Forged Wrenches 
Chain Pipe Wrenches 
Pipe Wrenches 


ARMSTRONG BROS. 


Solid Dies and Stocks 


Adjustable Dies and 
Stocks 


Ratchet Stocks 
Triplex Stocks 
Pipe Cutters 
Chain Vises 
Hinged Pipe Vises 


| Knife Blade Cutter 
y heels 





Write for 
Catalog B-27. 
Shows, describes 
and prices all 
ARMSTRONG 
Tools 


Week after Week, 
Month by Month, | 
ARMSTRONG 
Advertising is 
building business 






N over 30 widely read publications, week after week, month 
by month, year in and year out, with steady repeating 
pound, Armstrong Advertising is building business for you. 
No matter what the tool, if it bears the Arm-and-Hammer 
Trade Mark, it is being pre-sold to thousands of prospective 
users who are continuously told of its merits and features thru 


To gain the greatest benefit from the 
tremendous selling force, wise Supply 
Houses display and feature ARMSTRONG 
Tools, use the ARMSTRONG Displays, 
Stock Boards, and mailing pieces, for 
wherever this name and the Arm-and-Ham- 
mer Trade Mark appear in your catalog or 
store, it is certain to be seen by many who 
have been reading about ARMSTRONG 
Tools—many to whom this name signifies 
“Tools of Quality are sold here.” 


Since 1891 Armstrong Bros. Tool Co. 
have manufactured tools that give satisfac- 
tion and build repeat business, have stood 
back of their tools and their dealers, main- 
tained prices and supplied 
ae Helps” freely. No 

upplier was ever “stuck” [10018 from your 
on a line of ARMSTRONG \—="@y 
Tools. v 





ARMSTRONG BROS. TOOL CO. 
“The Tool Holder People” 
305 N. Francisco Av. CHICAGO, U.S.A. 
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Sales Agents: 


DART UNIONS are leak-proof and non-corrosive at the joint. 
of the Bronze-to-Bronze ground joint principle they require no repacking. 
Extra heavy malleable iron nut and pipe-ends do not stretch or crack; 
once they are set in place in the pipe-line they do their work without 
further attention, yet they are easy to take apart at any time. 

All the good points of all-brass unions, 
stretching; 
rusting. 

And, we repeat, 
ordinary unions. 


DART UNIONS 


1 equals 2 


Poor_Arithmetic? 
But Good Business! 


SELL DART UNIONS AND YOU WILL 
PROVE THE ABOVE STATEMENT 


A Guaranteed Product 


Because 


without the possibility of 


all the good points of all-iron unions without the danger of 


in point of long life and good service 1 DART = 2 


E. M. DART MANUFACTURING CO. 


Providence, Rhode Island 


The Fairbanks Company, New York, and at All Branches 


Canadian Factory: Dart Union Company, Ltd., Toronto, Canada 











Here’s a Pump 
that you can 
Sell ee e@« @ 2 a & 


the Roper direct-con- 
nected Rotary Gear Pump 
—for pressures up to 1000 
pounds. A sturdy reliable 
pump for any kind of 
mechanism requiring hy- 
draulic power transmis- 
sion. Standard pumps in 
sizes and designs to meet 
all requirements. Special 
pumps can be built in as 
integral parts of any ma- 
chines. Materials and 
workmanship guaranteed. 








Pump direct-connected and mounted on 
common bed-plate with motor. This is 
just one way in which this series can be 
adapted to particular needs. 


Don’t pass up your many op- 
portunities to furnish custom- 
ers with these high-grade, 
high-pressure pumps. There’s 
a good profit for you in every 
sale. 


Complete technical and perform- 
ance details in Catalog 58S. 
Write for your copy today— 
no obligation. 


GEO. D. ROPER CORP. 


ROCKFORD - 
PHILADELPHIA 
DALLAS 


ILLINOIS 
CHICAGO 


SAN FRANCISCO 














W. Wright, president of the Colcord- 
Wright Machinery and Supply Com- 
pany, St. Louis; and secretary and 
treasurer, A. G. Bryant, general man- 
ager of machinery division of Joseph 
T. Ryerson and Son, Incorporated, 
Chicago. 

For directors for a term of three 
years, the association elected J. W. 
Wright president of the Colcord- 
Wright Machinery and Supply Com- 
pany, St. Louis; Charles A. Ode- 
gaard, president of the Federal Ma- 
chinery and Sales Company, Chi- 
cago, and Charles E. Moore, vice- 
president of the Herberts-Moore Ma- 


| chinery Company, San Francisco. 





* * * 


Foxboro Appoints Fuller 

C. C. Fuller has been appointed by 
The Foxboro Company, Foxboro, 
Massachusetts, to manage its New 
York office, succeeding the late W. 
W. Patrick. He will be assisted by 
K. L. Barton, R. A. Rockwell and 
F, J. Leerburger. 


* * * 


Extensive New Lowell 
Wrench Catalog 

A new catalog, No. 30, on Lowell 
Red Ratchet Wrenches, has just 
been issued by the Lowell Wrench 
Company, Worcester, Massachusetts, 
to display its extensive line of 
wrenches and the many applications 
where they prove their efficiency in 
actual use. 

In the 40 well-illustrated pages of 
the book there are shown wrenches to 
fill practically every requirement of 
the industrial user. The illustrations 
are in two colors, giving a decid- 
edly effective appearance. Full infor- 
mation on sizes and prices is included 
in the catalog. 


*x* * 


Meriam Company Issues 

Booklet on Manometers 

An unusual 48-page pocket-size 
bocklet entitled, “The Manometer 
and Its Uses,” has just been pub- 
lished by the Meriam Company, 
Cleveland. Dealing first with the 
reasons for the basis accuracy of this 
type of instrument, and its simplicity 


| and adaptability, J. B. Meriam, the 


author, describes also the U-type and 
well-type designs principally used, as 
well as several little-known varia- 
tions of the standard design for 
meeting unusual conditions. The 
methods of measurement of flow, 
pressure, velocity, and so forth of 
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steam, air, gas, ammonia, acids and 
other fluids are also dealt with in a 
simple way which although omitting 
technicalities as far as possible, sup- 
plies the information necessary for 
carrying out practically every ordi- 
nary test which the engineer will be 
likely to encounter. A set of tables 
and useful data completes the hand- 
book. 














K. W. Atkins 





Changes in E. C. Atkins 
Southern Department 


Several changes have been made 
recently in the southern department 
of E. C. Atkins and Company, In- 
dianapolis. K. W. Atkins who, for 
the past three years has been general 
manager of the southwestern terri- 
tory with headquarters at Memphis, 
is to be transferred to the home office 


at Indianapolis, where he will be as- | 


sistant sales director in the depart- 
ment of N. A. Gladding, first vice- 


[ a parr. 
| 
| 








C. S. Haggarty 

















READY NOW! 


FAIRBANKS 
WHEELBARROWS 


For Your Fall Trade 
A type for every purpose 


No. A645C 
Contractors 


No. 14 gauge pressed tray; 
4 cu. ft. capacity. 





No. A646F 
Contractors 
No. 16 gauge folded and 


spot-welded tray; 314 cu. ft. 
capacity. 





No. A646D 
Mortar 


No. 16 gauge folded tray; 4 
cu. ft. capacity. Very nar- 
row tray. 





No. 4 
Garden 


Made in three sizes—Nos. 3, 
4 and 5; 20” wood or steel 
wheel. 





No. 739 
Family 


Unequalled for use around 
the home and garden; 3 cu. 
ft. capacity, pressed steel 
tray. 





THE FAIRBANKS COMPANY 


New York Pittsburgh 
Factory: Rome, Ga. 


Boston 


Distributors Everywhere 
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On All Genuine 
**Toledo*’ Tools 





EVERY DEALER KNOWS — 


it is wise to sell quality-built, reasonably priced tools that 
are widely used and favorably known. 
Selling “TOLEDO” tools is selling satisfaction and depend- | 
able service which assures repeat orders—the greatest asset | 
in business today. | | 
| 
“TOLEDO” is the only complete line of pipe tools that will 
handle any piping job, large or small. Fast, efficient, hand 
or power operated—you can recommend “TOLEDOS” to 





your customers and know they will give satisfaction. | J. W. Gladding 
THE TOLEDO PIPE THREADING president and general manager of 
MACHINE CO. TOLEDO, OHIO | sales. Mr. Atkins has been connected 


New York Office, 72 LaFayette St. 


with the company for several years, 
and has for some time past been a 
vice-president and member of the 
board of directors. 

E. C. Atkins and Company has 
disposed of its stock of general mill 
supplies at Memphis to the Lewis 
Supply Company at Memphis, Ten- 
nessee, and Helena, Arkansas. They 
will continue to operate their own 
service station shop and maintain a 
complete stock of circular, band and 
other mill saws, crosscut saws, saw 
| tools, files and grinding wheels, and 
machine knives under their own name 
and in their own warehouse, at the 
same location, 477 South Main Street, 
Memphis, Tennessee. This branch 
office will be presided over by James 
W. Gladding, local business manager. 
Mr. Gladding has been connected 
with the Memphis branch for the 
past 35 years, and is well acquainted 

















SER VICE 


HE distinguished service being 

rendered by WéSB drills, ream- 
ers and cutters is gaining new ac- 
counts for Whitman & Barnes dis- 
tributors. 








Distributors in unassigned territory 
will find a distinct advantage in being 
identified with such outstanding leader- 
ship as reflected by the development of 
Hercules Major drills for high man- 
ganese steel and the new Blue Diamond Blue Diamond | 
high speed drill for small high produc- ee | | 





—sizes ts to % 
tion work. in. and wire sizes 
to No. 60. 


Correspondence regarding a franchise invited 
from distributors organized to render efficient &B 
tool and sales service. . 


Hercules Major Drill WH IT MAN & BA RNES 


for drilling High incomponaTe 
Manganese Steel on New York DETROIT Chicago 
a production basis. Makers of fine tools for 76 years 














C. J. Hendryx 
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with the clientele of the Atkins Com- 
pany in that territory. 

Charles S. Haggarty has been man- 
ager of the Atkins branch house at 
New Orleans for over 20 years, 
where a service station shop has been 
maintained, together with a large 
stock of mill and other saws suitable 
for the trade. The territory covered 
by that branch extends from Texas 
to Florida. Mr. Haggerty has now 
been promoted to the position of su- 
pervisor of the saw mill and factory 
trade in both the New Orleans and 
the Memphis territories and will di- 
rect the work of the salesmen cover- 
ing the class of business mentioned. 
His time will be divided between his 
headquarters, E. C. Atkins and Com- 
pany, corner of Canal and North 
Peters Streets, New Orleans, and 
E. C. Atkins and Company, 477 
South Main Street, Memphis. 

The Atlanta branch of E. C. Atkins 
and Company, located at 172 South 
Forsyth Street, has been under the 
charge of C. J. Hendryx for about 
16 years. The territory extends from 
Virginia to Florida, inclusive. Mr. 
Hendryx has now been promoted, in 
addition to his duties as manager of 
the Atlanta branch, to supervisor of 
sales of the hardware and mill sup- 
ply trade in the south, and will visit 
the wholesalers and mill supply houses 
in connection with the territorial 
travelers of the company from Vir- 
ginia to Texas. The service shop and 
stock of mill saws at the Atlanta 
house will be continued as heretofore. 








T. W. Lewis and E. M. Greeson, officials 
of the Lewis Supply Company, Memphis. 





The Lewis Supply Co. has taken 
over five of the Atkins salesmen, and 
in addition has added B. F. Murray, 
who was formerly with Reed and 
Duecker. This gives the company six 
salesmen out of Memphis and three 















dl with the 


No 35 
TURNER BLOTORCH 


Snow, wind or cold have no effect on the punctual per- 
formance of the No. 35 Turner Blotorch. This torch can be 
generated in one-fifth of the time required to generate an 
ordinary blow torch and it stays gener- 
ated indefinitely whether used indoors 
or out of doors. It is a handy and 
wonderful working companion in all 
seasons, but in the winter time for out 
of door use it is a real jewel. 





Every mechanic can afford the No. 
35—eventually all will have one. Get 
yours now and enjoy its time saving 
benefits. 


The No. 35 has no drip cup to fill 
or spill. It employs a patented in- 
= ternal carburetor and generator. An 
TURNER | GasoLine intensely hot blue flame is delivered by 
— * the generator to the undervein, acting 
as a pilot light and keeping the torch constantly generated. 
The working blast can be turned on and off as long and as 
frequently as desired. 


The No. 35 will keep you working on schedule all through 
the winter. Send today for catalog and prices. 


The Turner Brass Works, 
805 Park Ave., Sycamore, III. 


Western Branch—1284 Sunset Blvd., 
Los Angeles, Cal. 


Please send me complete information and prices. 
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ARM “ HAMMER 
Wrot [ron Anvils 


CRUCIBLE STEEL FACE 





Sold Through 


Distributors 


Prompt Shipments 
Made from Stock 


COLUMBUS ANVIL AND 
FORGING CO. 


Main Office and Plant 
115-129 FRANKFORT STREET 
COLUMBUS :: OHIO 


General Forgings 
of Wrought Iron and Steel 





Copper Tubing 


Seamless. Sizes—from 7; to 144 
in. O. D. any gauge. 


Brass Tubing 


Seamless. Sizes—from rs to 1% 
in, O. D. any gauge. 


Aluminum Tubing 


Seamless. Sizes—from ;; to 1144 
in. O. D. any gauge. 


Coils and Bends 


—all shapes and sizes which use 
tube from ;; to 144 in. outside 
diameter, any gauge. Unbrazed 
lengths up to 100 feet. 


Fabricated Parts 
and Complete 
Assemblies 


—manufactured to your specifi- 
cations. Send your blue prints 
for prices. 


_WOLVERINE TUBECO. | 





Vb Ss 


3/) 


SEAMLESS COPPER 


1451 Central Ave. Detroit, Mieh. 








out of Helena, Arkansas, which will 
be continued as a branch with Mem- 
phis as headquarters. 


E. M. Greeson, who had been vice- 
president of the J. E. Dilworth Com- 
pany since its organization, is now 
with Lewis Supply as vice-president 
and director. Also, R. F. Peete, 
formerly of Reed and Duecker Com- 
| pany, and R. B. Tate, of Reed and 
| Duecker, are now with the company 
| in a sales capacity. T. W. Lewis is 
| president of Lewis Supply Company. 








| Charles Higgins, Chicago representative 
| for Libby Glass Company and General 
| Brass Company, has spent nine years 
| covering distributors in Indiana, Illinois 
and Wisconsin. 


Stewart District Manager for 
Lincoln Electric 
The Lincoln Electric Company, 
| Cleveland, announces the appointment 
of W. S. Stewart, formerly in charge 
of the Pacific Coast offices of the 
company, as district manager in 
charge of the Cleveland territory with 
offices at the factory, Coit Road and 
Kirby Avenue. 
Mr. Stewart is a graduate of Yale 
University, where he took a promi- 
nent part in athletics. After gradua- 


tion he spent a number of years in , 


the factory of The Lincoln Electric 
Company studying are welding in all 
its phases. He was then transferred 
| to the automatic arc welding depart- 
ment, where he spent several years 
| demonstrating and applying the Elec- 
| tronic Tornado process of welding. 
| After this he was transferred to the 
| sales department and sent to the 


| Pacific Coast. 








Applied with the bare hands—No tools 
of any kind required—lInstalled or re- 
moved six times as quickly as ordinary 
types—Positive connection between 
shafts afforded—Strongly made of semi- 
steel, and accurately machined — Pat- 
ented design which employs no bolts, 
screws, keys, pins or other projections 
that might cause accidents—“Bull Dog” 
Couplings are used exclusively in many 
of the leading industrial plants of the 
country. 


Standard sizes for shafts from 1-1/16 
to 4-11/16 inches, with special sizes or 
reducing couplings to order. 


Bulletins and distributor’s proposi- 
tion on request. 


HURON INDUSTRIES, INC. 
ALPENA, MICH. 





TOLEDO 
Folding Steel 


HORSE 


The Horse of a Thousand Uses. 
Sells easily if shown and demon- 
strated. Strong, rigid, indestruc- 
tible. Folds compactly, stores 
snugly. Eight heights—18 to 60 
in. Write for prices and dis- 
counts. 


Toledo Pressed Steel Co. 
Toledo, Ohio 4 
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Procter Resigns from 
Black and Decker 
R. W. (Doc) Procter has resigned 
from the Black and Decker Manu- 
facturing Company, effective Oct. 1. 
Mr. Procter formerly was sales man- 


ager of The Van Dorn Electric Tool | 


Company and has been very active in 
the mill supply field. He has served 
as chairman of the Joint Merchan- 
dising Committee of the Mill Supply 
Business since its inception, and his 
constructive efforts have been very 
helpful in the success of the commit- 
tee to date. 

Mr. Proctor’s future plans are not 
yet ready for announcement. 


* * X* 


Acetylene Association 
Features Welding 


The thirty-first annual convention 
of the International Acetylene Asso- 
ciation will be held in the Congress 
Hotel, Chicago, November 12, 13, 
and 14. 


The major portion of the program 
will be devoted to oxy-acetylene 
welding and cutting and special ses- 
sions have been arranged on metal 
working industry, building construc- 
tion, building piping, and the distri- 
bution of oil, gas and water. 

A cordial invitation to attend this 
convention is extended to everyone 
interested in oxy-acetylene welding 
and cutting or in the various indus- 
tries which use the oxy-acetylene 
process. A copy of the final program 
will be sent to any one interested. 
Requests should be addressed to A. 
C. Morrison, secretary of the Inter- 
national Acetylene Association, the 
headquarters of which are at 30 East 
42nd Street, New York City. 


* * * 


Lincoln Electric Offers 
$17,500 in Prizes 


A new prize competition with 41 
prizes totaling $17,500 for the best 
papers submitted on arc welded con- 
struction, has been announced by the 
Lincoln Electric Company, Cleve- 
land. This is the second contest of 
this kind which the Lincoln Electric 
Company has sponsored. The pur- 
pose is to stimulate designers and 
engineers to think of the manufac- 
ture of their own products by the use 
ef arc welding and to increase their 
knowledge of its application. 


The jury of awards will be made 


| 
| 





A Great Industrial 


Brush Line— 
and a profitable one, 


~~ a & 











OU, Mr. Distributor, A few “Milwaukee’’ Products 

want customer satisfac- 
tion and resulting repeat 
business. This means you 
must be able to sell your 
customers a line of industrial 
brushes and brooms which 
is not only of the best 
quality — but complete in 
every respect. There is no 
question about Milwaukee 
quality. Our line of indus- 
trial brushes is complete for 
every general purpose. In 
addition, we manufacture all 
special types. 


Sales and Profits 


Intelligent sales efforts on 
Milwaukee brushes and 
brooms will reward the 
distributor with handsome 
profits. When the indus- 
trial user is once sold on 
the Milwaukee line, he will 
stay sold. Once secure 
the entree of our products 
in your customers’ plants, 
and repeat orders and 
profits will come to you. 


We Back Distributors 


Milwaukee backs you with 
an unqualified guarantee 
on its products, and will 
assist you in determining 
the proper type of brush 
for any industrial use. 
Write for Catalog No. 29, 
illustrating and describing 
our line. It will give you 
some mighty good sales 
suggestions. 


MILWAUKEE BRUSH MEG CO. 





Remember 


MILWAUKEF 


TE BRUSHES Fo 





Te 














Means ‘“‘Brush Excellence”’ 


Write for our Catalog and prices 


THE-MILWAUKEE BRUSH MANUFACTURING Co. 


764-790 SOTH STREET 
MILWAUKEE 
wWwIiesconsim 
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a | up of the electrical engineering de- 
partment of Ohio State University 

If your Customers under the chairmanship of Prof. 
could get better Service | Erwin E. Dreese, head of the depart- 
: . | ment, and others whom he will select. 

you would want to give it | The prizes are: first, $7,500; sec- 


to them 'ond, $3,500; third, $1,500; Seantls 


GROBET SWISS 
FILES 





Here is a file with a 
widely established rep- 















| $750; fifth, $500; sixth, $250, and utation—GROBET 
Style BBO | the remaining 35 prizes, $100 each. SWISS FILES 
| a satisfy the most 
discriminating 
New Link-Belt Folder workmen 
| Link-Belt Company, Philadelphia, for these files are 
and Chicago, has just issued a folder backed by 
number 1248 describing its “Cut” a century of 





manufacturing 
experience. There 
can be no mistake 
in your selection of 
GROBET SWISS 
Ww FILES. 
A complete stock is on hand 
to meet your requirements. 


portable belt conveyor. This folder 
contains a description of the machine 
and its parts, and gives a comprehen- 
sive list of the industries in which this 
type of machine has been used. 


And it is to your advantage to show them 
the extra service Chase Industrial Trucks 
and Cars give in material handling. They 
are smooth running, easy to handle and in- 
sure long life. Roller bearings give extra Illustrations of these machines at 
service and cut material handling costs. a 
Customer satisfaction assures you year work under many conditions are 
’round repeat business selling the Chase line | shown, along with complete specifica- 
of Industrial Cars and Trucks. 





tions of this loader. 
Send for catalog No. 300 <- * 
THE saanag Pon cng MFG. CO. | Chain Belt Makes Personnel ae 
Manufacturers of Reller Bearing Trucks and Changes GROBET FILE CORPORATION 


Industrial Cars of all kinds. CK. Messinger, vice-president of 
the Chain Belt Company, Milwaukee, 
has been made general manager. H. 
S. Greene, formerly with the Barber- 
Greene company of Aurora, Illinois, 


A Custom is to succeed him as general sales | DISTRIBUTORS 
Built manager. 





OF AMERICA 


Chase Quality Guarantees Dependability 3PARK PLACE NEW YORK CITY 


































| 
| 
Flexible Brinton Weiser, formerly secre- | Sell Your Trade 
Shaft | tary, was elected director and vice- | 
Machin | president. J. C. Merwin was re- E L a S 
at - _ elected as vice-president. A. R. Abelt 
Quantity | was made secretary, and continues | ROLLER 


in charge of chain sales. W. H. 
Brandt, formerly assistant secretary, | 
| becomes assistant to the president. 


Cost BEARING 


HANGERS 











eeu | AND YOU 
SELL THEM 
SATISFACTION 


Frank Baackes Passes Away | 

Kw | Frank Baackes, vice-president and | 
assistant to the president of the | 
American Steel and Wire Company, | 

| died October 19 at Chicago. He had | 

| been injured in a fall in June of this | 

| 


year. | “ROLLERINE”’ 
The  KELLERFLEX Mr. Baackes had been in the steel 


est : For Lubrication of 
Originally, we designed ard built the KELLER- | | 2nd wire industry for more than 50 < 








FLEX 1 ¢ 0 i ds } . : Roller and Ball 
So superior ‘was ‘its performance in our oun shop, | | years, beginning when he was only Beari Has Gi 
over any other available tool cd this type, that we . : . | earings. as iven 
decided to make the KELLERFLEX available to || 16 years old, in the nail mills at || pycelent Service for 
a gra pens ga poe confronted with | Obermilk Dusseldorf German } Cc 

exible sha ool problems | ae . 
We peti eave = no other flexible Fn — | . ' y Years. Tell Your 
on the t that $s ti | 
factory. ‘service ‘on’ the many fobs ‘at grinding, || Fe came to the United States and Trade About It. 
ware. seek EE, Ge. started work in a nail factory in | R f d 
Toe eae’ ghee" Salas "area vesture | | Cleveland. In 1881 he was made | eater 
— eo a | cnperenticent of the foctery and | Foundry & Machine Co. 

Keller Mechanical Engineering Corp. i a 

_eecemaiet) Suataceing Seve four years later introduced the stand 











Royersford, Pa. 


Complete Stock at Chicago and Greokive office |ard wire nail, until then verv little 
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used in the United States. He or- 
ganized the Salem Wire Nail Com- 
pany, Salem, Ohio, for the manufac- 
ture of this product, remaining as its 
general manager until the American 
Steel and Wire Company of Illinois 
absorbed it in 1898. He held the 


same position with this company. 


In 1900 Mr. Baackes was made a | 


‘Replacement of 


director, and in 1905, vice-president. | 


* * * 


First Aid Information in 
Safety Appliances Book 

The Mine Safety Appliances Com- 
pany, Pittsburgh, has just published 
the M-S-A First Aid Materials Cata- 
log No. FA-2, which will be of spe- 
cial interest to all users and buyers 
of first aid materials. It is a 36-page 
catalog, profusely illustrated and cov- 
ers the complete line of first aid mate- 
rials manufactured by this company 
for industrial and mining use. 

Valuable information about admin- 
istering first aid is included in the 
book—such items as poison ivy treat- 
ment, auto kits, hot pads, mercuro- 
compresses, bandages, and so forth. 


* * * 


New Landis Bulletins 

The Landis Machine Company, 
Waynesboro, Pennsylvania, has issued 
two new bulletins recently, one de- 
scriptive of the Lanco head, and one 
covering the company’s 6-inch and 
8-inch pipe threading and cutting off 
machines. 

+ * 


Clements Exhibits at Na- 

tional Exposition 

The Clements Manufacturing Com- 
pany, Chicago, is showing an exhibit 
of its “Cadillac” portable electric 
blower at the National Exposition of 
Power and Mechanical Engineering, 
to be held at the Grand Central Pal- 
ace, New York, between the first and 
sixth of December. 

In its booth, number 563, the com- 
pany will display its latest develop- 
ments in industrial blowing, suction 
cleaning and spraying equipment. 
One of the outstanding features of 
this exhibit will be an interesting dis- 
play on a board of all the parts enter- 








ing into the construction of the | 


blower. 
the latest Clements Cadillac auto 
cieaner will be on display. 

C. A. Bremmer, manager of the 
blower division of Clements, as well 


In addition to the blower, | 


_ BRISTO 


SOC 


as William H. Cline, New York rep- | 


OQutmoded Machine 


Increases Production 350% 


PERCENT 


HE SUBSTITUTION of a modern 

turret lathe for an old style lathe 
in an electrical equipment plant, showed 
an increase of 350% in production and 
a net annual saving of 172%. 


These days are exacting days! Manufac- 
turers are checking up the new machines 
they buy with the strictness of a marti- 
net. Rate of Production, Appearance, 
Safety, and Resistance to Vibration come 
in for extreme test and scrutiny. Savings 
like the one cited above are not merely 
hoped for—they are demanded! 


To design modern machinery calls for 
inventive engineers who think of their 
work in terms of SALES. 


In the work of such engineers, Bristo 
Cap Screws are being used more and 
more, because Bristos are remarkably 
efficient, and give a trim, smooth, work- 
manlike appearance to machines. We 
will gladly send you samples of Bristos 
in whatever sizes you wish so that you 
may satisfy yourself of their value. 
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N American made 
precision file 
backed by over 

30 years of conscien- 
tious file making . . . 
A file that satisfies 
both salesmen 
and customers. 











A wide 
rangeof | 
selection, a | 
definite sales 
policy, prompt | 
service, better | 
filing results. 

Send for file hand- 
book. 


AMERICAN SWISS FILE & TOOL CO. 
410-416 Trumbull St., Elizabeth, N. J. 


Swiss 


files of precision 
Mechanics’ Hand Tools 


and Knurls 


| 





THEIR 
EXTREME 


SIMPLICITY 


MAKES THEM EASY TO SELL 














Class B. 
Class C. 
Sidelug. 


1 to 20 Ibs. 
20 to 70 Ibs. 
40 to 150 lbs. 


Distributors and their salesmen will find 
Nason Time Tested Traps and other spe- 


| Palace. 





cialties increasingly profitable to handle. 
Write us for catalogs and other sales helps | 
we are prepared to offer. 


NASON MFG. CO. 


71 FULTON ST., NEW YORK CITY 


NASON 


TIME-TESTED SINCE 1841 


STEAM TRAPS 


KEEP UPKEEP DOWN 








resentative, and G. S. Githens, New 
England representative, will be in 


attendance. 
* £ & 


S.K.F. Exhibit Features 
Bearings 
Once again, interesting devices fea- 
turing the anti - friction qualities of 
S.K.F. bearings, will be the center of 
attraction at the S.K.F. Industries, 
Incorporated, exhibit, spaces 223 and 


| 224 in the New York Power Show, 


December 1-6 at the Grand Central 
In addition, there will be on 


| display a complete range of S.K.F. 
| Transmission Appliances. 


Those in attendance at the S.K.F. 
exhibit will include: R. H. DeMott, 


| W. E. McIlroy, D. W. McAllen, J. D. 
| Williamson, C. A. Decker, P.T. Hop- 


per, and P. A. Carlson. 
* * x 


Inexpensive Protection for 
Outside Belts 

Frequently it is necessary to run 
| divining belts outside of buildings. 
Without proper shelter, they are 
quickly damaged by rain, snow, sleet 
and sunshine, so this practice in- 
creases maintenance costs. However, 
it is not difficult to take care of such 
belts. Take an ordinary 50-gallon 
gasoline drum and cut lengthwise 
into two parts by means of an acety- 
lene torch, each half proving a pro- 
tector for one belt. Then fit each 
piece with two strap hinges, riveting 
the hinges to the head of the drum 
a few inches apart and attaching 
them to the support beside the pulley 
with wood screws or nails. 

When bad weather threatens, or 
when the belts are not in service, they 
can be wound up beside the drum 
protector into a compact roll on the 
pulley. The half drum is then turned 
over pulley and belt. When the belt 
is to be used again, turn the drum 
upward on the hinges, and run the 
belt over the pulley. 


* * * 


Hoist Association Meets in 
New York 

The next meeting of the Electric 

Hoist Manufacturers’ Association is 

to be held at the Hotel McAlpin, 


| New York City, on November 20. 


Robbins and Myers Company, 


| Springfield, Ohio, has recently been 


elected to membership in the Asso- 
ciation. 





Every Mill Supply Salesman 


has found that in some instances a 
general service babbitt will not meet 
a customer’s requirements. For ex- 


tremely high speeds and for heavy, 
crushing strains, a metal with greater 
resistance is required. 





Our Distributors meet this need eas- 
ily with our “Nickel Genuine” Metal. 
It contains no lead, but is amalga- 
mated with nickel, which gives bear- 
ings a polished finish that lessens 
friction and reduces wear. 


“Nickel Genuine” has a high melt- 
ing point, tensile strength of 13,500 
pounds per square inch, and a crush- 
ing strength of more than 26,000 
pounds per square inch. 


“‘Frictionless,’” our general serv- 
ice metal, and ‘“‘Nickel Genu- 
ine’ are a winning combination 
for Distributors. Ask for prices. 





Metal ae 


1458-60 Collins Street 
SAINT LOUIS, MO. 
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REVERSO 


The Valve with the Reversible Disc & Seat 
Increase Your 


Valve 


Sales 
With Williams 


REVERSO 
VALVES 


your buyers want valves that 
give high efficiency at low 
operation cost. They want valves 
that insure great dependability 
and give long service. They want 
Williams Valves. Let us tell you 
how you can increase your valve 











sales. Write today. 
THE D. T. WILLIAMS VALVE 
COMPANY 


CINCINNATI, OHIO 
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Beg Your Pardon 
In the October issue of Mitt Sup- 
PLIES it was erroneously stated that 
Mr. A. F. Meinhardt of the Galland- 
Henning Manufacturing Company, 
Milwaukee, had been appointed sales 
manager in charge of sales of “No- 
Pack” valves. Mr. Meinhardt is 
general sales manager, the valve line 

taking only a part of his time. 

+ © 


C. E. Musselman Is Promoted 

C. E. Musselman has been made 
district manager of the Pittsburgh 
office of the ‘Palmer Bee Company, 
Detroit, Michigan. This office is lo- 


cated in the Farmers’ Bank Building, | 


Room 508. 
* Ok Ox 


Belting Club Meets in New 
Quarters 

The October meeting of the 
Leather Belting Club of Chicago was 
held Thursday noon, October 23, at 
the Electric Association, in fine new 
quarters on the thirty-eighth floor of 
the new Civic Opera Building, 
Chicago. 

After disposing of the usual rou- 
tine business, President Clark called 
on the association’s veteran member, 
“Dick” Thomson, who briefly re- 
viewed his 50 years of service in the 
Leather Belting business, the past 25 
years of which have been with the 
Page Belting Company. He told of 
various amusing incidents and ex- 
periences since his first connection 
with the industry on a starting salary 
of $4.00 a week. His pleasing per- 
sonality and his belief in the “golden 
rule,” explain his youthful, contented 
appearance. 

While reminiscing on the veterans 
in service, it was learned that J. J. 
McCauley had spent 54 years in the 
industry, and he will, therefore, be 
asked to give a review of his experi- 
ences at a future meeting. 

President Clark then introduced 
the guest speaker, Lawrence Loewe, 
district manager, Gardner-Denver 
Company, who gave an informative 
talk on various types of air com- 
pressors and the application of belt 
drives required for their operation. 
His talk was supplemented by black- 
board sketches illustrating the earli- 
est types used down to the latest 
types. 

The following attendance record 
was noted: H. G. Watson, George C. 
Edwards, and C. M. Bartusch, Alex- 
ander Brothers; V. A. Seuberth, 
Chicago Belting Company; S. E. Ull- 
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reasons why you should 
put the Skookum Miner 
to work picking profits 
for you. 
1. Skookum enables you to cut down your inventory 
because Skookum cross expansion packing is the 
only packing suitable for every packing purpose 


except H.P.S. You don’t have to stock a different 
style of packing for each packing job. 


ROR 


cross expansion piston rod packing 


























N 


Skookum cross expansion packing is never sold 
direct, no matter how big the user. All inquiries 
are referred to the nearest Skookum distributor. 


« Skookum cross expansion packing offers you a 
liberal profit through control of minimum resale 
price and our exclusive distributor plan. 


Territories of Skookum distributors do not overlap. 


Oi We 


Once you build up a business on Skookum, it is 
yours. Skookum is protected by United States 
Patent No. 1155018, which insures you, as the ex- 
clusive distributor in your territory, against unfair 
and price cutting competition. 


Write for our distributor proposition 


“PIONEER™ 





RUBBER MILES” 


NEW YORK 





CHICAGO SAN FRANCISCO 
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ARNES 





HIGH 
SPEED 
STEEL 


HACKSAW 
BLADES 


Where would the Iron and 
Steel industry be without 
them? Distributors make 
generous profits on Barnes 
Red Arrow Blades, with 
steady repeat business. Get 
details today on Distributor 
Plan. 


W.O.BARNES CO.., 


1297 Terminal Ave. 
‘DETROIT, MICH. 





INC. 
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Cut 
Operating 
Costs 


When you find it 
desirable to cut 
operating costs— 
without resorting 
to a change in 
wage schedules or 
in any way sacrificing qual- 
ity work—use the KESTER 
Flux-Core SOLDERS. The 
flux right in the core saves 
material, time and labor— 
yet insures a perfect solder- 
ing job at half the cost. 
There is a specific KESTER 
SOLDER for every indus- 
trial soldering need. The 
complete line includes 
48,000 flux-core solders in 
addition to many bar and 
wire forms. Our Research 
Laboratory will help you 
solve your soldering prob- 
lems—without obligation. 
Samples FREE upon request. 
Insist on KESTER. 


KESTER SOLDER COMPANY 
4215 Wrightwood Ave. 
hicago 
Incorporated 1899 



























man, Chicago R. H. Manufacturing 
Company; William Fechnier, Fen- 
sholt and Fechner; C. F. Merriam, 
Graton and Knight Manufacturing 
Company ; J. J. McCauley, McCauley 


Belting Company; C. M. Mortimer, | 
3elting Company; Charles | 
A. Steele, and R. W. Thomson, Page | 
R. Clark, F. | 
A. | 


Moloney 


Belting Company; V. 
Raniville Company; George 
Hoopes, Jr., and Walter Keuer, J. E. 


Rhoads and Sons; J. M. Schoen, I. B. | 
Williams and Sons, and F. E. Good- | 


ing, Power Transmission. 

Besides Mr. Loewe guests were: 
Clyde H. Shingle, Shingle-Gibb 
Leather Company; and C. C. Keck- 
ley, E. R. Ladew Company. 

* * * 

American Association to 

Organize by Groups 


The American Supply and Machin- 


ery Manufacturers’ Association for a 


| long time has been considering organ- 


| izing its membership into groups by 
industry. A preliminary survey shows 


that a large number of the members 
fall into the following three groups: 
small tools; power transmission; and 
specialties for steam, water, gas, and 
oil. 

Between now and the convention in 


| Washington next spring an attempt 


will be made to organize the Ameri- 
can Association membership into 
three groups. Then, at the conven- 
tion, it is planned to hold separate 
meetings of each group for the ex- 
change of ideas and discussion of 
common problems. 

Other organizations have worked 
similar plans with much success and 
there is no doubt but what the idea 
will prove of real benefit to manu- 
facturers in the American Associa- 


| tion. 


* * * 


Education Committee of 
American Association 
Active 

The Education Committee of the 
American Association has developed 
a plan by which distributors’ sales- 
men will be given information twice 
each month about products manufac- 
tured by Association members. The 
plan has been worked out with the 
idea of augmenting present activities 
of manufacturers in keeping distribu- 
tors in touch with their products. 

Just as soon as the plan has been 
passed by the Executive Committee 
of the Association, the contemplated 
program will be fully explained. 





ar 


Grinding ‘e 


Wheel Dressers 


with real advantages 
for your Trade 





St Huntington Grinding 
Wheel Dressers and Cutters 
(made under the Vincent Proc- 
ess) give you more real selling 
features and your trade more 
real advantages. 


Write for our Catalog 


The Vincent Steel Process Company 
2434 Bellevue Avenue 


Detroit, Mich. 
=~ CHICAGO OFFICE NEW YORK OFFICE * = 
Bl 27 So. Jefferson St. 41 Murray St. ii 


Economy Machine Products 
Company 
5214 Lawrence Ave. Chicago, III. 
Manufacturers of 


Paint and Lacquer 


SPRAYERS 


















ECONOMY 


DELUXE 
Simple design 
Light weight 
Rugged 
Non-clogging 
Easily cleaned 
Horizontal, 

vertical or 

round spray 


A Good Seller! 


SEND US YOUR 
INQUIRIES 
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IGAGS 
CE FAIDE 
“aha yygg tienen 


The Stamp 
of Quality and Service 


Mr. Supply Dealer: 


We manufacture 


supplies as listed | 


Belting & Accessories 























Leather Belting 
Flat, Solid, 
Twist, Oak, 


Chrome, Raw- 
hide. 


Lace Leather 
(Sides and Cut) 


Rawhide, Indian 
Tan, Chrome. 


Rawhide Round 
(Safety Lace) | 
Rawhide Pins 


| Company 
| assistant secretary. 


Mechanical Leathers 


Packings, Wash- 
ers. 


Leather Specialties 


Straps, Joint | 
Covers. 


Rawhide Mallets & Hammers 


“If it’s made of Leather for 
oe arene 
we make it’’. . 





Gears and Pinions 


(Spur, Spiral or 
Bevel.) 


(Non-Metallic) 
Rawhide, Fab- 
roid, Bakelite. 
(Metal) 
Iron, Steel, 


Brass. 





“Perfect” Oil Seals | | 


| ity for purchases of many types of 


The 


CHICAGO RAWHIDE 
MANUFACTURING CO. 
CHICAGO 
ILL. 

oo Sik, aS a ae 

















Kolo Products Company 
Reorganized 

William C. Heaton, former presi- 
dent of the Auto-Pneumatic Action 
Company (Welte-Mignon Licencee), 
has been elected president and gen- 
eral manager of Kolo Products Com- 
pany, Incorporated, by the new board 
of directors of the company. 

The Board of Directors of the re- 
organized Kolo Products Company 
does not retain any of the old board 


of officers. In addition to Mr. 
Heaton, the board will consist of 
Harry F. Brewer, Elizabeth, New 
Jersey, vice-president; Henry M. 
Clark, Pittsburgh, secretary; Judge 
| Robert H. McAdams; Walter T. 
Arndt, New York; Kenneth T. 


Young, Boston; Warren H..Turner, 
Philadelphia, and J. Robert Rubin, 
New York. 


M. DeAngeles, formerly treasurer | 
of the Auto-Pneumatic Action Com- | 


pany, is treasurer of Kolo Products 


and A. H. Kalbfliesh is 





(Continued from page 82) 
supply line, 


consider the purchase 
of brooms 


and _ brushes. 


types, sizes or quality of brushes used 
| by meat packers. At the 1929 con- 
vention of the Institute of Meat Pack- 
ers, standards were adopted by the 
committee on standardization which 


established the specifications for | 
standard brushes shown in the ac- | 
companying chart. As far as brushes | 


are concerned, this affects supply 
men favorably, by placing their com- 
petition on a basis of offering supe- 


rior service, in which the competitive | 
| lines are clearly defined. 
The effect of this industry effort | 


at standardization, is now confined 
strictly to brushes, trucks, and other 
items which have been mentioned. 
The effort is continuing, with first 
attention to simplification of sizes 
and types of products, and efforts to 
establish definite standards of qual- 


supplies. Further recognition of the 
value of selling service to the indus- 
try will undoubtedly be based upon 
the ability of salesmen to recognize 
the special problems involved in pro- 
duction and maintenance practices in 
packing plants, and their further 
ability to make a real contribution in 
helping to solve these problems in 
each plant which they contact regu- 
larly. 


At one |, 
time there was no uniformity in, 





A SALES TALK 


One Word 


"RAHMANN’ 








The name Rahmann embodies five 
great selling advantages for leather 


| belting. Quality in every respect. 
| Reputation gained by 35 years of 
satisfactory service. Liberal guar- 
antee on all first quality brands. A 
Rahmann belt designed for every 
condition. Rahmann engineers to 
investigate your customers’ prob- 
lems. . . Selling Rahmann Leather 
Belting is profitable. Write for 
booklet describing the Rahmann 


line. 


GEO. RAHMANN & CO. 


31 Spruce St. New York City 
Newark,N.J. Syracuse, N.Y. 


RAHMANN 
LEATHER 
BELTING 
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BUSINESS TIPS 


BALTIMORE, MD.—Conveying 
equipment, motor-driven machinery, 
etc., will be installed in new plant of 
Chestnut Farms Dairy, Inc. Work 
will consist of remodeling and im- 
proving former bakery and 4-story 
addition, to cost over $750,000 with 
machinery. This company is a sub- 
sidiary of the National Dairy Prod- 
ucts Corp., 120 Broadway, New 
York. 

* © @ 

CALISTOGA, CAL. — Calistoga 
Grammar School District will install 
a manual training shop in a new local 
unit, to cost about $100,000. Archi- 
tect is Davis-Pearce Co., Inc., Build- 
ers’ Bldg., Stockton, Cal. 

x ok Ox 


CHICAGO, ILL.—Ideal School 
Supply Co., 8316 Birkshoff Ave., has 
awarded contract for a one-story, 
60x120 ft. woodworking plant. Esti- 
mated cost is $50,000. 

* *K * 

CINCINNATI, O—Board of 
Trustees, University of Cincinnati, 
University Campus, has authorized 
plans for a new central mechanical 
and repair shop, with equipment 
storage and distributing unit, to cost 
$100,000 with equipment. Architects 
are Hunt and Allan, Eagle Savings 
and Loan Building. Board will also 
erect new chemistry and _ physics 
building to cost $400,000. Plans for 
these structures will be drawn by 
Crowe and Schulte, 2436 Reading 
Road, architects. 

x ok x 

CLEVELAND, O.— Industrial 
Rayon Corporation, W. 18th and 
Walford Sts., has let contract to 
George A. Rutherford, 2725 Prospect 
Ave., for one-story machine shop 
addition, 120x124 ft., to cost over 
$65,000 with equipment. Christian, 
Schwarzenberg and Gaede, Union 
Bldg., are architects and engineers. 


* * X 


DETROIT, MICH.—The contract 
for the design and construction of a 
new unit of the Continental Tool 
division has been awarded the Austin 
Company by the Ex-Cell-O Aircraft 
and Tool Corporation, at 5835 Martin 
Avenue. The new plant, of one story 
steel frame construction, will be 53 
feet wide and 190 feet long. The 


New Factories and Additions, 
Under Way or Contemplated, 
Which Carry Sales Possibilities 
for the Distributor of Industrial 
Supplies and Equipment. 








project represents an investment of 
approximately $150,000. 
* * ok 

DOLLAR BAY, MICH.—Hor- 
ner Flooring Co., manufacturer of 
hardwood products, will build new 
one-story mill, 60x120 ft., and three 
smaller one-story units, 60x100 ft., 
60x72 ft., and 60x60 ft., with steam 
power house, to cost about $100,000 
with machinery. Contract has been 
awarded to Graham Michels, Hough- 
ton. 

‘2 * 

DORCHESTER, MASS.—Knox 
and Morse Co., 70 Freeport St., is 
planning to rebuilt its machine shop 
and storage building recently de- 
stroyed by fire. Estimated cost is 
$15,000 to $25,000. 

* * * 

ENSLEY, ALA. — Birmingham 
Slag Co., Birmingham, is contem- 
plating rebuilding part of plant de- 
stroyed by fire Oct. 10. Loss was 
over $50,000 including equipment. 

* 2. * 


FRANKFORT, IND.— Kemp 
Bros. is planning to rebuild part of 
food product packing and canning 
plant, including storage and distrib- 
uting division, which was destroyed 
by fire Oct. 13. Loss was over 
$80,000. 

x ok x 

FRESNO, CAL.— Sunland Sul- 
phur Co., 2148 Inyo St., has plans 
for a new one-story mill between 
Fresno and Calwa, for refining and 
distribution. It is to cost about 
$100,000 with machinery. Superin- 
tendent in charge is J. H. Wright. 

. 6 8 

GAFFNEY, S. C.—Victor Cotton 
Oil Co. is planning a 2-story addi- 
tion, 60x100 ft., to cost about $25,000 
with equipment. Architect is M. R. 
Marsh, Builders’ Bldg., Charlotte, 
N. C. Part of new building is to be 
used for storage and distribution. 

x“* * 

GARDNER, ME.—Hollingsworth 

and Whitney Co. will continue with 


work on one-story steam power plant 
at paper mill by day labor, to cost 
about $40,000 with equipment. 
Charles T. Main, Inc., 201 Devon- 
shire St., Boston, is architect and 
engineer. 
* * x 
HAMMOND, IND.—Board of 
Education is contemplating installa- 
tion of manual training equipment in 
new 2-story and basement junior high 
and grade school, 215x325 ft., to cost 
about $500,000. Architect is Louis C. 
Hess, First Trust Bldg. 


* * X* 


HARRISBURG, PA.—A build- 
ing at Cameron and Elliott Streets 
has been taken over by the National 
Roofing Co., for plant specializing in 
new type of roofing products. This 
company was recently organized. J. 
G. Bricker is general manager. 

x * Ox 

HOLLYWOOD, CAL.— R-K-O 
Radio Pictures Corp., 1560 Broad- 
way, New York, is planning a film 
laboratory near its present studios. 
Project will cost over $850,000 with 
equipment. 

. * 2 

HOLYOKE, MASS.—Board of 
Education, City Hall, Department of 
Public Works in charge, will soon 
take bids on general contract for a 
3-story vocational,.training school. It 
is to be 150x234 ft\, and erected at a 
cost of over $200,000 with equip- 
ment. George P. A> Alderman, 316 
High St., is architect. 

+ * 


JAMESTOWN, N. Y.—Plans are 
being made by the Invisible Roll Ball 
Caster Co., Inc., for local plant for 
manufacture of a patented roller 
bearing caster. This company was 
organized recently with capital of 
$25,000, and is headed by Thure N. 
Fagerstrom, 21 Hedges Ave., and 
Leo D. Seager, 45 Mt. Vernon Place. 

*x* * x 


LAMBERTVILLE, N. J.—For- 
mer mill of Perseverance Paper Co. 
has been taken over by Parchment 
Paper Co., which will remodel new 
plant for manufacture of processed 
papers, including heavy grease-proof 
stocks. 

-— 

MIDDLETOWN, O.—Raymond 
Bag Co., manufacturer of paper bags 
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SAFETY BELT HOOKS 
the new, improved lacing 












Rha wes « 


*U. S. Patent 1,653,791 Other Patents Pending. . . . Canadian 


Patent 284,207 Other Patents Pending. 


RISING PROFITS 


The most profitable belt lacing is also 
the most desirable. Two factors that 
have stepped up sales for jobbers who 
sell Safety Belt Hooks. 


Providing a larger profit and rapidly 
increasing sales, this improved lacing 
has been a constant source of profit for 
jobbers everywhere. 

Jobbers and jobbers’ salesmen were 
quick to acknowledge the superior ad- 
vantages of Safety Belt Hooks and the 
possibilities of increased belt 
sales. 





Perfect alignment of hooks certain. 
Prevents end hooks breaking loose, 
damaging machines and injuring 
hands. Flush fitting of bar with 
belt reinforces connection. 


hook 





PRICES 

i No. 8-4 for belts not over %” thick... .$1.85 per box 
i No. 5 for belts not over 5/16” thick... 1.65 per box 
| No. 6 for belts not over 3%” thick..... 1.95 per box 
: 10% discount on orders for 25 boxes in one delivery. 


In ordering direct kindly mention jobber’s name. 


SAFETY BELT-LACER CO. 
Factories Bldg. - Toledo, Ohio 





With each box of Safety Belt Hooks 

you get a specially made pair of 

nippers for cutting steel binder 

ars. Eliminates waste and pro- 
tects hands. 


If your stock does not include Safety 
Belt Hooks add them now. The qual- 
ities that make them more profitable 
to industry are the qualities that make 
them more profitable for you. Order 
a line of Safety Belt Hooks today. 


3-4 





MAIL ' 
INA 6 
TRIAL ORDER 

TODAY 
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CAPITALIZE 





AUTOMATIC 
INJECTORS 


OU capitalize on two industrial 

requirements—Safety and Econ- 
omy—when you sell U. S. Injectors, 
for the U. S. line meets these re- 
quirements completely. 
600,000 users back the U. S. reputa- 
tion for performance and reliability. 
That means easy and profitable sell- 
ing for you and your salesmen, 
Write today for our distributor plan 
with established resale prices and 
assured profits. 


AMERICAN 
INJECTOR 


COMPANY 
Detroit @ Michigan 











DISTRIBUTORS 
HERE IS A FAST SELLING 
AND PROFITABLE 
LINE 


Ball Bearing 
Portable Electric 
Blower 






The new “Marvel” Model 
No. 2 Air Cooled Ball 
Bearing Blower outfit for 
$45 list- Designed espe- 
cially for all classes of 
industrial use and in big 
demand by your custom. 
ers for blowing dust and 
dirt out of machinery, 
motors, generators, 
switch boards, looms, etc. 
Liberal profits and fast 
turn over. 

Model No. 3 Sells for 
$60.00. 







Electric 
Blower 
Company 


352 Atlantic Ave., 
Boston 9, Mass., 














U.S. A. 





and containers, has bought 16 acres | 
on Dixie Highway as site for a new 
mill. Plans for the building will be 
drawn by Lockwood Greene Engi- 
neers, Inc., Hanna Bldg., Cleveland, 
to consist of one-story unit for 
straight-line production, and will 
cost $300,000 with machinery. 
* Ok OK 


MIDLAND, PA.—Treadwell En- 
gineering Co. has work under way 
on one-story addition, 75x440 ft., to 
cost over $85,000 with equipment. 
This company manufactures steel 
plates, steel towboats, barges, etc. 

x * x 

MILWAUKEE, WIS.—Heil Co., 
1290 S. 31st St., will build storage 
building, 60x115 ft., costing $40,000. 
Contract has been placed with Klug 
and Smith Co., 69 E. Wisconsin Ave. 

x * x 

MOBILE, ALA.— Bulk Trans- 
portation Co. will build a one-story 
storage and distributing plant, 50x350 
ft., installation to include conveying 
and other mechanical-handling equip- 
ment, steel chutes, etc., to cost over 
$65,000. General contract has been 
awarded to Gwin Construction Co., 
3503 Fern St., New Orleans, La. 

‘a * 

MONTGOMERY, ALA. — Ala- 
bama-Georgia Syrup Co. will build 
two-story cold storage and refriger- 
ating plant, 62x152 ft., to cost about 





GENUINE 
HETTRICK 


Stitched Canvas 


BELTING 


Economical, fully guaranteed 
—furnished in various types 
and _ constructions—Trans- 
mission, Elevator, and Con- 
veyor uses, 


Write us now for Contract 
on next year’s requirements. 


We can make you an attrac- 
tive money saving proposi- 
tion. 


See our catalog page 156, 
in Mill Supplies Catalog & 
Directory. 


HETTRICK MFG. CO. 


Summit & Magnolia Sts. 
TOLEDO - - - - OHIO 

















$65,000 with machinery. General con- 
tract has been awarded to Jehle 
Bros., Montgomery. Walter A. Aus- 
feld, Shepherd Bldg., is architect. 

x * x 

MOUNDSVILLE, W. VA— 
West Virginia Super-Fuel Co. is 
planning expansion in coal pulveriz- 
ing and briquette manufacturing 
plant, with by-products division, to 
double present capacity, to cost over 
$100,000. Company is affiliated with 
West Virginia Cgal Distillation Co. 

x * 

NEW YORK, N. Y.—Board of 
Education, Park Ave. and 59th St., 
will soon ask bids for Bronx con- 
tinuation school, to include com- 
plete manual training shops, to cost 
$1,100,000 with equipment. Archi- 
tect is W. C. Martin, Flatbush Ave. 
Extension and Concord St., Brook- 
lyn. 








+ « 

OKLAHOMA CITY, OKLA.— | 
City Council has surveys under way | 
on tract of 640 acres about 7 miles | 
from city for municipal airport. 


Project will include hangars, repair MEADVILLE, PA. 
| shops 


and other field units, to 


Hard Usage and Long Life. 


That’s why Yost backs up 


with the ‘‘Make Good’’ 
Guarantee 
Remember— 
A Yost Vise must make 
good or Yost does. 


ELL YOST FOR 
ATISFACTION 


Yost Mfg. Co., 
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cost over $100,000 with equipment. 
Charles S. Russell, Hightower Bldg., 
is airport engineer in charge. 
* * * 
PHILADELPHIA, PA.—Wheel- 
ing Corrugating Co., 1234 Hamilton 
St., with main mill at Wheeling W. 
Va., will build a one- and two-story 
factory branch and distributing plant, 
255x260 ft., to cost $110,000 with 
equipment. General contract has been 
awarded to E. R. Hall, 34 S. 17th St. 
2 4 
SAN FRANCISCO, CAL.—Bids 
are being received by Truscon Steel 
Co., Call Bldg., for the construction 
of a one-story warehouse and shops 
at Carroll and Newhall Aves. Esti- 
mated cost is $50,000. Overhead 
crane is to be installed. 
ss 4 


SIOUX CITY, IA.— Reberts’ 
Sanitary Dairy Co. will erect a new 
two-story and basement milk prod- 
ucts plant, 160x175 ft., and will in- 
stall conveying, elevating, electric- 
operated and other equipment. Cost 
will be about $100,000. Architect is 
George B. Hilgers, Sioux City. 

* 26 

SOMERVILLE, N. J.—Board of 
Education, Somerset County, is 
planning to build a vocational school, 
at an estimated cost of $150,000. 

* ¢ * 

SPOONER, WIS.—George B. 
Sage, city clerk, will take bids about 
Nov. 10 for a complete Diesel en- 
gine power plant. Appropriation of 
$50,000 has been made by Common 
Council. 

* kis 

SYRACUSE, N. Y.— Syracuse 
Lighting Co., South Warren St., 
plans to extend and improve plant. 
Developments will include service 
and storage building, garage and re- 
pair shop, etc. Bids are now being 
taken for an auxiliary garage. Total 
cost is estimated at $3,000,000. Archi- 
tect is Melvin King, E. Fayette St. 

x ok x 


THREE RIVERS, MICH.—A 
bond issue of $1,190,000 has been 
arranged for by the Michigan Gas 
and Electric Co., part of proceeds to 


be used for expansion and improve- | 


ments. 
. + s 


TOLEDO, O.—Fox Electric and 


Mfg. Co. plans operation of local 
factory for manufacture of electrical 
specialties. This company was re- 
cently organized and can be reached 
care of Fraser, Hiett, Wall and 


‘This NEW SKILSAW SANDER 


offers quick sales....a ready market! 

















KILSAW announces 

a new perfected 

SANDER— belt type— 

portable — powerful — 
fool proof! 


aSKILSAW SANDER 
overcomes all previous 
sander complaints. It 
is perfectly balanced. 
Produces a perfectly 
smooth surface without 
ripples. It is silent in 
operation. 


SKILSAW SANDER 
is made with cast alu- 
minum frame ... light 
in weight...strong...de- 
pendable. Can be used 
everywhere. Note con- 
venient switch in handle. 


ptaectrsant A ee 
opens up a big new market 
for you. Send for details. 


SKILSAW, Inc. » 3304 Elston Avenue - Chicago 


—— NDER 
"Sa 


ERE isa new 
lightweight 
tool your sales- 
men can intro- 
duce everywhere. 





A tremendous market awaits 
thisnew SKILSAW SAND- 
ER—needed everywhere in 
industrial plants, wood- 
working shops, metal indus- 
tries, buildings, and in the 
construction field. 





SKILSAW products 
are distributed 
through Mill Supply 
Jobbers... backed by 
the name and fame of 
SKILSAW ... aided 
by hearty factory co- 
operation. 























Even a camel 
must drink 
once a week 


BUT a 
ARGUTO comes to you 
having had 
its lifetime drink 


"Nes 


EIRGUTO 2ts553 CON 


WAYNE JUNCTION PHILADELPHIA 








“If used ARGUTO first in 
1906— often since.”’ 


(From an unsolicited letter) 








OILLESS BEARINGS 
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PROFITABLE 
SELLING 


Specialty Sales 
Yield Desirable Profits 


Davis Valve Specialties conform 
to each of the three factors rec- 
ognized as essential by experi- 
enced distributors. 

Complete Line —a valve specialty for 
every automatic pressure regulation 
requirement. 

Distinctive Design — effective simplicity 
proved sound by years of performance. 

Established Reputation — over 50 years 


on the market gives Davis Valves wide 
acceptance. 


DAVIS REGULATOR CO,' 
2544 South Washtenaw Avenue ! 
CHICAGO-ILLINOIS § 





MS11-Grav 














The MARION Dolly 


—every plant’s a 


prospect 
Marion Dollies put loads on wheels. They 
easily and quickly handle barrels, boxes, 


bales, rolls, clumsy and odd shaped pack- 
ages. Carry 4000 pounds at a lick—one 
man loads and unloads. 


Manufacturing plants, railroads, warehouses, 
department stores and newspaper publishers 
find them indispensable every plant’s a 
prospect. 


The margin of profit is attractive. 


Write us today for our dealer prop- 
osition and descriptive literature. 


The Marion Malleable Iron Works 


Marion, Indiana 





Made in low wheel, high 
wheel and flat top models. 














| 


| of District Commissioners, 








| building, to be 50x175 ft. 


| are principal incorporators. 


Effler, Home Bank Bldg., attorneys. 
John J. Hendrick and John M. Zuber 


* * * 
WASHINGTON, D. C.—Board 
District 
Building, is planning to install man- 


ual training equipment in new Theo- 





dore Roosevelt High School to cost | 


| over $1,400,000, for which bids are | 


being asked on general contract until | 
Nov. ES. * * * 


WASHINGTON, PA.—Board of 
Education has awarded contract for 
the construction of a junior and 
senior high school, including main 
building, 52x350 ft., shop building, 
72x125 ft., etc., at Jefferson and 
West Hallem Aves. and Allison St. 
Estimated cost is $650,000. R. C. 
Buchanan is president of the board. 

* * * 

WHEELING, W. VA.—W. H. 
Truschel, 1530 Market St., and asso- | 
ciates have organized National Cou- 
pling and Fitting Co., with capital of 
$50,000. Company plans to operate 








local plant for manufacture of pipe 
couplings, bends, fittings and kin- | 


dred products. | 


* * * 


WILLISTON, N. D—New 
steam-operated electric power plant 
to cost over $125,000 with equip- 
ment will be built by Great Northern 
Railway Co., Railroad Bldg., St. 
Paul, Minn. 

‘se 


WACO, TEX.—Transmississippi 
Utilities Corp. is arranging for bond 
issue of $350,000, part of proceeds to 
be used for expansion and improve- 


ments. 
cx * 


WARREN, O.— Oakes Bronze 
and Aluminum Co. has bought plant 
of Commercial Galvanizing Co., and 
will expand present unit for produc- 








FILLING 


a Demand 


HAT’S what the Distribu- 

tor is doing when he sells 
MONARCH BALL 
METAL. Through its repu- 
tation and our advertising to 
consumers, MONARCH 
BALL is known to all users 
of babbitt. The demand is 
there. So are the profits. And 
we support the distributor 
100 per cent. This might be 
just the line you need. 


MORARON METAL COMPANY 
tablished 1895 
119 S. Lincoln St., tte 


= SEE - 





MONARCH 


Ball Metal 


The Steel Process Babbitt 




















tion of brass, bronze and aluminum 
castings. | 
* * * 
WAUKESHA, WIS.—Waukesha | 
Armature Co. has been organized, | 
and is establishing shop at 465 W. | 
Main St. to do general manufactur- | 
ing and repair work on dynamos, | 
motors, etc. 
x ok Ox 
WHITE PLAINS, N. Y.—Ellis | 
and Ellis has plans for a 3-story auto- 
mobile service, repair and garage 
Project | 
will cost more than $100,000 with | 
equipment. 








Wire Brushes for every 
Heater or Boiler 






“WORCESTER WN 
FLUE-BRUSH, 








a yze AS viet 5) te 
¥ an \y as 


Boiler Tube Cleaners— 
Sectional and House Heat- 
ing Flue Brushes. 


Write for samples and 
prices on this economical 
and efficient line. 


WORCESTER 
BRUSH & SCRAPER CO. 


34 Austin Street Worcester, Mass. 
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Editors on WHEELS 


—are making your 
business paper! 


He’s out—but he’s not at the country club. His 
chair is empty this afternoon — but it won’t be to- 
night. He’ll be back from the front with important 
news for you and your business. 


For today your business paper is edited on wheels. 


Is there a hint of a new process, a new method, a 
new machine that may cut costs for a whole industry? 
Your editor is there by the shortest, swiftest route. 


Is there a rumor of impending price changes—of 
a merger that may affect competition—a tariff that 
may affect exports? Your editor is on the ground, 
looking at emergencies through your eyes, getting 
the facts for you. 


Is there news of a selling plan, a packaging idea, a 

distribution scheme that moves goods quickly? He 

lait is there, to appraise its value to you, to bring you the 
NAG) ¥o- PP 


story of just what happened. 
THIS SYMBOL identifies an 


ABP paper . . . It stands for ‘No wonder your editor is not at his desk. He is 
honest, known, paid circu- riding the rails, flying the airlines, touring the roads— 
lation; straightforward : b 
business methods, and edi- a reporter at the front, an editor on the way home. 
coe ne ae eee And he is doing it all for you. His reports, digested 
reader interest ... These are . : 

the factors that make a val- for you, written for you, published for you—are 


as es ee. yours in the pages of your business paper. 


4 4 * 


MILL SUPPLIES IS A MEMBER OF 
THE ASSOCIATED BUSINESS PAPERS, INC. 


TWO-NINETY-FIVE MADISON AVENUE - NEW YORK CITY 
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BUY ADVERTISED PRODUCTS 


A Classified Index to the Products of Advertisers in This Issue 


Index to 





ANVILS 
Columbus Anvil & Forging Co. 
Yost Mfg. Co. 


APRONS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Chas. A. Schieren Co. 


ARBORS 
Brown & Sharpe Mfg. _ 
Cleveland Twist Drill C 
Morse Twist Drill & Machine Co. 
Whitman & Barnes, Inc. 


AWLS 
Goodell-Pratt Co. 

BABBITT METALS 
Buffalo Fdy. & Machine Co. 
Dodge Manufacturing Corporation 
Frictionless Metal Company 
Monarch Metal Co. 


BARRELS, TUMBLING 
Royersford Foundry & Machine Co. 
BARROWS 

The Fairbanks Company 


BEARINGS, BALL AND ROLLER 
S K F Industries, Incorporated 


BEARINGS, SHAFT, BABBITTED 
Bond Foundry & Machine Co. 
Codge Manufacturing Corporation 
Royersford Foundry & Machine Co. 
T. B. Wood’s Sons Co. 


BEARINGS, SHAFT, BALL 
Chicago Pulley & Shafting Co. 
S K F Industries, Incorporated 
T. B. Wood’s Sons Co. 


BEARINGS, SHAFT, OILLESS 
Arguto Oilless Bearing Co. 


BEARINGS, SHAFT, ROLLER 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
Royersford Foundry & Machine Co. 
S K F Industries, Incorporated 

BELT DRESSING 
E. C. Atkins & Co. 
Chicago Rawhide Mfg. Co. 
Joseph Dixon Crucible Co. 
Graton & Knight Co. 
Geo. Rahmann & Co. 
Richmond Belt Dressing Mfg. Co., 


Inc. 
Chas. A. Schieren Co. 


BELT FASTENERS 
The Bristol Company 
Clipper Belt Lacer Company 
Flexible Steel Lacing Co. 
Safety Belt Lacer Co. 

BELT LACINGS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Geo. Rahmann & Co. 
Chas. A. Schieren Co. 

BELT SHIFTERS 
T. B. Wood’s Sons Co. 

BELT TIGHTENERS 
Dodge Manufacturing Corporation 
T. B. Wood’s Sons Co. 


a CANVAS 
Hettrick Mfg. 


ao ig CONVEYOR 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Ciamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., 
Graton & Knight Co. 
Hettrick Mfg. Co. 
The Mechanical Rubber Co. 
Pioneer Rubber Mills 
The Republic Rubber Co. 
Thermoid Rubber Co. 
Whitehead Bros. Rubber Co. 


BELTING, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Geo. Rahmann & Co. 
Chas. A. Schieren Co. 


BELTING, LINK 
Chas. A. Schieren Co. 
Graton & Knight Co. 


BELTING, ROUND 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Geo. Rahmann & Co. 
Chas. A. Schieren Co. 


Inc. 


BELTING, RUBBER 
Boston Woven Hose & Rubber Co. 
Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
The Mechanical Rubber Co. 
Pioneer Rubber Mills 
The Republic Rubber Co. 
Thermoid Rubber Co. 
Whitehead Bros. Rubber Co. 


BELTING, THRESHER 
The Cincinnati Rubber Mfg. Co. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
Hettrick Mfg. Co. 
The Mechanical Rubber Co. 
Pioneer Rubber Mills 
Chas. A. Schieren Co. 
Thermoid Rubber Co. 
BELTING, TWISTED 
Graton & Knight Co. 
Chas. A. Schieren Co. 


BELTING, “Vv” 
Allis-Chalmers Mfg. Co. 
Chicago Rawhide Mfg. Co. 
L. H. Gilmer Co. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
Chas. A. Schieren Co. 


BELTS, WELL DRILLING 
Goodyear Tire & Rubber Co., Inc. 
Thermoid Rubber Co. 

BENCHES (WORK), JEWELERS’ 
Leiman Bros. 
BENCHES, STEEL 
Angle Steel Stool Co. 
Standard Pressed Steel Co. 
BINS, STEEL 
Angle Steel Stool Co. 


BITS, SCREWDRIVER 
American Swiss File & Tool Co. 
Goodell-Pratt Company 


BITS, TOOL HOLDER 
Armstrong Bros. Tool Co. 
Simonds Saw & Steel Co. 

The Vincent Steel Process Co. 

J. H. Williams & Co. 

BLOCKS, CHAIN 
Chisholm-Moore Hoist Corp. 
Wright Mfg. Co. 

The Yale & Towne Mfg. Co. 

BLOCKS, PILLOW 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Cerporation 
W. A. Jones Fdy. & Machine Co. 


Royersford Foundry & Machine Co. 


S K F Industries, Inc. 
T. B. Wood’s Sons Co. 


BLOCKS, TACKLE 
Williamsport Wire Rope Co. 
BLOWERS, FORGE 
Champion Blower & Forge Co. 
Electric Blower Company 
BLOWERS, GAS AND OIL 
COMBUSTION 
Electric Blower Company 
Leiman Bros. 


BLOWERS, PORTABLE, 
ELECTRIC 
Clements Mfg. Co. 
Electric Blower Company 
Standard Electrical Tool Co. 
BLOWERS, SANDBLAST 
Leiman Bros. 
BOILER TUBES 
National Tube Company 
BOILERS, TUBULAR AND 
WATER TUBE 
Henry Vogt Machine Co. 
BOLTS, CARRIAGE 
Buffalo Bolt Co. 
Clark Bros. Bolt Co. 
H. M. Harper Co. (Brass) 
The Lamson & Sessions Co. 
Russell, Burdsall & Ward Bolt & 
Nut Co. 
BOLTS, COACH OR LAG 
Buffalo Bolt Co. 
Clark Bros. Bolt Co. 
Lamson & Sessions Co. 





Advertisements on Page 144 











BOLTS, EYE, HOOK, RING AND 
LAG 


Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
Buffalo Bolt Co. 

Clark Bros. Bolt Co. 

H. M. Harper Co. (Brass) 
Lamson & Sessions Co. 

J. H. Williams & Co. 


BOLTS, MACHINE 
Buffalo Bolt Co. 
Clark Bros. “3 Co. 
H. ~* —— > (Brass) 


The Lamson & Sessions Co. 
Russell, mBurdsall & Ward Bolt & 
Nut Co. 


BOLTS, SINK, STOVE AND 
PLOW 


Buffalo Bolt Co. 

Clark Bros. Bolt Co. 

The Lamson & Sessions Co. 

Russell, Burdsall & Ward Bolt 
& Nut Co. 


BOLTS, STUD 
Buffalo Bolt Co. 

Clark Bros. Bolt Co. 

The Lamson & Sessions Co. 


BOXES, TOOL AND TOTE 
Angle Steel Stool Co. 


BRACES, TRENCH 
Templeton, Kenly & Co. 


BRACKETS, SCAFFOLD— 
LADDER 
Patent Scaffolding Co. 


BRACKETS, WALL 
Bond Foundry & Machine Co. 
Dodge Mfg. Corporation 
Royersford Fdy. & Machine Co. 
T. B. Wood’s Sons Co 


BRASS GOODS, PLUMBING 
Grabler Mfg. Co. 


BRASS GOODS, STEAM 
American Injector Co. 
Detroit Lubricator Co. 
Penberthy Injector Co. 

The D. T. Williams Valve Co. 


BRAZERS 
The Turner Brass Works 
P. Wall Mfg. Supply Co. 


BRONZE BARS, CORED AND 
SOLID 


American Injector Co. 

Buckeye Brass & Mfg. Co. 

The Bunting —— & Bronze Co. 
Arthur Harris & Co 

M. L. Oberdorfer Brass Co. 


BROOMS, FACTORY, WARE- 
HOUSE AND RAILROAD 
Deshler Broom Factory 
ae Brusn & Broom Mfg. 


The Joseph Lay Co. 
The Milwaukee Brush Mfg. Co. 
The Osborn Manufacturing Co. 


BRUSHES, ace. FLOOR, 
Indianapolis Brush ‘t Broom Mfg. 


The Joseph Lay Co. 

The Milwaukee Brush Mfg. Co. 
The Osborn Manufacturing Co. 
Worcester Brush & Scraper Co. 


BRUSHES, MOTOR 
Joseph Dixon Crucible Co. 


BRUSHES, PAINT AND 
VARNISH 


The Milwaukee Brush Mfg. Co. 
The Osborn Manufacturing Co. 


BRUSHES, WIRE, FLUE, ETC. 
The Milwaukee Brush Mfg. Co. 
The Osborn Manufacturing Co. 
Worcester Brush & Scraper Co. 


BRUSHES, WIRE WHEEL 
The Milwaukee Brush Mfg. Co. 
The Osborn Manufacturing Co. 


BUCKETS, ELEVATOR 
Dodge Mfg. Corp. 
Illinois Malleable ‘Iron Co. 


BUFFERS, ELECTRIC 
The Black & Decker Mfg. Co. 
Jas. Clark, Jr., Electric Co. 
Keller Mech. ee Corp. 
Marathon Electric Mfg. 
The Standard Electrical Tool Co. 
N. A. Strand 

BUFFING WHEELS 
Cc. B. Hunt & Son 


Keller 
Corp. 
BUSHINGS, BRONZE 
American Injector Co. 
Buckeye Brass & Mfg. Co. 
Bunting Brass & Bronze Co. 
Arthur Harris & Co. 
M. L. Oberdorfer Brass Co. 
CABINETS, STEEL, TOOL, 
PARTS, BLUEPRINT, 
Angle Steel Stool Co. 
CALIPERS 
Brown & Sharpe Mfg. Co. 
Goodell-Pratt Company 
The L. S. Starrett Co. 
CANS, hee! WASTE 
Angle Steel ‘Stool Co. 
Geo. W. Diener Mfg. Co. 
Harker Mfg. Co. 
P. Wall Mfg. Supply Co. 
CANS, SAFETY, GASOLINE 
Geo. W. Diener Mfg. Co. 
Harker Mfg. Co. 
CAR-MOVERS 
Advance Car Mover Co. 
Appleton Car Mover Co. 
Safety Wrench & Appliance Co. 
CARTS, PUSH 
The Fairbanks Company 
CASING, WELL 
National Tube Co. 
CASTERS, TRUCK 
The Bassick Company 
Bond Foundry & Machine Co. 
CASTINGS, BRONZE AND 
ALUMINUM 
Buckeye Brass & Mfg. Co. 
Arthur Harris & Co. 
T. B. Wood’s Sons Co. 


CASTINGS, GRAY, MALLEABLE 
Brown & Sharpe Mfg. Co. 
Illinois Malleable Iron Co. 
Marion Malleable Iron Works 
a Foundry & Machine Co. 
T. B. Wood’s Sons Co. 
yen nice SEMI-STEEL 
ae Foundry & Machine Co. 
T. B. Wood’s Sons Co. 


CATALOGUES 
R. R. Donnelley & Sons Co. 
CEMENT, CHROME 
E. J. Lavino & Company 
— HIGH TEMPERATURE 
E. J. Lavino & Company 

CEMENT, BELT 
Chicago Rawhide Mfg. Co. 

The Diamond Rubber Co., Inc 
Graton & Knight Co. 
Geo. Rahmann & Co. 
Chas A. Schieren Co. 

CEMENT, PIPE JOINT 
Joseph Dixon Crucible Co. 

CHAIN 

The Columbus McKinnon Chain Co. 
S. G. Taylor Chain Company 

CHAIRS, F 

Angle Steel Stool 
CHARGING SETS. BATTERY 
Marathon Electric Mfg. Co. 
CHARGING WAGONS 
The Fairbanks Co. 

CHISELS, COLD 
American Swiss File & Tool Co. 
Goodell-Pratt Company 
Stanley Electric Tool Co. 

CHUCKS, Sens, — TAP 
Goodell-Pratt Compa 
Morse Twist Drill & Machine Co 
Skinner Chuck Co. 
The Standard Tool Co. 

CHUCKS, LATHE 
Cushman Chuck Co. 

The Skinner Chuck Co. 


BURS ; . 
Mechanical Engineering 
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“One of the Four Hundred” 


Micrometer Caliper No. 8 RS is one of the four hundred different Brown 


& Sharpe Micrometers—a complete line. 


What does this mean to the dealer who features Brown & Sharpe Tools? 
It means that manufacturers, foremen and mechanics recognize his store 
as being the headquarters for good tools. 


They know that regardless of the kind of job there is a Micrometer in 
the Brown & Sharpe line which will measure the work accurately and 
quickly. This reliance upon Brown & Sharpe Micrometers and other 
tools has been built upon years of satisfactory performance and is one of 
the greatest assets of the Brown & Sharpe dealer. 


It’s always more profitable to concentrate on the line that is most readily 
accepted. Brown & Sharpe Mfg. Co., Providence, R. I. 


[BS 


Brown & Sharpe Tools 


*WORLD’S STANDARD OF ACCURACY” 
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CHUCKS, PLANER 
The Skinner Chuck Co. 


CLAMPS, BELT 
Chas. A. Schieren Co. 
T. B. Wood’s Sons Co. 


CLAMPS, “C” 
Armstrong Bros. Tool Co. 
The Columbian Vise & Mfg. Co. 
Graton & Knight Co. 
J. H. Williams & Co. 


CLAMPS, HOSE 

Boston Woven Hose & Rubber Co. 
Dixon Valve & Coupling Co. 

CLAMPS, GIRDER 
Bond Foundry & Machine Co. 

CLAMPS, PIPE REPAIR 

M. B. Skinner Co. 

CLEANERS, FLUE 
The Milwaukee Brush Mfg. Co. 
Worcester Brush & Scraper Co. 

CLIPPERS, BOLT 
H._K. Porter, Inc. 

CLOTHS, WIPING 


Louisville Sanitary Wipers Co., Inc. 


CLUTCHES, FRICTION 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co. 

W. A. Jones Foundry & Mch. Co. 
T. B. Wood’s Sons Co. 

COCKS, AIR AND DRAIN 
American Injector Co. 
The D. T. Williams Valve Co. 

COCKS, BALL 

Detroit Lubricator Co. 
Kieley & Mueller, Inc. 

COCKS, CORPORATION 
Grabler Mfg. Co. 

COCKS, GAGE 
American Injector Co. 
Jenkins Bros. 
Nason Manufacturing Company 
The D. T. Williams Valve Co. 
COCKS, RUBBER PACKED 
Arthur Harris & Co. 
COCKS, STEAM AND SERVICE 
Walworth Company 
The D. T. Williams Valve Co. 
COCKS, STOP 
Grabler Mfg. Co. 


COILS AND BENDS, COPPER 
AND BRASS 


Arthur Harris & Co. 

Wolverine Tube Company 
COLLARS, SHAFT 

American Pulley Company 

Bond Foundry & Machine Co. 

Chicago Pulley & Shafting Co. 

Dodge Manufacturing Corporation 


Royersford Foundry & Machine Co. 


Standard Pressed Steel Co. 

T. B. Wood’s Sons Co. 
COLUMNS, WATER 

Kieley & Mueller, Inc. 

Nason Manufacturing Co. 

COMPOUND, PIPE JOINT 

Joseph Dixon Crucible Co 
COMPRESSORS, AIR 

Curtis Pneumatic Machinery Co. 

Leiman Bros., Inc. 


Worthington Pump & Mach. Corp. 


CONNECTORS 
Wolverine Tube Co. 
CONTACTORS, BELT 
B. Wood’s Sons Co. 
CONTROLLERS, BOILER 
PRESSURE 
Kieley & Mueller, Inc. 
Mason Regulator Co. 
COPPERSMITHS 
Arthur Harris & Co. 
COTTER PIN EXTRACTORS 
American Swiss File & Tool Co. 
COUNTERBORES 
American Swiss File & Tool Co. 
The Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co. 
Standard Tool Co. 
Whitman & Barnes, Inc. 
hg ag» gr ag 
Brown & Sharpe Mfg. 
Chicago Pulley & Seattne Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co. 


Royersford Foundry & Machine Co. 
7. & . 


Wood’s Sons Co. 
COUNTERSHAFTS, SMALL 

Birkle Machine Works 
Goodell-Pratt Company 
N. A. Strand & Co. 

COUNTERSINKS 
American Swiss File & Tool Co. 
Cleveland Twist Drill Co. 
Goodell-Pratt Company 
Whitman & Barnes, Inc. 


COUPLINGS, HOSE 


Boston Woven Hose & Rubber Co. 


Diamond Rubber Co., Inc. 


. Dixon Valve & Coupling Co. 


Cc. B. Hunt & Son 


— PIPE 
Grabler Mfg. 
Illinois dhacaths Iron Co. 
National Tube Company 


COUPLINGS, SHAFT 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
Huron Industries, Inc. 
W. A. Jones Fdy. & Machine Co. 
Royersford Foundry & Machine Co. 
T. B. Wood’s Sons Co. 


COUPLINGS, SHAFT, FLEXIBLE 
Bond Foundry & Machine Co. 

W. A. Jones Fdy. & Machine Co. 
T. B. Wood’s Sons Co. 


COUPLINGS, SHAFT, FRICTION 
CUT-OFF 

Dodge Mfg. Corporation 

The Edgemont Machine Co. 

T. B. Wood’s Sons Co. 


COUPLINGS, SHAFT, MARINE 
Bond Foundry & Machine Co. 


COVERING, PULLEY 
Chicago Pulley & Shafting Co. 
CRANES, HAND POWER 

Chisholm-Moore Hoist Corp. 


CRANES, OVERHEAD, TRAVEL- 
ING AND JIB 

Chisholm-Moore Hoist Corp. 

Curtis Pneumatic Machinery Co. 

Robbins & Myers, Inc. 

The Yale & Towne Mfg. Co. 

CRAYONS, LUMBER 
Joseph Dixon Crucible Co. 

CUPS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

CUPS, OIL AND GREASE 
American Injector Co. 
Detroit a Co. 
Ng ge Inj r Co. 

. Be Willisse ‘Vv Valve Co. 

CUTTERS, BELT 
Clipper Belt Lacer Company 

CUTTERS, CHAIN 
H. K. Porter, Inc. 

CUTTERS, EMERY WHEEL 
DRESSER 
The Vincent Steel Process Co. 
CUTTERS, GAGE GLASS 
Goodell-Pratt Company 
Worcester Brush & Scraper Co. 

CUTTERS, GLASS 
American Saw & Mfg. Co. 
Goodell-Pratt Co. 

CUTTERS, MILLING 
Brown & Sharpe Mfg. Co. 
Cleveland Twist Drill Co. 

Keller Mech’l Engineering Corp. 
Morse Twist Drill & Machine Co. 
National Twist Drill & Tool Co. 
The Standard Tool Co. 

Whitman & Barnes, Inc. 

CUTTERS, PIPE 
Armstrong Bros. Tool Co. 

The Borden Co. 
The Oster Mfg. Co. 
The Ridge Tool Co. 
Toledo Pipe Threading Machine Co. 
Walworth Co. 
Williams Tool Corp. 
CUTTERS, ROD, HAND LEVER 
Armstrong-Blum Mfg. Co. 
H. K. Porter, Inc. 

DAMPER ACCESSORIES 
Hyro Manufacturing Co., Inc. 

DESKS, STEEL, FOREMEN’S 

Angle Steel Stool Co. 
Standard Pressed Steel Co. 


DESKS, STEEL, OFFICE AND 
TYPEWRITER 

Angle Steel Stool Co. 
DIAPHRAGMS 


The Diamond Rubber Co., Inc. 

Graton & Knight Co. 

Chas. A. Schieren Co. 

Whitehead Bros. Rubber Co. 
DIES, STAMPING 

Toledo Pressed Steel Co. 
DIES, THREADING 

Armstrong Bros. Tool Co. 

The Borden Co. 

Greenfield Tap & Die Corp. 

Morse Twist a & Machine Co. 


Standard Tool Co. 


Toledo Pipe Threading Machine Co. 


Walworth Co. 
Williams Tool Corp. 


DIPPERS, COPPER 
Arthur Harris & Co 


DISCS, VALVE 
Jenkins Bros. 


DOGS, LATHE 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
J. H. Williams & Co. 


DRAINERS, CELLAR, AUTO- 
MATIC 


Goulds Pump, Inc. 
Penberthy Injector Co. 


omer gee BENCH 
Angle Steel Stool Co. 
Standard Pressed Steel Co. 


DRESSERS, GRINDING WHEEL 
The Standard Tool Co. 
The Vincent Steel Process Co. 


DRILLING POSTS 
Armstrong Bros. Tool Co. 


DRILLS, CHAIN 
Goodell-Pratt Co. 


DRILLS, ELECTRIC 

The Black & Decker Mfg. Co. 
James Clark, Jr., Elec. Co. 
Goodell-Pratt Co. 
Standard Electric Tool Co. 
Stanley ety Tool Co. 

A. Strand & Co 
United States Elec’l Tool Co. 
The Van Dorn Electric Tool Co. 


DRILLS, HAND AND BREAST 
Goodell-Pratt Co. 


DRILLS, POST 
The Black & Decker Mfg. Co. 
Champion Blower & Forge Co. 


DRILLS, RATCHET 
Armstrong Bros. Tool Co. 
Goodell-Pratt Co. 

Morse Twist Drill & Machine Co. 
Whitman & Barnes, Inc. 


DRILLS, STONE 
American Swiss File & Tool Co. 


DRILLS, TWIST 
Cleveland Twist Drill Co. 
Greenfield Tap & Die Corp 
Morse Twist Drill & Machine Co. 
National Twist Drill & Tool Co. 
The Standard Tool Co. 

Whitman & Barnes, Inc. 


DRIVES, POWER 
The Borden Co. 
The Oster Mfg. Co. 
The Toledo Pipe Thread. Mach. Co. 
Williams Tool Corp. 


DRIVES, V-BELT 

Allis-Chalmers Mfg. Co. 

The Dayton Rubber Mfg. Co. 

Dodge Mfg. Corp. 

Pyott Foundry & Machine Co. 

T. B. Wood’s Sons Co. 

Worthington Pump & Machy. Corp. 
DRUMS, CAST IRON 

T. B. Wood’s Sons Co. 


EJECTORS 
American Injector Co. 
Nason Manufacturing Co. (acid) 
Penberthy Injector Co. 


ELIMINATORS, OIL 
The D. T. Williams Valve Co. 


ELLS, UNION GROUND JOINT 
E. M. Dart Mfg. Co. 

ENGINE AND BOILER FITTINGS 
American Injector Co. 

The D. T. Williams Valve Co. 


ENGINES, GAS AND OIL 
Worthington Pump & Machy. Corp. 


EXPELLERS, OIL AND 
MOISTURE 
The V. D. Anderson Co. 


EXTINGUISHERS, FIRE 
Geo. W. Diener Mfg. Co. 
Harker Mfg. Co. 


FANS, VENTILATING, ELECTRIC 
The Champion Blower & Forge Co. 
Electric Blower Company 
Marathon Electric Mfg. Co. 
Robbins & Myers, Inc. 


ge ge BRASS 
Grabler Mfg. Co. 


FEED WATER SOFTENER AND 
PURIFIER 


Dodge Manufacturing Corporation 


FEEDER VALVES, STEAM 
HEATING BOILER 
Nason Manufuacturing Co. 


FEEDWATER HEATERS 
Worthington Pump & Mach’y Corp. 


FILES 
American Swiss File & Tool Co. 
Grobet File Corporation of America 
Keller Mechanical Engineering Corp. 
(rotary) 
Simonds Saw & Steel Co. 


FILTERS, AIR 
Economy Machine Products Co. 


FIRE PREVENTING EQUIPMENT 
Geo. W. Diener Mfg. Co. 
Harker Mfg. Co. 


FITTINGS, CHAIN 
S. G. Taylor Chain Company 


FITTINGS, DRAINAGE 
Grabler Mfg. Co. 

Illinois Malleable Iron Co, 
Stockham Pipe & Fittings Co. 


FITTINGS, HOSE, BRASS 
Boston Woven Hose & Rubber Co. 
Illinois Malleable Iron Co. 

The Mechanical Rubber Co. 


FITTINGS, HYDRAULIC 
Stockham Pipe & Fittings Co. 
Henry Vogt Machine Co. 
Walworth Company 


FITTINGS, PIPE, BRASS 
Grabler Mfg. Co. 
Arthur Harris & Co. (Special) 
Illinois Malleable lron Co. 
M. L. Oberdorfer Brass Co. 
Walworth Company 


FITTINGS, PIPE, CAST IRON 
Grabler Mfg. Co. 

_—< Malleable Iron Co. 
Stockham Pipe & Fittings Co. 
Walworth Company 


FITTINGS, PIPE, MALLEABLE 
Grabler Mfg. Co. 

Illinois Malleable Iron Co. 
Stockham Pipe & Fittings Co. 
Walworth Company 


FITTINGS, PIPE, STEEL 
Bonney Forge & Tool Works 
Stockham Pipe & Fittings Co. 
Henry Vogt Machine Co. 
Walworth Company 


FLANGES, ROUND JOINT 
E. M. Dart Mfg. Co. 
Walworth Company 


FLEXIBLE SHAFT MACHINES 
Keller Mechanical Engineer. Corp. 
N. A. Strand & Co. 

U. S. Electrical Tool Co. 


FLOATS, ALUMINUM, STEEL 
AND STAINLESS STEEL 
Arthur Harris & Co. 


FLOATS, COPPER 
The V. D. Anderson Co 
Arthur Harris & Co. 


FLOOR ne 
Angle Steel Stoo 
Bond Foundry = Machine Co. 
Dodge Manufacturing Corporation 
Royersford ay an & Machine Co. 
T. B. Wood’s Sons Co. 


FLUX, ALUMINUM WELDING 
Arthur Harris & Co. 


FLUXES, SOLDERING 
Kester Solder Company 


FLY WHEELS 
Dodge Manufacturing Corporation 
The Medart Company 
Pyott ee & Machine Co. 
Reeves Pulley Co. 
T. B. Wood’s Sons Co. 


FORGES, BLACKSMITH AND 
RIVET 


Champion Blower & Forge Co. 


FORM TIES, CONCRETE 
Marion Malleable Iron Works 


FOUTAINS, DRINKING 
Puro Sanitary Drinking Fountain 


FRAMES, HACK SAW 
E. C. Atkins & Co. 
Goodell-Pratt Co. 
The L. S. Starrett Co. 
The Henry G. Thompson & Son Co. 


FRAMES, WALL 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
Royersford Foundry & Machine Co. 
T. B. Wood’s Sons Co. 


FURNACES, SOLDERING 
Geo. W. Diener Mfg. Co. 
P. Wall Mfg. eupply Co. 
Turner Brass 
P. Wall Mfg. Supply Co. 
Yost Manufacturing Co. 


GAGES, IRON, AMMONIA AND 
CHEMICAL 


Nason Manufacturing Co. 


GAGES, MACHINISTS’ 
Brown & Sharpe Mfg. Co. 
Goodell-Pratt Co. 

Greenfield Tap & Die Corp. 
The L. S. Starrett Co. 
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SPORT WIRE ROPE 
_=— Tf | is Dependable 





niform gual: ly insures 


Dependability 


Some of the features of outstanding importance in the manu- 
facture of 


WILLIAMSPORT WIRE ROPE 


are competitive tests by outside laboratories to operate as a 
double check; drawing down wires and building ropes from 
the same heat of rods, thus getting greatest uniformity of 
wires into ropes. Weaving the patented “Telfax” system 
of tape into the hemp core to insure the user against sub- 
stitution of the wrong make and strength—a protection of 
utmost value to the user. 





These features have contributed largely towards establishing 
Williamsport as a favorite choice among careful engineers. 


WILLIAMSPORT WIRE ROPE CO. 


Main Office and Works: General Sales Offices: 


WILLIAMSPORT, PA. _ Peoples Gas Bldg., CHICAGO 
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GAGES, WATER 
American Injector Co. 
Nason Manufacturing Co. 
Penberthy Injector Co. 
The D. T. Williams Valve Co. 


GASKETS 
The Cincinnati Rubber Mfg. Co. 
Diamond Rubber Co., Inc. 
Graton & Knight Co. 
Jenkins Bros. 
The Mechanical Rubber Co. 
Chas. A. Schieren Co. 
Thermoid Rubber Co. 
GEARS 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 
Chicago Rawhide Mfg. Co. 
a Manufacturing Corporation 
A. Jones Fdy. & Machine Co. 
The Medart Company 
Pyott Foundry & Machine Co. 
> ’s Sons (Cast iron, 
semi-steel, bronze, cut). 
GENERATORS, ACETYLENE 
The Imperial Brass Mfg. Co. 
GENERATORS, ELECTRIC 
Jas. Clark, Jr., Electric Co 
Robbins & Myers, Inc. 
GLASSES, GAGE 
Jenkins Bros. 
GOVERNORS, PUMP SPEED 
Kieley & Mueller, Inc. 
Mason Regulator Co. 
GRAPHITE FOR ALL PURPOSES 
Joseph Dixon Crucible Co. 


GREASE, LUBRICATING 
Bond Foundry & Machine Co. 
Joseph Dixon Crucible Co. 
Royersford Foundry & Machine Co. 


GRINDERS, BENCH AND FLOOR 
Black & Decker Mfg. Co. 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 
The Champion Blower & Forge Co. 
Chicago Pulley & Shafting Co. 
Goodell-Pratt Co. 
Keller Mechanical Engineer. Corp. 
Royersford Foundry & Machine Co. 
Standard Electrical Tool Co. 
The Stanley Electric Tool Co. 
U. S. Elec’l Tool Co. 
The Van Dorn Electric Tool Co. 
GRINDERS, DISC 
The Standard Electrical Tool Co. 
U. lectrical Tool " 
Van Dorn Electric Tool Co. 
GRINDERS, ELECTRIC 
The Black & Deck .* = g. Co. 
James Clark, Jr., E Co. 
Keller Mechanical + Km Corp. 
Marathon Electric Mfg. Co. 
Standard Electrical Tool Co. 
The Stanley Electric Tool Co. 
N. A. Strand & Co. 
U. S. Elec’l Tool Co. 
The Van Dorn Electric Tool Co. 
GRINDERS, VALVE 
The Black & Decker Mfg. Co. 
Goodell-Pratt Co. 
DU. S. Electrical Tool Co. 
GUARDS, CABLE, HIGHWAY 
Williamsport Wire Rope Co. 

GUARDS, ELECTRIC LAMP 
Flexible Steel Lacing Co. 

GUNS, OIL AND GREASE 
Bond Foundry & Machine Co. 
Royersford Foundry & Machine Co. 

HAMMERS 
Bunting Brass & Bronze Co. 
(bronze) 
Goodell-Pratt Co. 
HAMMERS, ELECTRIC 
The Stanley Electric Tool Co. 
The Van Dorn Electric Tool Co. 


HANDLES, FILE AND SOLDER 
IRON 


Hyro Mfg. Co., Inc. 


HANGERS, BALL BEARING 
Chicago Pulley & Shafting Co. 
S K F Industries, Incorporated. 
T. B. Wood’s Sons 


HANGERS, DOOR 

F. E. Myers & Bro. Co. 
HANGERS, PIPE 

Grabler Mfg. Co. 

Illinois Malleable Iron Co. 

Walworth Company 


HANGERS, SHAFT 
American Pulley Company 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
W. A. Jones Fdy. & Machine Co. 
Royersford Foundry & Machine Co. 
S K F Industries, Incorporated 
Standard Pressed Steel Co. 

B. Wood’s Sons Co. 


HEADS, EXHAUST 
Kieley & Mueller, Inc. 


HEATERS, FEED WATER 
Arthur Harris & Co. 
Worthington Pump & Machy. Corp. 
HEATERS, GLUE, ELECTRIC 
The Black & Decker Mfg. Co. 


HEATERS, GLUE, STEAM AND 
GAS 


Nason Manufacturing Company 


HEATERS, UNIT 
Wolverine Tube Company 


HOBS 
National Twist Drill & Tool Co. 
HOISTS, CHAIN 
Chisholm-Moore Hoist Corp. 
Wright Mfg. Co. 
The Yale & Towne Mfg. Co. 

HOISTS, ELECTRIC 
Chisholm-Moore Hoist Corp. 
Robbins & Myers, Inc. 

The Yale & Towne Mfg. Co. 
HOISTS, HAND 

Chisholm-Moore Hoist Corp. 

Robbins & Myers, Inc. 

Wright Mfg. Co. 

The Yale & Towne Mfg. Co. 

HOISTS, PNEUMATIC 

Curtis Pneumatic Machinery Co. 
HOLDERS, TAP 

Goodell-Pratt Co. 

HOLDERS, TOOL 
Armstrong Bros. Tool \ 
Brown & Sharpe Mfg. Co. 

J. H. Williams & Co. 
HOOKS, BELT 
The Bristol Company 
Clipper Belt Lacer Co. 
Flexible Steel Lacing Co. 
Geo. Rahmann & Co. 

HOOKS, CORNICE 

Patent Scaffolding Co. 
HOOKS, HOIST 
J. H. Williams & Co. 

HORSES, MASONS’ 

Patent Scaffolding Co. 
HORSES, ify FOLDING 
Toledo Pressed Steel Co. 

HOSE, COTTON 
Boston Woven Hose & Rubber Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
The Mechanical Rubber Co. 
Pioneer Rubber Mills 

Whitehead Bros. Rubber Co. 

HOSE, RUBBER 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 

e Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 

The Mechanical Rubber Co. 
Pioneer Rubber Mills 
The Republic Rubber Co. 
Thermoid Rubber Co. 
Whitehead Bros. Rubber Co. 
HYDRAULIC LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A. Schieren Co. 
INDICATORS, SPEED 
Goodell-Pratt Co. 
INJECTORS 
American Injector Co. 
Penberthy Injector Co. 
IRONS, BRANDING 
Patent Scaffolding Co. 

JACKS, LIFTING 
Templeton, Kenly &, Co. 

JACKS, PLANER 
Armstrong Bros. Tool " 

JACKS, SCREW 
Templeton, Kenly & Co. 
JOINTS, EXPANSION, COPPER 
Arthur Harris & Co. 

KETTLES, COPPER 
Arthur Harris & Co. 

KEYSTOCK, OFFSET 
The Ohio Valley Pulley Works, Inc. 
KNIVES, MACHINE 
E. C. Atkins & Co. 
Simonds Saw & Steel Co. 
KNURLS 
American Swiss File & Tool Co. 
Brown & Sharpe Mfg. Co. 
LACERS, BELT 
Clipper Belt Lacer Co. 
Safety Belt Lacer Co. 

LADDERS, SAFETY 
Dayton Safety Ladder Co. 
Patent Scaffolding Co. 

LADDERS, STEP—STRAIGHT— 
EXTENSION 
Patent Scaffolding Co. 
LAMP GUARDS 
Flexible Steel Lacing Co. 

LATHES, BENCH 
The Champion Blower & Forge Co. 
Goodell-Pratt Co. 


LATHES, BUFFING AND 
POLISHING 
Brown & Sharpe Mfg. Co. 
Goodell-Pratt Co. 
Marathon Electric Mfg. Co. 
Standard Electrical Tool Co. 


LEATHER SPECIALTIES 
Chicago Rawhide Mfg. Co 
Graton & Knight Co. 

Geo. Rahmann & Co. 
Chas. A. Schieren Co. 


LEATHERS, HAND 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Chas. A. Schieren Co. 


LEGS, woe ge os STEEL 
Angle Steel Stool Co. 
Standard Pressed = Co. 
Toledo Pressed Steel Co. 
LEVELS 
Goodell-Pratt Co. 
Stanley Electric Tool Co. 
The L. S. Starrett Co. 


LOCKS, INDUSTRIAL 
The Yale & Towne Mfg. Co. 


LUBRICANTS, BALL & ROLLER 
BEARING 


Bond Foundry & Machine Co. 
Royersford Foundry & Machine Co. 
LUBRICATORS 

American Injector Co. 
Letroit Lubricator Co. 
The D. T. Williams Valve Co. 


LUGS, SOLDERING 
Wolverine Tube Co. 


MACHINERY CLUTCHES 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co., Inc. 
T. B. Wood’s Sons Co. 
MACHINERY, COAL HANDLING 
Dodge Manufacturing Corporation 


MACHINERY, CONVEYING AND 
ELEVATING 


Dodge Manufacturing Corporation 
MACHINERY, ICE AND REFRIG- 
ERATION 


Henry Vogt Machine Co. 


MACHINERY, WOODWORKING 
E. C. Atkins & Co. 
MACHINES, GRINDING AND 
POLISHING 
Bond Foundry & Machine Co. 
rown & Sharpe g. \ 
Goodell-Pratt Co. 
Keller Mechanical Engineer. Corp. 
a? Foundry & Machine Co. 
= 2 . Strand Co. 
. S. Electrical Tool Co. 


MACHINES HACK SAW 
Armstrong-Blum Mfg. Co. 
C. Atkins & Co. 

The Champion Blower & Forge Co. 

Jas. Clark, Jr., Electric Co. 

Goodell-Pratt Co. 

The Henry G. Thompson & Son Co. 

MACHINES, METAL BAND SAW 

Armstrong-Blum Mfg. Co. 

MACHINES, PIPE CUTTING 

D THREADING 


Toledo Pipe Threading Machine Co. 
Williams Tool Corp. 


MACHINES, PUNCHING AND 
SHEARING 


Armstrong-Blum Mfg. Co. 
Royersford Foundry & Machine Co. 
MALLETS 

Chicago Rawhide Mfg. Co. 
The Diamond Rubber Co., Inc. 


MANDRELS 
Brown & Sharpe Mfg. Co. 
The Champion weg 4 = Be Co. 
The Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co. 


MATS AND MATTING, RUBBER 
Boston Woven Hose & Rubber Co. 
The Diamond Rubber Co., Inc. 
The Mechanical Rubber Co. 
The Republic Rubber Co. 
MERCHANDISE CONVEYORS 
F. E. Myers & Bro. Co. 
METAL, BEARING 
Buckeye Brass & Mfg. Co. 
Buffalo Fdy. & Machine Co. 
Bunting Brass & Bronze Co. 
Dodge Manufacturing Corporation 
Frictionless Metal Company 
Arthur Harris & Co. 
Monarch Metal Co. 
M. L. Oberdorfer Brass Co. 
Reeves Pulley Co 
METERS, WATER AND OIL 

Worthington Pump & Mach. Corp. 

MICROMETERS 
Goodell-Pratt Co. 


MILL LEATHERS, ALL KINDS 
Chas. Bond Co., Philadelphia 
The Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Chas. A. Schieren Co. 


MITRE BOXES 
Goodell-Pratt Co. 
MONORAIL SWITCHES AND 
TURNTABLES 
The Yale & Towne Mfg. Co. 


MOTORS, ELECTRIC 
Jas. Clark, Jr., Electric Co. 
Marathon Electric Mfg. Co. 
Robbins & Myers, Inc. 


MOVERS, CAR 
Advance Car Mover Co. 
Appleton Car Mover Co. 
Safety Wrench & Appliance Co. 


MULE STANDS 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
T. B. Wood’s Sons Co. 


NAIL SETS 
American Swiss File & Tool Co. 
Goodell-Pratt Co. 


NUTS, COLD PUNCHED, 
SQUARE AND HEXAGON 
Buffalo Bolt Co. 
Clark Bros. Bolt Ce. 


NUTS, BRASS 
H. M. Harper Co. 


NUTS, HEXAGONAL 
Buffalo Bolt Co. 


Marion Malleable Iron Works 


NUTS, MACHINE SCREW 
Buffalo Bolt Co. 

Clark Bros. Bolt Co. 

Economy Screw Corporation 


J. H. Williams & Co. 


OIL GAUGES 
Penberthy Injector Co. 


OILERS, HAND 
P. Wall Mfg. Supply Co. 
OILERS, PULLEY 
Standard Pressed Steel Co. 
OILING DEVICES 
American Injector Co. 
Detroit Lubricator Co. 
The D. T. Williams Valve Co. 


PACKING, AMMONIA 
Belmont Packing & Rubber Co. 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire 3 Rubber Co., Inc. 
Hollow Center Packing 
eanens Packing & Rubber Co. 

ie Mechanical Rubber Co. 
oa Rubber Mills 
The Republic Rubber Co. 
Ea we Rubber Co. 
hitehead Bros. Rubber Co. 


PACKING, HYDRAULIC 
Belmont Packing & Rubber Co. 
Chicago Rawhide Mfg. Co. 

The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Ine. 
Graton & Knight Co. 

Hollow Center Packing Co. 
Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 
Pioneer Rubber Mills 

Chas. A. —- Co. 

Thermoid Rubber Co. 

Whitehead eg Rubber Co. 


PACKING, PISTON 
Belmont Packing & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 

Diamond Rubber Co., Inc. 
Goodyear Tire 3 RS ny Co., Inc. 
Hollow Center P: 

Linear Packing x Ruvbee Co. 
The Mechanical Rubber Co. 
Pioneer Rubber Mills 

The Republic Rubber Co. _ 


PACKING, SHEET 
Belmont Packing & Rubber Co. 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Hollow Center Packing Co. 
Jenkins Bros. 

Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 
The Republic Rubber Co. 
Thermoid Rubber Co. 
Whitehead Bros. Rubber Co. 


PACKING, VALVE STEM 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Hollow Center Packing Co. 
Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 

The Republic Rubber Co. 
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Says the Distributor’s Salesman— 


“Getting industrial supplies from manufac- 
turers to users in the most economical way— 
that’s our job. 


“Our stockrooms are the local warehouse 
for several hundred well known manufacturers. 
Our stock is selected to meet the daily needs 
of your plant and other local industries. Our 
salesmen know your needs and can help you. 
Our illustrated catalog on your desk is the 
‘display room’ for our entire stock. Our tele- 
phone gives you the immediate service that is 
so often necessary, and our delivery trucks 
measure the distance between our warehouse 
and your plant in minutes—or a few hours at 
the most, 


“How else could you secure such supply 
service—day in and day out—but from your 
industrial distributor, whose sole purpose is to 
serve industry economically.” 


One of a series of advertisements published by 
MILL SUPPLIES—the magazine of industrial 
distribution—in the belief that the salesman of 
the distributor is the most important man in 
the industry. 






These advertisements appear monthly in INDUSTRIAL 
ENGINEERING and FACTORY AND INDUSTRIAL 
MANAGEMENT, two magazines reaching plants in all 


lines of manufacturing. 


i a _ 


——— : SSS ee - a 
Le AEA, PTE Le ES BUY IT FROM THE DI/TRIBUTOR » » 
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PADLOCKS 
The Yale & Towne Mfg. Co. 
PAINT SPRAYERS 
Curtis Pneumatic Machinery Co. 
Economy Machine Products Co. 
PANS, STEEL, LATHE CHIP 
Angle Steel Stool Co. 
PAINTS, INDUSTRIAL 
Joseph Dixon Crucible Co. 
PEGS OR PINS, BELT LACING 
Chicago Rawhide Mfg. Co. 
Clipper Belt Lacer Co. 
Flexible Steel Lacing Co. 
PINS, TAPER 
Morse Twist Drill & Machine Co. 
PIPE, IRON 
Republic Steel Corp. 
Walworth Company 
PIPE, STEEL 
National Tube Co 
Republic Steel Corp. 
PLATES, ‘7 & CEILING 
Grabler Mfg. 
Illinois Mutioabio Iron Co. 
PLATFORMS. ee 
Standard Pressed Steel Co. 
PLIERS 
Bonney Forge & Tool Works 
PLUGS, BRASS AND FUSIBLE 
American Injector Co. 
The D. T. Williams Valve Co. 
PLUGS, PIPE 
Holo-Krome Screw Corp. 
Standard Pressed Steel Co. 
PLUMB BOBS 
American Swiss File & Tool Co. 
Goodell-Pratt Co. 
POLISHING MACHINES, 
PORTABLE 
Keller Mechanical Engineer. 
The Standard Electrical Tool Co. 
U. S. Electrical Tool Co. 
PORTABLE MACHINE EQUIP- 
MENT 


The Osborn Manufacturing Co. 


POTS, FIRE 
The Turner Brass Works 
POWER SHOW 
National Power Show 
POWER TRANSMISSION 
APPLIANCES 
American Pulley Company 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
The Dayton Rubber Mfg. Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co. 
W. A. Jones Fdy. & Machine Co. 
Pyott Foundry & Machine Co. 


egy Foundry & Machine Co. 


S K F Industries, Incorporated 
T. B. Wood’s Sons Co 


PRESSES, DRILL AND FOOT 
Jas. Clark, Jr., Electric Co 


Royersford Foundry & Machine Co. 


PRINTERS, CATALOGUE 
R. R. Donnelley & Sons Co. 
PROTECTORS, GAGE GLASS 
Nason Manufacturing Company 
PULLEYS, BALL BEARING 
Chicago Pulley & Shafting Co. 
S K F Industries, Incorporated 
T. B. Wood’s Sons Co 
PULLEYS, CAST IRON 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
W. A. Jones Fdy. & Machine Co. 
Pyott Foundry & Machine Co. 


a Foundry & Machine Co. 


. Wood’s Sons Co. 

PULLEYS, CONVEYOR 
American Pulley Company 
Dodge Manufacturing Corporation 


The Ohio Valley Pulley Works, Inc. 


T. B. Wood’s Sons Co. 
PULLEYS, CORK INSERT 
American Pulley Co. 
PULLEYS, FLANGE 
American Pulley Company 
Dodge Manufacturing Corporation 


The Ohio Valley Pulley Works, Inc. 


Pyott Foundry & Machine Co. 
T. B. Wood’s Sons Co. 


PULLEYS, FRICTION CLUTCH 
Bond Foundry & =o Co. 
Brown & Sharpe Co. 

Chicago Pulley & Meituing Co. 

ge Manufacturing Corporation 

The Edgemont Machine Co 
W. A. Jones Fdy. & Machine Co. 

K F Industries, Incorporated 
¥..B. Wood's Sons Co 


PULLEYS, IRON CENTER 
Dodge Manufacturing Corporation 


The Ohio Valley Pulley Works, Inc. 


rg Pulley Co. 
Wood's Sons Co. 


Corp. 


PULLEYS, LOOSE 
American Pulley Company 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 


The Ohio Valley Pulley Works, Inc. 


Pyott Foundry & Machine Co. 
S K F Industries, Incorporated 
T. B. Wood’s Sons Co 


PULLEYS, MOTOR 
American Pulley Company 
Dodge Manufacturing Corporation 


The Ohio Valley Pulley Works, Inc. 


Rockwood Mfg. Co. 
T. B. Wood’s Sons Co. 


PULLEYS, PAPER 
American Pulley Company 


The Ohio Valley Pulley Works, Inc. 


Rockwood Mfg. 


PULLEYS, ROLLER BEARING 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
S K F Industries, Incorporated 


PULLEYS, STEEL 
American Pulley Company 
Dodge Manufacturing Corporation 
PULLEYS, STEP AND TAPER 
CONE 


Dodge Manufacturing Corporation 


a Ohio Valley Pulley Works, Inc. 
B. Wood’s \ 


Sons 


PULLEYS, V-BELT 
Allis-Chalmers Mfg. Co. 
Dayton Rubber Mfg. Co. 
Dodge Mfg. Corp. 
W. A. Jones Fdy. & Machine Co. 
Pyott Foundry & Machine Co. 
Wood’s Sons Co. 


Worthington Pump & Machy. Corp. 


PULLEYS, WOOD 
American Pulley Company 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 


The Ohio Valley Pulley Works, Inc. 


PUMP JACKS 
Goulds Pumps, Inc. 
F. E. Myers & Bro. Co. 
Geo. D. Roper Corp. 


PUMPS, AIR 
Leiman Bros. 


Worthington Pump & Mach’y Corp. 


PUMPS, CENTRIFUGAL 
Brown & Sharpe Mfg. Co 
The Deming Company 
Goulds Pumps, Inc. 
M. L. Oberdorfer Brass Co. 
Geo. D. Roper Co 


rp. 
Worthington Pump & Mach. Corp. 


PUMPS, DEEP WELL 
The Deming Company 
Goulds Pumps, Inc. 


Worthington Pump & Mach’y Corp. 


PUMPS, DIAPHRAGM 
Goulds Pumps, Inc. 


PUMPS, ELECTRIC 
The Deming Company 
Goulds Pumps, Inc. 
F. E. Myers & Bro. Co. 
M. L. Oberdorfer Brass Co. 
D. per Corp. 


Worthington Pump & Mach. Corp. 


PUMPS, GAS AND VACUUM 
Leiman Bros 


Worthington “Pump & Mach. Corp. 


PUMPS, HAND AND POWER 
The Deming Company 
Goulds Pumps, Inc. 
F. E. Myers & Bro. Co. 
M. L. Oberdorfer Brass Co. 
Geo. D. Roper Corp. 


PUMPS, JET 
American Injector Co. 
Roper Corp. 


PUMPS, MINE 
The Deming Company 
Goulds Pumps, Inc. 
F. E. Myers & Bro. Co. 
Geo. D. Rope: 


r Corp 
Worthington om & Mach. Corp. 


PUMPS, OIL 
Brown & Sharpe Mfg. Co. 
The Deming Company 
Detroit Lubricator Co. 
Goulds Pumps, Inc. 
Leiman Bros. 
Geo. D. Roper 


Corp. 
Worthington Pump & Mach. Corp. 


PUMPS, ROTARY 
Brown & Sharpe Mfg. Co. 
The Deming Company 
Goulds Sg Inc. 
Kinney Mfg. 
M. L. Pn he Brass Co. 
Geo. D. Roper Corp 
Worthington Rao & Mach. Corp. 


PUMPS, STEAM 
Worthington Pump & Mach’y Corp. 


PUMPS, SUMP, AUTOMATIC 
The Deming Company 
Goulds Pumps, Inc. 
M. L. Oberdorfer Brass Co. 
The Penberthy Injector Co. 
Geo. D. Roper Corp. 
Worthington Pump & Mach. Corp. 


PUMPS, TANK 
The Deming Company 
Goulds, Pumps, Inc. 
F. E. Myers & Bro. Co. 
M. L. Oberdorfer Brass Co. 
Geo. D. Roper Corp 
Worthington te “& Mach. Corp. 


PUNCHES AND DIES 
American Swiss File & Tool Co. 
The Champion Blower & Forge Co. 
Goodell-Pratt Co. 

Lovejoy Tool Works 
Royersford Foundry & Machine Co. 
Stanley Rule & Level Plant 


PUNCHES, CENTER 
Goodell-Pratt Co. 


PUNCHES, METAL, LEVER 
Armstrong-Blum Mfg. Co. 
Hyro Mfg. Co., Inc. 


RACKS, STEEL, STORAGE 
Angle Steel Stool Co. 


RADIATORS, VERTICAL FIN 
Wolverine Tube Company 


RATCHETS 
Armstrong Bros. Tool Co 
Goodell-Pratt Co. 


REAMERS 
Cleveland Twist Drill Co. 
Greenfield Tap & Die Corp. 
Morse Twist Drill & Machine Co. 
National Twist Drill & Tool Co. 
The Standard Tool Co. 
Whitman & Barnes, Inc. 


REELS, ELECTRIC CABLE 
Cincinnati Specialty Mfg. Co. 


REGULATORS, BOILER FEED 
LINE 


Kieley & Mueller, Inc. 
Mason Regulator Co. 


REGULATORS, DAMPER 
HYDRAULIC 
Kieley & Mueller, Inc. 
Mason Regulator Co. 


REGULATORS, ENGINE 
BLOWING 


Kieley & Mueller, Inc. 
Mason Regulator Co. 


REGULATORS, PRESSURE 
Kieley & Mueller, Inc. 
Mason Regulator Co. 


REGULATORS, TEMPERATURE 
Sarco Co., Inc. 


REGULATORS, STEAM FAN 
Kieley & Mueller, Inc. 
Mason Regulator Co. 
RESEATERS, BIBB 
M. B. Skinner Co. 


RESEATING TOOLS, VALVE 
The Black & Decker Mfg. Co. 
M. B. Skinner Co. 

U. S. Electrical Tool Co. 


RIVET SETS 
American Swiss File & Tool Co. 
Lovejoy Tool Works 
RIVETS 
Russell, Burdsall & Ward Bolt & 
Nut Co. 
ROPE DRIVES 


Dodge Manufacturing Corporation 
T. B. Wood’s Sons Co. 


ROPE, WIRE 
Williamsport Wire Rope Co. 


RUBBER GOODS, MECHANICAL 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Graton & — Co. 

Jenkins Bro 

The ok ee Rubber Co. 
Pioneer Rubber Mills 

The Republic Rubber Co. 

Thermoid Rubber Co. 

Whitehead Bros. Rubber Co. 


RULES 
Brown & Sharpe Mfg. Co. 
Goodell-Pratt Co. 
Stanley Electric Tool Co. 
The L. S. Starrett Co. 


SALAMANDERS 
Geo. W. Diener Mfg. Co. 


SANDERS, ELECTRIC 
Black & Decker Mfg. Co. 
Jas. Clark, Jr., Electric Co. 
—- Inc. 

U. Electrical Tool Co. 
Van® Dorn Electric Tool Co. 


SAWS, BAND 

American Saw & Mfg. Co. 
<¥ ~T% Mfg. Co. (Metal) 

. C. Atkins & Co. 

W. O. Barnes Co., Inc 
The Champion en & Forge Co. 
Simonds Saw & Steel Co. 
The Henry G. Thompson & Son Co. 
Victor Saw Works, Inc. 


SAWS, CIRCULAR 
Cc. Atkins & Co. 
| Saw & Steel Co. 


SAWS, COPING 
W. O. Barnes Co., Inc. 


SAWS, HACK (Blades) 
American Saw & Mfg. . 
Armstrong-Blum Mfg. 

E. C. Atkins & Co. 

W. O. Barnes Co., Inc 
Clemson Bros., Inc. 
Goodell-Pratt Co. 

Simonds Saw & Steel Co. 
The L. S. Starrett Co. 


SAWS, HAND, ELECTRIC 
Black & Decker Mfg. Co. 
Skilsaw, Inc. 

The Stanley Electric Tool Co. 
U. S. Electrical Tool Co. 


SAWS, HOLE 
E. C. Atkins & Co. 
U. S. Electrical Tool Co. 
The Van Dorn Electric Tool Co. 


SAWS, SWING, CUT-OFF 
E. C. Atkins & Co. 
The Crescent Machine Co. 
SCAFFOLDING, STEEL, 
ADUSTABLE 
Patent Scaffolding Co. 
Steel Scaffolding Co., Inc. 
Toledo Pressed Steel Co. 


SCALES 
The Fairbanks Company 


SCRAPERS, BEARING 
American Swiss File & Tool Co. 
Goodell-Pratt Co. 


SCRAPERS, DRAG AND FRESNO 
The Fairbanks Co. 


SCREWDRIVERS, AUTOMATIC 
Goodell-Pratt Co. 


SCREWDRIVERS, ELECTRIC 
The Black & Decker Mfg. Co. 
Jas. Clark, Jr., Electric Co. 

The Stanley Electric Tool Co. 
N. Me Strand & Co. 

U. Electrical Tool Co. 

The van Dorn Electric Tool Co. 


SCREWDRIVERS, HAND 
American Saw & Mfg. Co. 
Goodell-Pratt Co. 


SCREWDRIVERS, RATCHET 
American Swiss File & Tool Co. 
Goodell-Pratt Co. 


SCREW PLATES 
Greenfield Tap & Die Corporation 
Morse Twist Drill & Machine Co. 


SCREWS, CAP AND SET 
The Allen Mfg. Co. 
The Bristol Company 
Chicago Screw Company ° 
Clark Bros. Bolt Co. 
Economy Machine Products Co. 
Ferry Cap & Set Screw Co. 
H. M. Harper Co. 
Holo-Krome Screw Corp. 
Standard Pressed Steel Co. 


SCREWS, ee BRASS AND 


RO. 
Economy Machine Products Co. 
H. M. Harper Co. 


SCREWS, SAFETY SET 
Allen Mfg. Co. 
The Bristol Company 
Chicago Screw Company 
Economy Machine Products Co. 
Holo-Krome Screw Corporation. 
Standard Pressed Steel Co. 
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( A “GENUINE DETROIT” £ \ 


Air and Priming Cocks 
bs Detroit Air and Priming Cocks are of G 
a standard weight, properly designed and well 
an finished. They are carefully manufactured of 
~<yt high grade red metal and will not leak air, 
gasoline, water or steam. 





Every cock is carefully tested and inspected 


before shipment, and guaranteed to be per- 
fectly tight. 


We manufacture a complete line of air and 
priming cocks, both with and without spring 


—-_ keys. 
~ e rs Full information regarding types not shown 
= will gladly be furnished on request. 


Write for catalog and prices. 


ae Detroit [UBRICATOR (COMPANY 
DETROIT, U. S. A. 
DETROIT, MICHIGAN ae 


Cheaper Than Scratch Brushing 
More Uniform Than Acid Dips 


SAND BLASTING 


Mat Finishing — Satin Finishing 
Cleaning Castings and Patterns 
Removing Hardening Scale 


A Better Finish —A Better Color 
Speed Up Your Plating and Finishing 












































oo On All Materials | 
LEIMAN BROS. METALS | 
Continuous Feed GLASS 
BAKELITE 
SAND BLAST || ceviutoip 
Patented COMPOSITIONS 


iNrorvarion LEIMAN BROS., INC. "i.SretsSt, Nome? 


MAKERS OF GOOD MACHINERY FOR 40 YEARS — Gib" Uitits““PorEIGN EXPORT BUSINESS SOLICITED 
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SCREWS, THUMB 
J. H. Williams & Co. 


SEPARATORS, OIL AND STEAM 
Kieley & Mueller, Inc. 
The D. T. Williams Valve Co. 


SHAFTING, STEEL 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
Royersford Foundry & Machine Co. 
T. B. Wood’s Sons Co. 


SHEARS, METAL CUTTING, 
HAND LEVER 
Armstrong-Blum Mfg. 
H. K. Porter, Inc. 


SHEARS, ELECTRIC 
The Stanley Electric Tool Co. 
SHEAVES, ROPE AND V-BELT 
D-ige Mfg. Corp. 
. A. Jones Foundry & Machine 
Co. 
Pyott Foundry & Machine Co. 
T. B. Wood’s Sons Co 
SHELVING, STEEL 
Angle Steel Stool Co. 


SHOVELS, HAND 
Wood Shovel and Tool Company 
SLEEVES, DREDGING 
Whitehead Bros. Rubber Co. 


SLEEVES AND SOCKETS, DRILL 
Morse Twist Drill & Machine Co. 
The Standard Tool Co. 

SOLDER, BAR AND WIRE 
Frictionless Metal Company 
Kester Solder Company 


SOLDER, SELF-FLUXING, ACID, 
ROSIN AND PASTE CORE 
Kester Solder Company 
SPEED TRANSFORMERS 
Huron Industries, Inc. 
W. A. Jones Fdy. & Machine Co. 
SPLITTERS, NUT 
H. K. Porter, Inc. 
SPRAYERS, PAINT 
Economy Machine Products Co. 


SPROCKETS 
Dodge Mfg. Corp. 
W. A. Jones Fdy. & Machine Co. 
Pyott Foundry & Machine Co. 
STAMPINGS, BRASS, BRONZE, 
COPPER AND STEEL 
American Pulley Cmpany 
STANDS, DRILL 
Goodell-Pratt Co. 
The Stanley Electric Tool Co. 
The Van Dorn Electric Tool Co. 
STANDS, gio 
Angle Steel Stool Co 
Bond Foundry & Machine Co. 
STANDS, VISE, PO 
The Ridge Tool Co. a 
The Toledo Pipe Threading Machine 


Co. 
J. H. Williams & Co. 


STEPS, STEEL, TOOL AND 
STOCK ROOM 
Angle Steel Stool Co. 
STOCKS & DIES 
Armstrong Bros. Tool Co. 
The Borden Company 
+ aman dl Tap & Die Corp. 
orse Twist Drill & Machi 
Fe Pg Mfg. Co. ew 
‘oledo Pipe Threadi Mach 
Walworth Co —— 
Williams Tei Corp. 


STOOLS, STEEL, FACTORY, 
SHOP AND (DRAFTING 


RO 
Angle Steel Stool. Co. 
STRAINERS 
American Injector Co. 
Kieley & Mueller, Inc. 
Mason Regulator Company 
STRAPS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas, A. Schieren Co. 
STRAPS, PIPE 
P. Wall Mfg. Supply Co. 
SWAGES, UPSET 
E. C. Atkins & Co. 
Simonds Saw & Steel Co. 
TABLES, STEAM 
Nason Manufacturing Company 
TABLES, WOR 
Angle Steel Stool Co. 
Standard Pressed Steel Co. 
TANKS, COPPER 
Arthur Harris & Co. 
TAPE, FRICTION 
Boston Woven Hose & Rubber Co. 
The Mechanical Rubber Co. 


TAPES, STEEL 
The L. S. Starrett Co. 


TAPS 
Greenfield Tap & Die Corp 
Morse Twist Drill & Machine Co. 
The Standard Tool Co. 


TEES, UNION GROUND JOINT 
E. M. Dart Mfg. Co. 


TENDERS, MACHINE, STEEL 
Angle Steel Stool Co. 


TOOLS, BORING 
Armstrong Bros. Tool Co. 
J. H. Williams & Co. 


TOOLS, MACHINISTS’ 
American Swiss File & Tool Co. 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
Brown & Sharpe Mfg. Co. 
Goodell-Pratt Co. 

Grobet File Corporation of America 
Morse Twist Drill & Machine Co. 
National Twist Drill & Tool Co. 
H. K. Porter, Inc. 

Stanley Rule & Level Plant 

The L. S. Starrett Co. 

Whitman & Barnes, Inc. 

J. H. Williams & Co. 


TOOLS, PLUMBERS’ 
STEAMFITTERS’ 

Armstrong Bros. Tool Co. 
The Armstrong Manufacturing Co. 
Bonney Forge & Tool Works 
Greenfield Tap & Die Corp. 
Toledo Pipe Threading Machine Co. 
Walworth Company 
J. H. Williams & Co. 


TOOLS, SAW 
E. C. Atkins & Co. 
Simonds Saw & Steel Co. 
TOOLS, VALVE RESEATING 
Black & Decker Mfg. Co. 
M. B. Skinner Co. 
U. S. Electrical Tool Co. 
TORCHES, BLOW 
Geo. W. Diener Mfg. Co. 
The Turner Brass Works 
P. Wall Mfg. Supply Co. 
TORCHES, CONTRACTORS’ 
Toledo Pressed Steel Co. 


TORCHES, KEROSENE 
Toledo Pressed Steel Co. 
P. Wall Mfg. Supply Co. 


TORCHES, WELDING AND 
CUTTING 


The Imperial Brass Mfg. Co. 
Torchweld Equipment Co. 


TRACK SYSTEMS, + - +e 

Chisholm-Moore Hoist Corp. 

Richards-Wilcox Mfg. Co. 

The Yale & Towne Mfg. Co. 
TRACTORS, INDUSTRIAL 

The Yale & Towne Mfg. Co. 


TRAILERS, INDUSTRIAL 
Chase Foundry & Mfg. Co. 
The Yale & Towne Mfg. Co. 
TRAPS, AIR AND SEDIMENT 
The V. D. Anderson Co. 
Kieley & Mueller, Inc. 
TRAPS, STEAM 
Davis Regulator Co. 
Kieley & Mueller, Inc. 
Nason ggg Co. 
Sarco Co., 
yy we Williams Valve Co. 
TRAPS, VACUUM 
Kieley & Mueller, Inc. 


bis ao 
Patent Scaffolding Co. 
Steel Scaffolding Co., Inc. 
Toledo Pressed Steel Co. 


TROLLEYS 
Chisholm-Moore Hoist Corp. 
Curtis Pneumatic Machinery Co. 
Richards-Wilcox Mfg. Co. 
Robbins & Myers, Inc. 

The Yale & Towne Mfg. Co. 


TRUCKS, DOLLY 
Marion Malleable Iron Works 
TRUCKS, HAND 
The American Pulley Company 
Angle Steel Stool Co. 
Chase Foundry & Mfg. Co. 
The Fairbanks Company 
Standard Pressed Steel Co. 
TRUCKS, LIFT 
The Yale & Towne Mfg. Co. 
TRUCKS, STEEL 
Angle Steel Stool Co. 
Marion Malleable Iron Works 
TUBE COUPLINGS 
Imperial Brass Mfg. Co. 
TUBES, BOILER 
National Tube Company 


AND 


TUBING RUBBER 
Boston Woven Hose & Rubber Co. 
Diamond Rubber Co., Inc. 
Graton & Knight t Co. 
The Mechanical Rubber Co. 
Republic Rubber Co. 
Thermoid Rubber Co. 
Whitehead Bros. Rubber Co. 


TUBING, SEAMLESS, COPPER, 
BRASS, ALUMINUM 
Wolverine Tube Co. 


TUBING, SEAMLESS STEEL 
National Tube Company 


TURNBUCKLES 
H. M. Harper Co 


UNIONS, BRASS AND IRON 
E. M. Dart Mfg. Co. 

The Fairbanks “ames 
Grabler Mfg. Co. 

Illinois Malleable Iron Co. 
Walworth Company 


VACUUM PANS 
Arthur Harris & Co. 


VALVE LEATHERS 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A. Schieren Co. 


VALVE UNIONS 
Nason Manufacturing Co. 


VALVES, BALANCED, FLOAT 
Arthur Harris & Co. 

Davis Regulator Co. 

Kieley & Mueller, Inc. 

Mason Regulator Co. 

Nason Manufacturing Co. 


VALVES, BLOW OFF 
The Fairbanks Company 
Jenkins Bros. 
Walworth Compa 
The D. T. Williams Valve Co. 


VALVES, CHECK 
The Fairbanks Company 
Illinois Malleable Iron Co. 
Imperial Brass Mfg. Co. 
Jenkins Bros, 
Lge orth Compa 
he D. T. Williams Valve Co. 


VALVES, GATE, GLOBE, ANGLE 
The Fairbanks Company 

Illinois Malleable Iron Co. 

Jenkins Bros. 

Henry Vogt Machine Co. 

Walworth Company 

The D. T. Williams Valve Co. 


VALVES, HYDRAULIC 
The Fairbanks Company 
Jenkins Bros. 
Henry Vogt — Co. 
Walworth Compa: 
The D. T. Williams Valve Co. 


VALVES, NEEDLE 
Jenkins Bros. 


VALVES, NON-RETURN 
Kieley & Mueller, Inc. 


VALVES, POP, SAFETY, RELIEF 
Detroit Lubricator Co. 
Walworth Company 


VALVES, PRESSURE REDUCING 
Davis Regulator Co. 

Kieley & Mueller, Inc. 

Mason Regulator Co. 

Walworth Company 


VALVES, PUMP, RUBBER 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Jenkins Bros. 

The Mechanical Rubber Co. 
Whitehead Bros. Rubber Co. 


VALVES, RADIATOR 
Detroit Lubricator Co. 

The Fairbanks Company 
Jenkins Bros. 

Walworth Company 

The D. T. Williams Valve Co. 


VALVES, THROTTLE 
Detroit Lubricator Co. 

Jenkins Bros. 

Walworth Company 

The D. T. Williams Valve Co. 


VISES, BENCH, WITH CLAMP 
Bonney Forge & "Tool Works 
Goodell-Pratt Co. 


VISES, DRILL PRESS 
Armstrong Bros. Tool Co. 
Charles Parker Co. 

The Skinner Chuck Co. 

Yost Manufacturing Co. 


VISES, HAND 
Goodell-Pratt Co. 


VISES, MACHINISTS’ 
Bonney Forge & Too! Works 
The Champion Blower & Forge Co. 
Goodell-Pratt Co. 

Charles Parker Co. 
Simplex Tool 

Walworth Company 
Yost Manufacturing Co. 


VISES, PATTERN MAKERS’ 
Charles Parker Co. 
Yost Manufacturing Co. 


VISES, PIPE 
Armstrong Bros. Tool Co. 
Armstrong Mfg. Co. 

Charles Parker Co. 
Ridge Tool Co 
Simplex Tool Co. 
= Toledo Pipe Threading Machine 


Walworth Company 
J. H. Williams & Co. 
Yost Manufacturing Co. 


VISES, WOODWORKERS’ 
Charles Parker Co. 

Simplex Tool 

Yost Manufacturing Co. 


WASHERS, AUTO 
The F. E. Myers & Bro. Co. 


WASHERS, BRASS 
H. M. Harper Co. 


WASHERS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Chas. A. Schieren Co. 


WASHERS, RUBBER 
Boston Woven Hose & Rubber Co. 
Cincinnati Rubber Mfg. Co. 

The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 

The Mechanical Rubber Co. 

The Republic Rubber Co. 
Thermoid Rubber Co. 


WATER FEEDERS 
Kieley & Mueller, Inc. 


WATER LEVEL CONTROL 
The Bristol Company 
Kieley & Mueller, Inc. 
Nason Manufacturing Co. 


WATER SYSTEMS 
Goulds Pumps, Inc. 
The F. E. Myers & Bro. Co. 


Geo. D. Roper 
WELDING AND CUTTING 
EQUIPMENT 


The Imperial Brass Mfg. 
Torchweld Equipment Co. 


WHEELBARROWS 
The Fairbanks Company 


WICKING, COTTON 
Toledo Pressed Steel Co. 


WINCHES 
A. L. Schultz & Son 


WIPERS, SANITARY 
Louisville Sanitary Wipers Co., Inc. 


WIRE ROPE 
Williamsport Wire Rope Co. 


WRENCH SETS 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
J. H. Williams & Co. 


WRENCHES, ADJUSTABLE 
Bonney Forge & Tool Works 
Walworth Company 
J. H. Williams & Co. 


WRENCHES, HOPPER CAR 
Advance Car Mover Co. 
Appleton Car Mover Co. 
Safety Wrench & Appliance Co. 


WRENCHES, OPEN END 
Armstrong Bros. Tool 
Bonney Forge & Tool Works 
J. H. Williams & Co. 


WRENCHES, PIPE 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
Ridge Tool Company 
Walworth Company 
J. H. Williams & Co. 


WRENCHES, SOCKET 
American Swiss File Tool Co. 
Armstrong Bros. Tool Co. 

The Black & Decker Mfg. Co. 
Bonney Forge & Tool Works 
Safety Wrench & Appliance Co. 
The Van Dorn Electric Tool Co. 
J. H. Williams & Co. 


WRENCHES, SPECIAL PURPOSE 
Bonney Forge & Tool Works 
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SKINNER Clamps 
Stop Leaks 











Simplex /€ 
Screw Jacks /: 


Sell on Sight! 


Their Visible Screw, Stability, 
forkmanship &DucoColoring ™ 


Create Sales Appeal 


Templeton, Kenly & Co. 


EST.1899 


Chicago, Ill.,U.S.A. 


Sim plex Lever Jacks, 
Pipe Pushers 
and Trench Braces 
have been famous 
for Years 








The No. 401 Champion 
Steel Rivet Forge 


can be seen working on 99 out of 
every 100 structural steel buildings be- 
ing built in the United States today. 
The same may be said of all railroads, 
bridge builders, boiler makers, tank 
builders, etc. The No. 401 Forge has 
not only been adopted by this class of 
trade in the United States, but also 
throughout the entire world. 


Carried in stock by all the leading 
mill supply jobbers. 


Write for No. 55 catalog 
Champion Blower & Forge Co. 


Lancaster, Pa. 




















WIGGINS 


Peerless Book Form 
CARDS 


Why are some firms remembered 
on orders, and others forgotten? 
You will learn and profit by knowing what | 


kind of business cards preserve prestige. 
A request from you will bring samples. 


The John B. Wiggins Company, 1143 Fullerton Ave., Chicago 
( Established 1857 ) 





Scooping up 








LEIMAN BROS. 


AIR PUMPS 


Used on all worth-while automatic 
machines, oil burners, and gas appli- 
ances. 





Rotation 
Counter- 
Clockwise 


the air 














The Robot of The 


Automatic Machine 


LEIMAN BROS. 
PATENTED 


The mechanical 
workman—the 


ROTARY f , the direct- 
ne ts ta 


AIR PUMPS the heart of the 
machine are a few 
of the real titles 
which might be ap- 
pliedtothese 
pumps—they do so 
much with air pres- 
sure and vacuum. 


for pressure, 
vacuum and gas 


pumping 

THEY TAKE UP 
THEIR OWN WEAR 
MANY SIZES 





GET THE FREE INFORMATION 





Leiman Bros., Inc. 
153 Christie Street 


Newark, N. J. 


N. Y. Corp., 23 Walker St. 
Makers of good machinery for 40 years 


Machinery and Supply dealers everywhere. 
Foreign Export business solicited. 
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| It’s Easy to Sell 


because Engineers, Master Mechanics, Su- 
perintendents and all mechanical men who 
have anything to do with the use of pack- 
ings, immediately realize that the oval hol- 
low center in Ovalhole Packing will prevent 
the packing from becoming too tight and 
causing friction. 


When you say to the power plant engineer, 
“Here’s a packing that will expand enough 
to stop leakage and, at the same time, will 
not become tight enough to cause friction,” 
he is interested and wants to try it. A trial 
order means a new customer as every box 
of Ovalhole Hollow Center Packing is abso- 
lutely guaranteed to give satisfactory service. 


Ovalhole Packing makes good, not only be- 
cause of the hollow center, but because it is 
manufactured from the highest quality ma- 
terials without regard to price. Ovalhole is 
bought for the hardest service because it’s 
| good and not because it’s cheap. It’s much 
easier to sell Ovalhole to the mechanical man 
who wants the best money can buy than it is 
to the man who buys on price. 


Ovalhole is sold throughout the United States 
and Canada by mill supply distributors and 
manufacturers’ agents who sell power plant 
supplies and steam specialties. If you are 
looking for a specialty that is easy to sell to 





A Z e n ts power plants, drop us a line. We are looking 
—wanted in Sev- for live representation and your territory 
eral good territor- may be open. 

ies that are now . 

open for live : 
sn eon The Hollow Center Packing Co. 








Main Office and Factory . . Cleveland, Ohio 
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(above) RHINO heavy duty ball-bearing 
truck caster; (below) RHINO heavy 
duty stationary truck caster 





The NEW 
Heavy Duty Truck 


Caster by Bassick. 


22 ton: 


on a Single Caster 
Without Breakage or 
Damage to any Part 


Strong! Responsive! Practically indestructible! These new 
truck casters are Bassick’s contribution to industrial effi- 
ciency and economy. Bassick engineers devoted two years 
to the design and construction of the RHINO. In every 
mechanical detail it represents the ultimate in engineering 
skill. The RHINO is built for long years of enduring 


service. Service in terms of continuous performance. 


After long periods of heavy duty any worn parts may be 
replaced at small cost, for all parts are replaceable. An origi- 
nal investment in these casters on your mobile equipment, 
trucks and trailers, is a matter of economy and freedom 
from expensive maintenance costs. Our factory representa- 
tive will be glad to study your needs. Our distributor will 
be happy to serve you. Your name and address in the mar- 
gin of this ad will bring you complete information. 


THE BASSICK COMPANY, Bridgeport, Conn. 


Bassick 





‘‘—Indestructible Casters Are Practical Economy’’ 
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AF BY WALWORTH (PATENTED) 


® Forged I-piece 
hate frame 
A | ew 


uy a 
new 


e Easier action 





® Greater Strength 


Made especially to withstand hard use in industrial plants. To be manufac- 


tured in sizes 6 to 48 inches. Now available in 14, 18, 24 and 36-inch sizes. 


WALWORTH 


Walworth Company, General Sales Offices: 60 East 42nd St. New York 
Plants at Boston, Mass.; Kewanee, Ill.; Greensburg, Pas and Attalla) Ala. 


Walworth Company Limited, 660 St. Catherine Street West, Montreal, P. Q. 
Walworth International Co., 11 Broadway, New York, Foreign Representative 


..- Distributors in Principal Cities of the World... 
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Just look ina 
Ferry package 


“As Pretty 


As a Picture” 


And the good looks are notskin- 
deep. Quality goes clear thru. 
Accuracy, toughness, work- 
manship and dependability— 
all must conform to Ferry’s 
recognized high standards. 


JUDGE QUALITY 
FOR YOURSELF 


THE FERRY CAP AND SET SCREW CO. 





Mail this Coupon to FERRY 


FERRY CAP & SET SCREW Dy gated 
2155 Scranton Road, Cleveland, Ohio 


Send me samples of Ferry 0 cap 
screws 0 set screws ( acorn nuts 


- CLEVELAND, OHIO 





. 


me ee, meget le 





